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Sparks 


German-front deadlock 
cooled reconversion talk. 
* * * 

First output under the 1945 light- 
truck program isn’t expected be- 
fore Feb. 1; most of units will 
ee probably be pickups. 

: a * * 
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Understood NADA hasn’t yet 
received any direct response from 
factories on its dealer-factory con- 
ference program. 


_ 


Pending formal appointment of a 
successor to Elliott Taylor, James 
=m M. Boyd is acting chief of OPA’s 
new car rationing division. 

* * * 


~ Bonuses OK’d 

WLB has amended its regulation 
~—to provide that an employer may 
pay a Christmas or year-end bonus 
of $25 or less to each of his em- 
=™pnloyes without WLB approval, re- 
gardless of whether such bonuses 
have been paid in the past. 


Only Half? 

Probably half of the government- 
built war plants ... those in ex- 
plosive, shipyard and special tool 

manufacturing fields— won’t be 
"Vavailable for peacetime production. 

Some of the “reconvertible” 
plants may be short-term leased. 

x * * 


Million-Dollar Biz 

'® Parking meters in Pennsylvania 
towns and cities yield more than 
a million dollars a year, a survey 
"by the Institute of Local Govern- 
ment at Pennsylvania State Col- 
» lege reveals. 
Pennsylvania, according to the 
. study, has twice as many meters 
mas any other state, and in 1943 
they yielded $1,085,541. In 1942, the 
yield was $1,169,528. 


~ In the Dark 
“To us research men and in- 
Wventors, the word ‘research’ is 
merely a confession of ignorance, 
Charles F. Kettering, vice-president 
of General Motors, told members 
of the Economic Club last week. 
“We merely analyze and ex- 
periment with something, with a 
general objective in view, 
ever knowing what we will find 


~or how it may be _ practically 
applied. oe 
60 Candles 
Observing 60 years of service to 
“the farm implement industry, 
Ingersoll Steel & Disc division 


»of Borg-Warner Corp., last week 
staged an anniversary celebration 
at Chicago’s Drake hotel. 

Eric Johnston, president of the 
Chamber of Commerce of the 
United States, was the speaker. 
Officials of the parent company 
and subsidiaries attended, along 
with civic and industrial leaders. 
yi * * * 


Ample Warning 
“Tourists who find themselves 
stranded in Florida and other 
southern resort regions this win- 
ter and next spring will have only 
themselves to blame,” warns Col. 
J. Monroe Johnson, ODT director. 
“American transportation,” he 
said, “still is busily engaged in 


no equipment available for civilian 
travelers not actively engaged in 
the war effort. While the trans- 
portation situation remains tight 
all over the country, it is ex- 


serving the southern areas on both 
the Atlantic and Pacific coasts. 
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helping win two wars and there is | 


tremely critical on those routes | 


Rationing Likely 
For Used Cars, 
Chamberlain Says 


Warns Oregon Dealers 
Not to Expect ‘All Beer 
And Skittles’ in Postwar 


By F. K. Haskell 
Staff Correspondent 


PORTLAND, Ore. — Used- 
car rationing appears in the 
cards before new-car produc- 
tion is resumed, Ray Cham- 


'berlain, executive vice-presi- 
, dent of National Automobile Deal- 
| ers Assn., told Oregon dealers here 
| last week. 

Although new automobiles should 
become available to the public 
sometime next summer—assuming 
that Germany is 
defeated’ this 
year — dealers 
need not expect 
the next few 
years to be “all 
beer and skittles,” 
Chamberlain de- 
clared. 

He said he be- 
lieved the govern- 
ment would con- 
tinue some form 
of restrictive con- 
trol on new-car 
sales, and he warned that dealers 
faced intense and new forms of 
service competition from the pe- 
troleum and tire industries, which 
are determined to take over auto- 
mobile maintenance. 

Chamberlain’ said, too, that 
banks and other agencies could be 
expected to make a strong bid for 
the financing on conditional sales. 

He spoke of the advertising 
campaigns the petroleum and tire 
industries are readying for news- 
papers and magazines in prepara- 
tion for their large-scale entry into 
the service and repair field, and 
he indicated that dealers will have 
to fight to keep such business for 
themselves. 

He predicted that tire rationing 
for A card holders would be lifted 






Chamberlain 


but | by the summer of 1945 and said 


he believed there would be con- 
siderable relaxation of gasoline 
rationing in the East and Middle 
West, but not on the Pacific Coast. 
| “In this area, the rationing of 
| gasoline will probably continue, 
|the supplies being needed in the 
Pacific War.” 








‘Allotments: Given 


| 


For 32,604 


‘Heavy Trucks 

| DETROIT. — Authorizations for 
| 26,179 light-heavy and 6,425 heavy- 
| heavy trucks to be produced dur- 
|ing the first half of 1945 for com- 
mercial use were announced last 
week by the Detroit Regional office 
of the War Production Board. 
Light-heavies are those of 16,000 to 
24000 GVW and _ heavy-heavies 
24,000 and above. 

Authorizations are Autocar Co., 
936 light-heavies, 1,322 heavy- 
| heavies; Available Truck Co., 17; 
Biederman Motor Corp., 8; Brock- 
way Motor Co., 724, 483; Brown 
Equipment Co., none, 14; Corbitt 
Co., 193, 85; Dart Truck Co., 13, 
8; De Martini Motor Truck Co., 5; 
Diamond T Motor Car Co., 1,027, 
103; Dodge, 836; Duplex Truck Co., 
4, 15; Federal Motor Truck Co., 
851, 160; Four Wheel Drive Auto 
Co., 163, 260; Freightliner Corp., 
‘none, 5; GMC Truck & Coach, 
3,351, 1,200; Hahn Motors, Inc., 34, 
|19; Hendrickson Motor Truck Co., 


(See TRUCKS, Page 6, Col. 5) 





Canadian D 


ealers Confer 





OVER 500 DELEGATES from throughout Canada and the United States 
attended luncheon at the annual conference of the Federation of Automobile 


Dealers Assns. 
Friesen, 
ee 
Beauce, 


Steinbach, Man.; B . 
Sask.; J. Elliott, Moosejaw, 
F. Drouin, St. George 


Que.; John Mitchell, Brand 








| 


IN BETWEEN SESSIONS Canadian dealers got together in little 
like this meeting of executives of the Federation. 
are: C. Douglas Taylor, Montreal, past president; 
chairman, committee on war surplus 
managing director; E. L. 
vice-president, and 


of Canada in Montreal. 
Enerson, 


de Beauce, 


The above group includes: E. J. 
Wynyard, Sask.; Jack Gordon, 
A. R. Thomas, Moosejaw, Sask.; 
A. Labbe, Valley Junction, 
See other photos, page 50 


Sask. ; 
Que.; 





» erenpe 
Seen from left to right 
E. A. Everson, Montreal, 
disposal; Howard B. Moore, Toronto, 


Dubois, Hamilton, president; B. Sadowski, Toronto, 
S. S. Rafuse, Bridgewater, N. S., vice-president. 


NADA to Continue Battle 


For MPR 540 


By D. M. Trepp 
Staff Correspondent 


SEATTLE.—New cars on 
dealer floors six months after 
victory in Europe; easing of 
gasoline restrictions at least 


for A card holders in the 
East and Middlewest at that time 
with relief in the West to be de- 
layed until “a little later,” due to 
the increasing 
tempo of the war 
in the Pacific; 
the need for deal- 
ers to be on their 
toes to meet post- 
war competition 
from petroleum, 
tire and _ inde- 
pendent sources; 
a continued fight 
against used car 
and truck price 





Kelly 


ceiling orders in 

the face of dwin- 
dling inventories caused by 
them.... 


These were highlights of ad- 
dresses by David G. Kelly, presi- 
dent of National Automobile Deal- 
ers Assn., and Ray Chamberlain, 
executive vice-president, delivered 
at the annual meeting of the 


Washington Automotive Trade 
Assn. here last week. 

Views of the present picture in 
automobile field, along with ac- 
complishments of the past year, 
into the future, 


and a glimpse 








Automotive Service 


Section 
x k * 


Pages 38-47 






Relief 


| were provided at the meeting at- 
tended by over 300 dealers from 
all parts of the state. 

This proved to be one of the 
best meetings ever held by the 
association, deftly handled and 
attuned to wartime conditions, so 
that only hours, instead of days, 
were required to hear the im- 
portant talks, attend to associa- 
tion business and chart some 
future courses for dealers. There 
was no wasted time with M. O. 
Anderson, WATA president, han- 
dling the gavel. 

The association adopted a 
change in its bylaws relating to 
election of officers and trustees. 
This was presented by Fred Walk- 
er of Tacoma, chairman of the 
committee. The state is divided 
into 12 districts, with one trustee 
to be selected in each district, the 

(Continued on Page 50, Col. 3) 


Black Market 
Gains Heighten 
Peril to Dealers 


Reports from Across 
U. S. Show Need for 
Used Car Relief 


By Robert M. Finlay — 
Managing Editor 


DETROIT.—Reports from 
across the nation clarified the 
used-car picture last week, 
spelling out the conclusion 


that leaders in the industry 
long had predicted was inevitable. 
Legitimate auto dealers were grad- 
ually being forced out of the used- 
car business due to inability to 
compete with black-market opera- 
tors. Their stocks were dwindling. 
Used cars were passing from indi- 
vidual to individual, bypassing the 
dealer whose reconditioning opera- 
tions are so vital in the face of a 
mounting automotive transporta- 
tion crisis. And the crisis was due 
to be heightened still more as 
winter approached. 


The new reports told an old 
story—a story of the Office of 
Price Administration’s imposing a 
regulation on a commodity scat- 
tered across the nation, with nearly 
all the used cars in the hands of 
individuals and only a few in the 
hands of dealers. Pitifully short 
of enforcement manpower, OPA 
could only police the dealers while 
the great bulk of the market 
was free in the hands of indi- 
viduals or unscrupulous fily-by- 
night operators. 


In the face of such a situation, 
the dealers could either fight for 
relief from the regulation or give 
up the business. Here the reports 
indicated that the dealers would 
continue to fight. 


Speaking before a meeting of 
Washington state dealers, NADA’s 
President Dave Kelly and Execu- 
tive Vice-President Ray Chamber- 
lain asserted that the battle would 
continue against MPR 540, in the 
face of dwindling inventories. 

Stating that dealers were 
gradually being forced out of 
the used-car business, Chamber- 

lain said that in his private 

opinion dealers would face a 
new problem shortly—imposition 
by the Office of Defense Trans- 
portation of rationing of used 
cars. 


In New Jersey, the dealers asso- 
ciation urged by resolution that 
either full and adequate enforce- 
ment be provided or that the regu- 
lation be rescinded. Another reso- 
lution declared that the present 25 
percent markup was inadequate 


(See CEILING, Page 6, Col. 5) 


WPB Maps Steps to Allow 
Industry ‘Basic’ Tools 


WASHINGTON. — While J. A.|and friendly nations, but promised 


Krug, chairman of the War Pro- 
duction Board, frowns upon a pro- 
posal to give reconversion ma- 
chine-tool priorities to industries 


such as the auto plants which con- | 


verted completely to war produc- 
tion, he said last week that he is 
anxious to help the auto industry 
as much as possible and is working 
out steps to give it “basic tool re- 
quirements” after requests are 
screened down to a minimum. 
Previously, Krug denied a report 
that foreign purchasers of ma- 
chine tools for postwar use were 
getting priorities. He told Senator 
Homer Ferguson that there would 
be no discrimination against Allied 


that foreign orders for reconver- 
sion tools will not be accorded 
more favorable treatment than 
domestic orders. 

| In discussing domestic requests 
|for machine tool priorities, Krug 
said that so far it appears that all 
industries have made estimates 
which could be pared down if 
manufacturers would try to use 
more government-owned equipment 
rather than insisting on new 
machinery. 

“When we get a list of the things 
that industry really must have— 
not what they would like to have 
for the most ideal postwar plant 

(See TOOLS, Page Col, 1) 
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‘Another Word for Grab’ 
McCarron Lambastes 


Truck Integration 


CHICAGO. — Directors of the 
Illinois Motor Truck Operators 
Assn., through Walter E. McCar- 
ron, executive head, unloosed an 
attack last week against efforts 
calling for integration of trans- 
portation facilities after the war, 
which are said to be receiving 
favor in governmental circles. 

“Integration is merely another 
word for an attempted grab of a 
competing industry,” McCarron 
said. “We are sick of continued 
hampering of motor truck opera- 
tions and of continuing threats. 

“We have paid in advance for 
nebulous roads, have suffered from 
bureaucratic rulings and have 
abided by them as far as human 
understanding permits. 

“We have done without gas, oil, 
tires, men and needed equipment. 
Now we have come to the point 
of demanding justice. Our taxes 
and operating expenses approxi- 
mate, and sometimes exceed, our 
total income. 

“In nearly every situation where 


Wyoming Dealers 
Convene Oct. 25 


CASPER Wyo.—(UTPS)—At a 
meeting of the Casper automobile 
dealers held here last week, ar- 
rangements were made for the 
state convention of Wyoming auto- 
mobile dealers to be held here 
Oct. 25. 

Dave Kelly, Grand Forks, N. D., 
president of the national associa- 
tion, and Ray Chamberlain, Wash- 
ington, executive vice-president, 
are expected to speak. 


Tools 


(Continued from Page 1) 


set up—I think we'll be able to 
schedule all needed production on 
a reasonable time sequence fitted 
in with other essential work,” 
Krug said. 

He reiterated that WPB cannot 
now grant the “peace-prepared- 
ness” priority request by the auto 
industry to give preference ahead 
of other civilian work to the ma- 
chine tool needs of industries 
facing a problem of complete 
reconversion. 

To speed the reconversion pro- 
cess, Krug also announced last 
week that the WPB has set up an 
organization for each key industry, 
including the auto industry. The 
respective groups will, according 
to Krug, attempt to fit cutbacks 
into civilian production require- 
ments. 


California Auto Dealers 


Hear Kelly, Chamberlain 

SAN FRANCISCO. — A_ joint 
meeting of members of the North- 
ern California Motor Car Dealers 
Assn. and the Motor Car Dealers 
Assn. of San Francisco, Inc., was 
held here last week at which time 
the organizations heard Dave 
Kelly, president, and Ray Chamber- 
lain, executive vice-president of 
the National Automobile Dealers 
Assn. 

The two leaders brought to West 
Coast dealers the Washington 
angle on the automobile business. 


WILLARD EARL fete. Sormerty 
ific Coast regional manager for 
5a Kindel in Pasadena, Calif. 


Here Karl and Bloom are 
plans for enlarging sales and service facilities. 


we have contended for relief, we 
have found an adverse decision, 
and this in the face of the fact 
that we have performed a civilian 
task almost totally useful to the 
military effort. 

“We want these restrictions re- 
moved and we want a definite dis- 
posal of the threat of integration 
of all transportation systems.” 


Civilians to Get 
18,500,000 Tires; 
3,500,000 Short 


WASHINGTON.—It is apparent 
that the civilian tire production 
program will fail to meet its goal 
of 22,000,000 casings for the cur- 
rent year, according to Hiland G. 
Batcheller, operations vice-chair- 
man of the War Production Board. 

He stated that only 12,000,000 
tires were made in the first nine 
months and that only 6,500,000 
more are to be turned out in the 
last quarter. 

Production during the first three 
months of 1945 is being scheduled 
at the rate of 2.5 million a month 
or 30 million a year—the original 
goal for this year, Hiland G. 
Batcheller, WPB chief of opera- 
tions, disclosed at a press confer- 
ence. 

Batcheller said he was encour- 
aged to note that production could 
be increased in 1945 without “harm 
to the war effort,” but pointed out 
that little rubber would be avail- 
able for pleasure driving. 

He noted that the Office of Price 
Administration currently has a 
backlog of 850,000 unfilled requests 
for tires from B and C card hold- 
ers and said that the backlog prob- 
ably would be absorbed before the 
end of this year. 

Meanwhile, an Office of War 
Information report which was pri- 
vately circulated predicted an end 
to tire rationing within three 
months after Germany collapses, 
but officials branded the predic- 
tion as speculation. 


WPB Clarifies 


Aluminum Order 


WASHINGTON.—The War Pro- 
duction Board acted last week to 
correct a misconception concerning 
the terms of Direction 56 to 
Controlled Materials Plan Regula- 
tion No. 1. 

This direction, issued Sept. 5, 
provided that allotments of alumi- 
num would no longer be made in 
the eight forms formerly specified 
in Schedule 1 of CMP Regulation 1. 
It did not, however, relax the re- 
quirement that applications ad- 
dressed to WPB by consumers of 
aluminum must specify the par- 
ticular form or forms desired. 

Applications for aluminum to be 
used during the first quarter of 
1945 were due at WPB headquar- 
ters Oct. 15. WPB said it is highly 
important that a full breakdown of 
the forms of metal requested be 
provided as heretofore. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


assistant to Charles Bloom (right), 
DeSoto, buys DeSoto dealership from 
going over 


Bak te 


READY AND WAITING for reconversion are these giant machines that 
once built Packard motor cars. Unceremoniously hauled into open yards 
around the Packard factory when it rapidly converted to all-out production of 
PT-boat and Rolls-Royce aircraft engines, the massive car production equip- 
ment was painted with grease, covered with weather-proof material and 
stored outdoors for the duration. This one view represents a vast fortune 


in costly machinery. 
dela 
on limited car production. 


Even more costly will be any red-ta 
in restoring it to factory use when war progress permits a go-ahead 


pe reconversion 


\Drive Started to Refute 
U.S. Road Bill Charges 


WASHINGTON.—Reprints of a 
speech by Senator Carl Hayden, 
of Arizona, were widely distributed 
throughout the country last week 
by highway user organizations in 
an effort to offset anonymous 
charts circulated several weeks 
ago which purported to show that 
the pending federal-aid highway 
program would require a large 
number of the states to increase 
gasoline taxes, according to the 
Automotive Safety Foundation. 


In his speech on the floor of 
the Senate, Senator Hayden, vice 
chairman of the Post Offices and 
Post Roads Committee, called the 
anonymous statement erroneous, 
misleading and “a great disservice 
to the country.” 


Senator Hayden also presented 
an official interpretation by the U. 
S. Public Roads Administration of 
its estimates of road revenues in 
each state in 1945, 1946 and 1947. 
The anonymous charts, he said, 
were based on misinterpretation 
of these data. 


The anonymous charts purported 
to show that less than half the 
states could participate in the 
pending federal-aid program on 
the basis of the yields of their 
current automotive taxes, without 
added revenues or borrowing. 

States which, the charts stated, 
would be most likely to turn to 
higher levies or new debts to meet 
their share of the program in 
either its first, second, or all three 
years, have been listed as includ- 
ing Alabama, Arkansas, Colorado, 
Delaware, Georgia, Idaho, Illinois, 
Indiana, Iowa, Kansas, Louisiana, 
Maine, Mississippi, Missouri, Mon- 
tana, Nebraska, Nevada, New 
Hampshire, New Mexico, North 
Dakota, Ohio, Oklahoma, Oregon, 
South Carolina, South Dakota, 
Tennessee, Texas, Vermont, West 
Virginia and Wisconsin. 

Informed observers of state legis- 
lative activity point out, however, 
that neither the current nor esti- 
mated future yields of automotive 
taxes offer a fair index on which 


Draft Calls 
For Limited 
Service Halted 


WASHINGTON.—Because the 
military has made no calls since 
June for men fit only for limited 
service, National Selective service 
ordered last week an end to that 
classification and took action to 
halt the reinduction of veterans 
who have been honorably dis- 
charged from service. 

In another change, draft head- 
quarters ruled that men of 38 and 
over will be placed in Class 4-A 
instead of 1-A-H. Those in 4-A 
previously have been 45 and older. 

All service men discharged under 
honorable conditions will be re- 
tained in Class 1-C, local boards 
were notified. Continuation in 1-C 
; after discharge means that veter- 
ans will not be called again. 


to forecast the extent to which the 
level of such taxation may be 
raised, Or in which states the raises 
may be incited, as a result of post- 
bad federal-state road construc- 
ion. 


Among factors figuring in the 
situation will be the extent to 
which general state tax funds 
may be used to augment highway 
funds in financing such a program. 
Although wartime curtailment of 
motor vehicle use has cut automo- 
tive tax yields, other state reve- 
nues have been swollen by war- 
time prosperity, with the result 
that most treasuries are piled high 
with huge general fund surpluses. 

With highway construction 
offering a maximum opportunity 
to alleviate unemployment 
through public works, it is likely 
that many states will use general 
funds for this purpose. A 
further justification for such ac- 
tion is the fact that many states 
in the past have diverted auto- 
motive tax revenues to general 
uses not related to highways. 
The result will be the availability 
of more state funds for postwar 
highways than is currently indi- 
cated from examination of nor- 
mal highway fund sources. 

In some instances, on the other 
hand, the amount of state highway 
funds which appear to be available 
for matching federal appropria- 
tions may be decreased if state 
legislators accede to the demands 
of municipalities and counties for 
a larger share of state-collected 
taxes. There are indications in 
many states that localities will 
press for such state aid for local 
street financing. To whatever ex- 
tent it is granted, the states will 
have that much less automotive 
tax revenue for their own needs. 

New automotive tax proposals 
already have been heard in some 
states. In Kansas, for example, the 
State Chamber of Commerce re- 
cently proposed an increase in that 
state’s gasoline tax from 3 cents 
to 5 cents a gallon, together with 
various other proposed increased 
levies against both trucks and pas- 
senger vehicles. 


Obituaries: 


Peter Martin, 
Ford Veteran, 


Dies at 62 


DETROIT.—One of the earliest 
business associates of Henry Ford, 
Peter E. Martin, 62, former vic 
president of the Ford company, 
died last week. 


He was given a leave of abserite 
in 1941 because of poor health. At 
the time he was in charge of the 
Rouge plant. Martin started work- 
ing in the experimental shop of 
the Ford Mack plant in 1904. & 

Although he worked himself high 
up in the executive ranks and was 
one of the half-dozen men who 
lunched regularly with Henry Ford, 
he kept in close touch with ma- 
chinery and made it a point té 
know how to operate every ma- 
chine in the huge Rouge plant. He 
was always on hand when prodtic- 
tion lagged. He improved and built 
equipment whenever he saw a 
chance to expedite production. 

. 


Fleischmann Dies at 485° 


Chevrolet Truck Aide 
| DETROIT.—Fred W. Fileisch- 
| mann, 48, assistant manager (west- 
;ern half) of the commercial and 
|truck department of Chevrolet for 
the last six years, died Oct. 5. 


Mr. Fleischmann joined the 
Chevrolet wholesale organization 
as sales representative in Philadel- 
phia in 1929. He advanced to 
truck and body manager for the 
entire Atlantic Coast region with 
headquarters at Tarrytown, N. Y. 
in 1933. On Dec. 1, 1938, he was 
appointed to the position he held 
at the time of his death. 

s *« # 


| Schncte, Head of Ford 


In Cincinnati, Dies at 47 
CINCINNATI. — Henry A. 
Schuetz, 47, manager of the Cincin-., 
nati branch of the Ford Motor Co., 
died in his home Oct. 5 of bron- 
chial pneumonia. pameer 


Born in Chicago, he came to 
Cincinnati in 1940 to assume hig 
position. He had been associated 
with Ford since October, 1914. 

2 


Veteran Denver Dealer, 


Robert R. Hall, Dies 

DENVER.—Robert R. Hall, 71, 
Denver’s oldest active automobile 
dealer, died in St. Joseph’s hos- 
pital last week. Mr. Hall had been 
a Cadillac distributor here since 
1903, and was said to be the com- 
pany’s oldest active distributor in 
the United States. 


ss * *# 


George H. Bittner 

BUFFALO. — Plunging through the 
gates of a canal bridge while the span 
was raised, George H. Bittner, vice- 
president and service manager of 
Willys Sales & Service Corp., died in- 
stantly as his automobile catapulted 
into the air and dropped into the 
water. . + a 


Albert J. Osgood 
LANCASTER, N. H.—(UTPS)—Pvt. 
Albert J. Osgood, 38, who in civilian 
life operated an automobile dealership 
here for several years, was killed in 
action in France. Z 


James T. Burch 
BAMBERG, S. C.—James T. Burch, 
57, who operated the local Ford dealer- 
ship for a number of years, died at his 
home here recently. 


John E. Morriss 
DALLAS, Tex.—John E. Morriss, 55, 
an automobile dealer here since 1918, 
was killed recently when his car 
collided with a train. 


ALMOST A CENTURY of experience with Studebaker was _ represented 
when chief executives met to present R. E. Cole, vice-president in charge of 


engineering, with his 10-year service pin. 


Cole actually joined the compan 


in 1931, but a leave of absence interrupted his consecutive employment record. 


Left to right at the ceremony, K. B. 


(16 years); Paul G. Hoffman, president (19 years); Cole; BR. 


president in charge of production (13 
the board (34 years). 


lliott, vice-president in charge of sales 
ail, vice- 


years); and H. S. Vance, chairman of 
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ealers tell me 


By John 0. Munn 


Dealers in Uniform 
(One of a Series) 













Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Mann in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 


NEWARK. — Noting that the 
Automotive News report on the re- 
cent convention of the New Jersey 
Automotive Trade Assn. “would 
indicate the dealers of New Jersey 
are expecting to introduce some 
form of dealer licensing legisla- 
tion,” William L. Mallon, secretary 
of the group, declared last week 
that “such is not the case.” 

Resolution on the subject adopted 
by the association, he said, reads 
as follows: “Whereas, It is in the 
public interest and necessary to 
our safety program, that the auto- 
mobile dealers in the state of New 
Jersey maintain representative and 





NE of the satisfactions of con-| said: ‘It is a condition and not 
ducting this column—indeed,| a theory which confronts us.’ 
~ wane of its primary aims—is the} Also, John, while this is a 
I freedom with which dealers vigor-| sound theory, it is much easier 
pusly and vehemently express their} for you to advocate than if you 
T disagreement with any opinion| had your invested capital and 
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ST. PAUL, Minn.—Norbert Koppy 
and Truman H. Wilson are presi- 
dent and secretary-treasurer, re- 
spectively, of the 
St. Paul Automo- 
bile Dealers, Inc., 
it is announced. 

Every new-car 
dealer in St. Paul 
and South § S§&t. 
Paul belongs to 


Just Among Dealers 











‘Not Seeking 


N. J. Dealers Only Want Dealer Definition 
Tightened in Present Act, Mallon Says 





New Law’ 


can best be handled through dealer 
associations.” 


During its convention, the New 
Jersey association also adopted 
resolutions urging amendment of 
MPR 540 to allow a minimum 
markup of 33% percent for the re- 
conditioning of used cars. Assert- 
ing that present enforcement of 
the used-car price ceiling regula- 
tion “is far from effective, thereby 
increasing black market activities 
and accompanied disregard of the 
law,” the association further urged 
that “full and adequate enforce- 
ment be provided, or the regulation 
rescinded.” 

Reports presented at the conven- 
tion disclosed association member- 
ship of 481 at the present time, an 
increase of 145 since last May, with 
a potential goal of 600. 


Sincalints Lined 
For Va. Dealer 
Parley Oct. 19-20 


RICHMOND. — The program of 
the convention of the Automotive 
Trade Assn. of Virginia, scheduled 
for Richmond Oct. 19-20, has been 
announced as follows: 

N. C. Dezendorf, director of dis- 
tribution of General Motors, De- 
troit; John W. Stokes, nationally 
known tax consultant of New 
York; Arthur O. Dietz, president, 
Universal C.I.T. Credit Corp., New 
York; L. J. Buckland, editor, 
“Buck Sez,” New York; Ruel 
Logan, automotive equipment 
analyst, Springfield, Ill.; John F. 
Connors, assistant branch manager, 
Ford Motor Co.; Thomas W. Wil- 
son, assistant executive vice-presi- 
dent of the National Automobile 
Dealers Assn. of Washington; Lee 
W. Moran, chief, Office of Surplus 
Property, United States Treasury, 
Washington; Don H. Smith, chief, 
Automobile and Parts Section, 
OPA, Washington; James Dalton 
and Crawley F. Joyner, commis- 
sioner of motor’ vehicles. of 
Virginia. 

Congressman Dave _ Satterfield 
and Edmund H. Harding of Wash- 
ington, will address the banquet, 
held in connection with the con- 
vention on Friday evening, Oct. 20. 

On Thursday evening, Oct. 19, a 
dinner will be given by the associa- 
tion, at which Count Byron de 
Prorok, internationally known ex- 
plorer and war correspondent, will 
give an illustrated lecture on the 
French underground to be followed 
by a floor show and entertainment, 
the entire cast coming from New 
York, Washington and Baltimore. 


NADA Picks 9 
To Plan Parley 


DETROIT.—A special convention 
committee was appointed last week 
by the executive committee of the 
National Automobile Dealers Assn. 

Those named were Ben Wright, 
of Chicago, chairman; Lynn 
Snow, director and first vice- 
president, co-chairman; E. L. 
Benning, director, Wisconsin; A. G. 
Miller, director, Illinois; W. S. 
Edwards, director, Alabama; Paul 
Smithson, president, Chicago Auto- 
mobile Trade Assn.; H. A. Egolf, 
president, Illinois Automotive 
Trades Assn. 

Ed Cleary, manager of CATA, 
and C. W. Coons, manager of 
Illinois Automotive Trades Assn., 
have been invited to act in an ex- 
officio capacity on the committee. 


25 Years a Dealer 


Dingeman Is Honored 
On Anniversary 


OXNARD, Calif.—A. J. Dingeman 
marked last week his twenty-fifth 
anniversary as Ford dealer here. 
In addition to the dealership, he 
is county distributor for Lincoln- 
Zephyr cars. 


Two years ago he was elected a 
member of the executive com- 
mittee and regional vice-president 
of the National Automobile Deal- 
ers Assn. In his quarter century 
as a Ford dealer here, he has 
served in many civic endeavors and 
extended his business interests. 
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‘Another Word for Grab’ 


McCarron Lambastes 
Truck Integration 


CHICAGO. — Directors of the 
Illinois Motor Truck Operators 
Assn., through Walter E. McCar- 
ron, executive head, unloosed an 
attack last week against efforts 
calling for integration of trans- 
portation facilities after the war, 
which are said to be receiving 
favor in governmental circles. 

“Integration is merely another 
word for an attempted grab of a 
competing industry,” McCarron 
said. “We are sick of continued 
hampering of motor truck opera- 
tions and of continuing threats. 

“We have paid in advance for 
nebulous roads, have suffered from 
bureaucratic rulings and have 
abided by them as far as human 
understanding permits. 

“We have done without gas, oil, 
tires, men and needed equipment. 
Now we have come to the point 
of demanding justice. Our taxes 
and operating expenses approxi- 
mate, and sometimes exceed, our 
total income. 


“In nearly every situation where 


Wyoming Dealers 
Convene Oct. 25 


CASPER Wyo.—(UTPS)—At a 
meeting of the Casper automobile 
dealers held here last week, ar- 
rangements were made for the 
state convention of Wyoming auto- 
mobile dealers to be held here 
Oct. 25. 

Dave Kelly, Grand Forks, N. D., 
president of the national associa- 
tion, and Ray Chamberlain, Wash- 
ington, executive vice-president, 
are expected to speak. 


Tools 


(Continued from Page 1) 


set up—I think we'll be able to 
schedule all needed production on 
a reasonable time sequence fitted 
in with other essential work,” 
Krug said. 

He reiterated that WPB cannot 
now grant the “peace-prepared- 
ness” priority request by the auto 
industry to give preference ahead 
of other civilian work to the ma- 
chine tool needs of industries 
facing a problem of complete 
reconversion. 

To speed the reconversion pro- 
cess, Krug also announced last 
week that the WPB has set up an 
organization for each key industry, 
including the auto industry. The 
respective groups will, according 
to Krug, attempt to fit cutbacks 
into civilian production require- 
ments. 


California Auto Dealers 


Hear Kelly, Chamberlain 

SAN FRANCISCO. — A _ joint 
meeting of members of the North- 
ern California Motor Car Dealers 
Assn. and the Motor Car Dealers 
Assn. of San Francisco, Inc., was 
held here last week at which time 
the organizations heard Dave 
Kelly, president, and Ray Chamber- 
lain, executive vice-president of 
the National Automobile Dealers 
Assn. 

The two leaders brought to West 
Coast dealers the Washington 
angle on the automobile business. 


WILLARD KARL (left), 


Pacific Coast regional manager for DeSoto, 
Here 


plans for enlarging sales and service facilities. 


Kindel in Pasadena, Calif. 


J. H. 


formerly assistant to Charles 


we have contended for relief, we 
have found an adverse decision, 
and this in the face of the fact 
that we have performed a civilian 
task almost totally useful to the 
military effort. 

“We want these restrictions re- 
moved and we want a definite dis- 
posal of the threat of integration 
of all transportation systems.” 


Civilians to Get 
18,500,000 Tires; 
3,500,000 Short 


WASHINGTON.—It is apparent 
that the civilian tire production 
program will fail to meet its goal 
of 22,000,000 casings for the cur- 
rent year, according to Hiland G. 
Batcheller, operations vice-chair- 
man of the War Production Board. 

He stated that only 12,000,000 
tires were made in the first nine 
months and that only 6,500,000 
more are to be turned out in the 
last quarter. 

Production during the first three 
months of 1945 is being scheduled 
at the rate of 2.5 million a month 
or 30 million a year—the original 
goal for this year, Hiland G. 
Batcheller, WPB chief of opera- 
tions, disclosed at a press confer- 
ence. 
Batcheller said he was encour- 
aged to note that production could 
be increased in 1945 without “harm 
to the war effort,” but pointed out 
that little rubber would be avail- 
able for pleasure driving. 

He noted that the Office of Price 
Administration currently has a 
backlog of 850,000 unfilled requests 
for tires from B and C card hold- 
ers and said that the backlog prob- 
ably would be absorbed before the 
end of this year. 

Meanwhile, an Office of War 
Information report which was pri- 
vately circulated predicted an end 
to tire rationing within three 
months after Germany collapses, 
but officials branded the predic- 
tion as speculation. 


WPB Clarifies 


Aluminum Order 


WASHINGTON.—The War Pro- 
duction Board acted last week to 
correct a misconception concerning 
the terms of Direction 56 to 
Controlled Materials Plan Regula- 
tion No. 1. 

This direction, issued Sept. 5, 
provided that allotments of alumi- 
num would no longer be made in 
the eight forms formerly specified 
in Schedule 1 of CMP Regulation 1. 
It did not, however, relax the re- 
quirement that applications ad- 
dressed to WPB by consumers of 
aluminum must specify the par- 
ticular form or forms desired. 

Applications for aluminum to be 
used during the first quarter of 
1945 were due at WPB headquar- 
ters Oct. 15. WPB said it is highly 
important that a full breakdown of 
the forms of metal requested be 
provided as heretofore. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 


Bloom (right), 
buys DeSoto dealership from 
Karl and Bloom are going over 


aeearrever: -cprezen marenemnreres cmcneese 


Bg GS ere 


he 


READY AND WAITING for reconversion are these giant machines that 


once built Packard motor cars. 


Unceremoniously hauled into open yards 


around the Packard factory when it rapidly converted to all-out production of 
PT-boat and Rolls-Royce aircraft engines, the massive car production equip- 


ment was painted with 
stored outdoors for the duration. 
in costly machinery. 


grease, covered with 
This one view represents a vast fortune 


weather-proof material and 


Even more costly will be any red-tape reconversion 


— in restoring it to factory use when war progress permits a go-ahead 
on lim 


\Drive Started to Refute | 
U.S. Road Bill Charges | 


ited car production. 


WASHINGTON.—Reprints of a 
speech by Senator Carl Hayden, 
of Arizona, were widely distributed 
throughout the country last week 
by highway user organizations in 
an effort to offset anonymous 
charts circulated several weeks 
ago which purported to show that 
the pending federal-aid highway 
program would require a large 
number of the states to increase 
gasoline taxes, according to the 
Automotive Safety Foundation. 


In his speech on the floor of 
the Senate, Senator Hayden, vice 
chairman of the Post Offices and 
Post Roads Committee, called the 
anonymous statement erroneous, 
misleading and “a great disservice 
to the country.” 

Senator Hayden also presented 
an official interpretation by the U. 
S. Public Roads Administration of 
its estimates of road revenues in 
each state in 1945, 1946 and 1947. 
The anonymous charts, he said, 
were based on misinterpretation 
of these data. 


The anonymous charts purported 
to show that less than half the 
states could participate in the 
pending federal-aid program on 
the basis of the yields of their 
current automotive taxes, without 
added revenues or borrowing. 

States which, the charts stated, 
would be most likely to turn to 
higher levies or new debts to meet 
their share of the program in 
either its first, second, or all three 
years, have been listed as includ- 
ing Alabama, Arkansas, Colorado, 
Delaware, Georgia, Idaho, Illinois, 
Indiana, Iowa, Kansas, Louisiana, 
Maine, Mississippi, Missouri, Mon- 
tana, Nebraska, Nevada, New 
Hampshire, New Mexico, North 
Dakota, Ohio, Oklahoma, Oregon, 
South Carolina, South Dakota, 
Tennessee, Texas, Vermont, West 
Virginia and Wisconsin. 

Informed observers of state legis- 
lative activity point out, however, 
that neither the current nor esti- 
mated future yields of automotive 
taxes offer a fair index on which 


Draft Calls 
For Limited 
Service Halted 


WASHINGTON.—Because the 
military has made no calls since 
June for men fit only for limited 
service, National Selective service 
ordered last week an end to that 
classification and took action to 
halt the reinduction of veterans 
who have been honorably dis- 
charged from service. 

In another change, draft head- 
quarters ruled that men of 38 and 
over will be placed in Class 4-A 
instead of 1-A-H. Those in 4-A 
previously have been 45 and older. 

All service men discharged under | 
honorable conditions will be re- | 
tained in Class 1-C, local boards | 
were notified. Continuation in 1-C 
after discharge means that veter- 
ans will not be called again. 


to forecast the extent to which the | 
level of such taxation may be 

raised, or in which states the raises 

may be incited, as a result of post- 

war federal-state road construc- 

tion. 

Among factors figuring in the 
situation will be the extent to 
which general state tax funds 
may be used to augment highway 
funds in financing such a program. 
Although wartime curtailment of 
motor vehicle use has cut automo- 
tive tax yields, other state reve- 
nues have been swollen by war- 
time prosperity, with the result 
that most treasuries are piled high 
with huge general fund surpluses. 

With highway construction 
offering a maximum opportunity 
to alleviate unemployment 
through public works, it is likely 
that many states will use general 
funds for this purpose. A 
further justification for such ac- 
tion is the fact that many states 
in the past have diverted auto- 
motive tax revenues to general 
uses not related to highways. 
The result will be the availability 
of more state funds for postwar 
highways than is currently indi- 
cated from examination of nor- 

mal highway fund sources. 

In some instances, on the other 
hand, the amount of state highway 
funds which appear to be available 
for matching federal appropria- 
tions may be decreased if state 
legislators accede to the demands 
of municipalities and counties for 
a larger share of state-collected 
taxes. There are indications in 
many states that localities will 
press for such state aid for local 
street financing. To whatever ex- 
tent it is granted, the states will 
have that much less automotive 
tax revenue for their own needs. 

New automotive tax proposals 
already have been heard in some 
states. In Kansas, for example, the 
State Chamber of Commerce re- 
cently proposed an increase in that 
state’s gasoline tax from 3 cents} 
to 5 cents a gallon, together with | 
various other proposed increased 
levies against both trucks and pas- 
senger vehicles. 


Obituaries: 


Peter Martin, 


Ford Veteran, 
Dies at 62 


DETROIT.—One of the e@ 
business associates of Henry 
Peter E. Martin, 62, forme 
president of the Ford com 
died last week. ae 

He was given a leave of alm 
in 1941 because of poor hes 
the time he was in charge 
Rouge plant. Martin started 
ing in the experimental sho 
the Ford Mack plant in 190 

Although he worked himsel 
up in the executive ranks an@ 
one of the half-dozen men # 
lunched regularly with Henry Be 
he kept in close touch with. 
chinery and made it a point | 
know how to operate every 
chine in the huge Rouge plan& 
was always on hand when pre 
tion lagged. He improved and! 
equipment whenever he saw 
chance to expedite productice 
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Fleischmann Dies at 


Chevrolet Truck Aide 
DETROIT.—Fred W. < 
mann, 48, assistant manager (wW 
ern half) of the commercial 4 
truck department of Chevrolet. 
the last six years, died Oct. 5.77 
Mr. Fleischmann joined ~ 
Chevrolet wholesale organiz 
as sales representative in Phil 
phia in 1929. He advance 
truck and body manager for, 
entire Atlantic Coast region 
headquarters at Tarrytown, N 
in 1933. On Dec. 1, 1938, he © 
appointed to the position he & 
at the time of his death. + 
* * # 


Schuetz, Head of Fo 


In Cincinnati, Dies at ’ 

CINCINNATI. — Henry 
Schuetz, 47, manager of the Cin 
nati branch of the Ford Motor 
died in his home Oct. 5 of b 
chial pneumonia. 

Born in Chicago, he came 
Cincinnati in 1940 to assume © 
position. He had been assoc 
with Ford since October, 1914. 

~~ a 


Veteran Denver Dealer, 


Robert R. Hall, Dies 
DENVER.—Robert R. Hall, 
Denver’s oldest active automok 
dealer, died in St. Joseph’s h 
pital last week. Mr. Hall had be 
a Cadillac distributor here sing 
1903, and was said to be the co 


pany’s oldest active distributor 


the United States. 
ss * # 


George H. Bittner 
BUFFALO. — Plunging through 
gates of a canal bridge while the sp 
was raised, George H. Bittner, vic 
resident and service manager 

illys Sales & Service Corp., died ft 
stantly as his automobile catapul 
into the air and dropped into 
water. . “és 


Albert J. Osgood : 
LANCASTER, N. H.—(UTPS)—Pvti} 
Albert J. Osgood, 38, who in civilia 
ite operated an automobile dealershi 
ere 
action in France. 
* * 


James T. Burch 
BAMBERG, S. C.—James T. Burch, 
57, who operated the local Ford deale 
ship for a number of years, died at hi 
home here recently. 


John E. Morriss 
DALLAS, Tex.—John E. Morriss, 55, 
an automobile dealer here since 1918, 
was killed recently when his car 
collided with a train. 


ALMOST A CENTURY of experience with Studebaker was _ represented 


when chief executives met to present R. 
engineering, with his 10-year service pin. 


E. Cole, vice-president in charge of 
Cole actually joined the compan 


in 1931, but a leave of absence interrupted his consecutive employment record. 


Left to right at the ceremony, K. B. 


(16 years); Paul G. Hoffman, president (19 years); Cole; B. 


jlliott, vice-president in charge of sales 


ail, vice- 


president in charge of production (13 years); and H. S. Vance, chairman of 


the board (34 years). 





or several years, was killed img 
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‘Not Seeking New Law’ 


N. J. Dealers Only Want Dealer Definition 17 
Tightened in Present Act, Mallon Says 


NEWARK. — Noting that the {can best be handled through dealer 
Avtomotive News report on the re- | associations.” 
cent convention of the New Jersey; During its convention, the New 
Automotive Trade Assn. “would| Jersey association also adopted 
indicate the dealers of New Jersey | resolutions urging amendment of 
are expecting to introduce some|MPR 540 to allow a minimum 
form of dealer licensing legisla- | markup of 33'4 percent for the re- 
tion,” William L. Mallon, secretary | conditioning of used cars. Assert- 
of the group, declared last week jing that present enforcement of 
that “such is not the case.” | the used-car price ceiling regula- 

Resolution on the subject adopted | tion “is far from effective, thereby 
by the association, he said, reads| increasing black market activities 
as follows: “Whereas, It is in the|and accompanied disregard of the 
public interest and necessary to/ law,” the association further urged 
our safety program, that the auto-|that “full and adequate enforce- 
mobile dealers in the state of New| ment be provided, or the regulation 
Jersey maintain representative and | rescinded.” 
adequately equipped establishments| Reports presented at the conven- 
in order to properly render essen-|tion disclosed association member- 
tial service, and ship of 481 at the present time, an 

“Whereas, The present definition | increase of 145 since last May, with 
of ‘dealer’ as contained in the|a potential goal of 600. 


Motor Vehicle Act is not sufficient ‘- b 
to obtain the results desired, now Speakers Liste d 
For Va. Dealer 


“Therefore be it resolved, That 
Parley Oct. 19-20 


the board of trustees of the asso- 
ciation take immediate steps to 
RICHMOND. — The program of 
the convention of the Automotive 


secure legislation providing more 
Trade Assn. of Virginia, scheduled 


adequate definition of ‘dealer,’ and 
“Be it further resolved That copy 

for Richmond Oct. 19-20, has been 

announced as follows: 


of this resolution be forwarded 

to Motor Vehicle Commissioner 
N. C. Dezendorf, director of dis- 
tribution of General Motors, De- 


Magee.” 

New Jersey’s present Bill of 
troit; John W. Stokes, nationally 
known tax consultant of New 


Sale Act, which is part of the 

state’s Motor Vehicle Law, Mallon 
York; Arthur O. Dietz, president, 
Universal C.I.T. Credit Corp., New 


said: “requires that all automobile 

dealers be licensed by the Motor 

Vehicle Department. The object 
York; L. J. Buckland, editor, 
“Buck Sez,” New York; Ruel 
Logan, automotive equipment 


we are seeking to accomplish is to 

have this act amended so it will 
analyst, Springfield, Ill.; John F. 
Connors, assistant branch manager, 





Dealers in Uniform 
(One of a Series) 



















































































































































Dealers’ or salesmen’s comments, 
addressed to John O. Munn in cue of Aamo ret “yo Detroit, ie 
and the writer’s name will be kept in confidence Hf requested. 








=) ~NE © the satisfactions of con-| said: ‘It is a condition and not 
a: § (Yau: g this a a theory which confronts us.’ 
' P. of »(s primary aims—is the; Also, John, whil is i 
¥€ ‘reedom vith which dealers vigor-| sound theory, it is ‘a dnatee 
y aisly and vehemently express their) for you to advocate than if you 


oh 
Se 


EP isagreeent with any opinion) had your invested capital an 
, ¥ al herein, whether it repre-| your time and whatever aie 
nts the views of the conductor! tum and goodwill you had built 
Wr, those of another dealer. up over the years, completely in- 
i past experiences of dealers | volved in a used-car operation. 
jiffer, according to the varying A fellow puts a want ad in the 
conditions under which they | newspaper. He has a car for 
operate. There nave can be ams —— eS in the COL. ELLIOTT B. HOP- 
ijmous agreement on any sition of a 1 automobile . 
subject unless all are given an | dealer who has tried to keep his a S, owner of eee 
opportunity to express their | business intact through three or Co. (Dodge), eng, 
opinions frequently and freely. difficult years. You call this |W. Va., is now assistant Ord- 
' have worked with dealers for fellow on the phone and ask him | nance officer of the Second 
‘ems third of a century. I believe about his car. He asks if you are Army at Memphis 
it is safe to say that I have | 4 dealer. You admit it. The os ee 
- gen more dealer committees in | negotiations end right there. He This is the second time Col. 
saction than any other living man. | tells you there is no use to | Hopkins has left his dealer- 
Quite often they have entered | pursue the matter further be- | ship to serve in the armed 
into their deliberations as far | cause he wants guaranteed ceil- forces the first time being in 
as the poles. But under | ing price of $50 more or $100 | ’ g 
the good old American system of | more as the case may be, and 1917 when he enter ed World 
free and open discussion, I have | expects to get it, and he assumes | War I as a captain, later be- 
rarely seen them come out of a | you will not pay that much, | ing promoted to major in the 
meeting without their differences | which is probably a sound con- field artillery in France. He 
composed and a united answer | clusion. Now, this man may . : 
to the problem. This all leads | have a good automobile, and it | W@S wounded in the Toul 
up to a letter I recently received | may be worth all he is asking | sector and wears a Purple 
from a dealer who takes me = os - rr a st er rd bureau | Heart. 
task regarding my present posi- | in wisdom has e maxi- 
tion on used-car ceilings. He is | mum legal price on this car, I > 1922 he was promoted 
a dealer of rare good judgment which does not permit you, as a to lieutenant colonel and m 
and with @ reputation for ex- | dealer, to buy it and pay what it | 1935 to full colonel. 


pressing his thoughts clearly and | is worth, and you have to A member of the ee tes 
g 


























































better define requirements neces- 
sary to qualify for license.” 

Mallon also objected to the man- 
ner in which his address at the 
convention was reported in respect 





accurately. a ae and make the best | ing department at Dodge for|to the possibility of the develop-| Ford Motor Co.; Thomas W. Wil- 
“ss cramenetions are fot a matter |20vera: gears, Col. Hopkins|™ent of unions within dealer or-|son, assistant executive vice-presi- 

ot a Dealer af casera bewe tin cunemebtic. \ormanined Bie Geaterahin (0) Ce ee ee oe Snows | Gems of the National Automobile 
° -— aoe gg oy g P have been quoted as follows: —_| Dealers Assn. of Washington; Lee 

But... ioe ds Saaee se , 1916. As a whole, we in this section| W. Moran, chief, Office of Surplus 
: oO this letter, , have had little cause to give this} Property, United States Treasury, 
— RE I give you etter, * * * D l 5 G matter much thought up to the| Washington; Don H. Smith, chief 
however, I feel impelled to Try This One ea ers roup present time. In the Western Automobile and Parts Section. 
answer one criticism. He implies 7 . states they have operated with|OPA, Washington; James Dalton 
hat I am not qualified to speaki|Qm Your Piano In Springfield unions for a number of years.|and Crawley F. Joyner, commis- 
This is the time that NADA should| sioner of motor’ vehicles of 


make a survey of this subject cor- 
relating the experience of the 
dealers in the Western states and 
make available to all dealers a 
complete analysis which would be 
helpful in guiding them in the 
future conduct of their business. 
I belive negotiation with unions 


Ohio Dealers 
Meet Nov. 2-3 


COLUMBUS, O.—The Ohio Au- 
tomobile Dealers Assn. will hold its 
annual convention Nov. 2-3 at the 
Deshler-Wallick Hotel in Colum- 
bus, Harry L. Bell, president an- 
nounces. 

The following committee has 
been appointed to make the ar- 
rangements: A. E. White, chair- 
man; John B. Barton; George W. 
Byers; Walt R. Hamer; Neil D. 
Rush: J. W. Watson, and Harold 
R. Wood. 


St. Paul Dealers 
Headed by Koppy 


ST. PAUL, Minn.—Norbert Koppy 
and Truman H. Wilson are presi- 
dent and secretary-treasurer, re- 
spectively, of the 
St. Paul Automo- 


Virginia. 

Congressman Dave _ Satterfield 
and Edmund H. Harding of Wash- 
ington, will address the banquet, 
held in connection with the con- 
vention on Friday evening, Oct. 20. 

On Thursday evening, Oct. 19, a 
dinner will be given by the associa- 
tion, at which Count Byron de 
Prorok, internationally known ex- 
plorer and war correspondent, will 
give an illustrated lecture on the 
French underground to be followed 
by a floor show and entertainment, 
the entire cast coming from New 
York, Washington and Baltimore. 


NADA Picks 9 
To Plan Parley 


DETROIT.—A special convention 
committee was appointed last week 
by the executive committee of the 
National Automobile Dealers Assn. 

Those named were Ben Wright, 
of Chicago, chairman; Lynn S. 
Snow, director and first vice- 
president, co-chairman; E. L. 
Benning, director, Wisconsin; A. G. 
Miller, director, Illinois; W. S. 
Edwards, director, Alabama; Paul 
Smithson, president, Chicago Auto- 
mobile Trade Assn.; H. A. Egolf, 
president, Illinois Automotive 
Trades Assn. 

Ed Cleary, manager of CATA, 


out because I am not a dealer. 
Or try this one on your player 
fa imp, ott amas] 9 Qt” al ont 2uake" Be |Headed by Moran 
put me on their boards of direc-| locate? however tn the salllé | SPRINGFIELD, Mass.—William 
price zone, dropped in here re- 
ors, but I have always considered) Cently, Would we sell him a |G; Mor. of cleceed president of 
en . ae sont ia couple of carloads of cars? We the Ss ringfield Automotive Deal- 
ak ealhen Seem i som ‘ition of suggested that it seemed im- ers’ pe at the twenty-ninth an- 
any outstanding ability. Reoosiee- probable. nual meeting held here at the 
less some dealers, who have so| All right, he would pay US | Sheraton Hotel last week. 
honored me, have implied that my guaranteed ceiling price for eight | Other officers chosen were 
name wouldn’t be any handicap in| #utomobiles out of our stock, | arthur R. Birchard, of the Spring- 
borrowing at the bank or tighten- which he would load in railroad | §e1q Buick Co., vice-president; Ray 
ng u fh ir ufacturer’s con-| ©@°S or transports and take them | yy Mixer, of Keller & Mixer, treas- 
ee away from our doo”. No war- |urer, and A. R. Tulloch, secretary. 
ranty obligation, » d. 

So I am not s dealer. For | no policy service, but he gets the “es aoe tae aaa 
some $4 years I have been 0M | cars, and we get the money, and | chosen consists of Arthur E. 
the outside looking in, rather | the transaction is closed. Per- | Gentner, of Arthur E. Centner, 
than on the inside looking out. | fectly ideal according to the New | tn-- Paul E. Balise, of the Balise 
I ave been far enough away | peal OPA line of reasoning. Did | Motor Co.; Alexander G. Medlicott, 
from the business to get @ Per” | we sell them? No. Why? Write | oF the Packard Motor Car Co. of 
spective, but also near enough your own ticket. Furthermore, |New York; Harry W. Young, of 
to make observations and de- | we had a few cars put away, |the young Motor Car Co., Inc., 
4, Yeixp some conclusions. J am in | warehoused, temporarily off the | Moran and Birchard. 

a ;osition to watch and to ass@Y | market. They were good cars, —_—_—_—_—_———— 
whit is happening within - prime, low-mileage cars with | Byrne Marcellus Co. 
tra.ie; I keep in daily touch wit excellent tires bought before the N . 1 tom 
deviers all over America. But | theorists took over. This same ames A. ° ee 
there is no point in listing @MY | pyyer would like to have some CHICAGO.— Arnon N. Benson 
mee of my qualifications, be- | o¢ these. He would pay us | has joined the staff of the Byrne 
cose after all I consider myself | uaranteed retail ceiling price | Marcellus Co. trade association 
mot successful as a columm | 5jys a substantial bonus. Again, | managers, according to Byrne 
ai. —_ ti age ee (Continued on Page 20, Col. 1) Marcellus, president. 
ti-as, supplemented by a few of 
m- own. So let’s get into the 
very interesting letter written to 
me by this outstanding dealer: 


a 





Just Among Dealers 











2 * the war, and more recently bile Dealers, Inc.,| 44 CG W. C ? 
sylvania Automotive Assn.| fore E : an 5 . Coons, manager 0 

Dear John: ssuanne Wa an outstanding con-| his leadership has been recog- it eae eae Sinats Auheeiivn Tieles Aum. 
: in Philadelphia. That nized quite generally throughout have been invited to act in an ex- 


dealer in St. Paul 
and South St. 
Paul belongs to 


as on tal tee eaten a ae ae 
‘cep on loving the used-car ceil- | dealer 
ig. You aoe catnantiy correct, | record—it is not only one of the 


-nd a col- | oldest, but has continued under| and 1 
ania yoy i neatnaiien one manager, Claude S. Klugh, | ditions. Bury ts president of the 


that may be attached to this | year in and year out. Its member- Philadelphia Automotive Trade 


epithet) for a national publica- | ship comprises a higher percent-| Assn. He is also president of 


i , Metropolitan Acceptance Corp., 
tion, you cannot possibly advo- |age of the state’s dealers than = ee ae 


. associations. In recog-| 4! 
ow? “to oy bagi hy 4 wen at oe record, we are de- oe ee - ae 
was sporting of you to so desig- voting the thumb-nail one in| Leasing Co., a arr ; 
nate it. Possibly, in your posi- |this issue Ps = outstanding sue ee Geka: 
right ‘cinasifi atl io Fane ee sss Lincoln), Paletephie— ve Re 
ofa New Deal edict a directive. | . Marra H Bury (Desoto uy, |ee Sip ligeo, He entered th 
And, you are quite right in sug om, eee city famed | automobile business in 1906 as 8 
gesting that we make the best | 70)" aower-bozes in its downtown | Baker Electric salesman, and in 
of it. That is the only sound streets—on Oct. 28, 1898. He was 1909 became secretary of the Foss- 
philosophy in any case. A fellow | jnitiated into the business as a | Hughes Co. which at that time 
in jail, if he is a philosopher, | sqlesman in 1921. He was a handled the Pierce: stow ‘Mae. ie 
will have to admit that Grover | Jeader in developing some out- | was elected secretary-tr — 

Cleveland was right when he ! standing used-car sales plans be- (Continued on Page 24, Col. 4) 


has an enviable| the state and nation in connec- 
tion with dealer responsibilities 
and obligations under war con- 


officio capacity on the committee. 


25 Years a Dealer 


Dingeman Is Honored 
On Anniversary 
OXNARD, Calif.—-A. J. Dingeman 
marked last week his twenty-fifth 
anniversary as Ford dealer here. 
In addition to the dealership, he 
is county distributor for Lincoln- 

Zephyr cars. 

Two years ago he was elected a 
member of the executive com- 
mittee and regional vice-president 
of the National Automobile Deal- 
ers Assn. In his quarter century 
as a Ford dealer here, he has 
served in many civic endeavors and 
extended his business interests. 





















Koppy 


the association, 
Wilson said. The 
group has been 
in existence since 
1931. 

Charles Joy is 

vice - president, Wilson 
and Nick Dalsen, 
Herb Hayden, Charles Hetfield, J. 
Raymond Young, Harold Hanson, 
H. G. Egan and Paul Schmidt are 
directors. 
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Having guessed: (1) when the 
war in Germany would be over, 
(2) when we will have unrationed 
gasoline and (3) what the Fisher 
Bros. are going to build in postwar, 
Chicago—360 N. I refuse now 

ace | ANOTHER to be lured into 
$64 QUESTION predicting who 

ANSWERED: Will be presi- 

dent next Janu- 
ary, although most of us I hope 
are pulling for the-boy-who-made- 
good from Owosso, Michigan. So 
having only one controversial sub- 
ject left in the bag, let’s take up 
this matter of whether or not there 
will be a market for small pri- 
vately owned airplanes in the 
postwar period. 
* 
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as Charles Evans, which by the way 
is the nom de plume for a pioneer 
in the aviation business, now sta- 
tioned in Washington, who con- 
sented to edit our Aircraft News 
Department only if his identity 
would be shielded until after the 
war, has followed the possibilities 
of aviation for our readers. It is 
not my purpose to cover this sub- 
ject from a practical or technical 
point of view and certainly with 
no authority beyond my own obser- 
vations. However a widely read 
article on private flying appearing 
with four color illustrations, in a 
recent issue of the Saturday 
Evening Post caused considerable 
comment in this area. The author 
described in detail the time and 
cost of flying recently from New 
York to New Orleans in his own 
little “flivver-plane” which left the 
reader on rather a pessimistic note 
so far as the future of private 
flying is concerned. 

* *¢ # 

Now I recall distinctly many 
articles of a similar nature which 
appeared in magazines and news- 
papers in the early days of the 
automobile. Early editions of such 
trade papers as Horseless Age, 
were filled with the defense of the 
automobile and what it would 
eventually mean to the traveling 
public. Probably the youth of 
today would find it hard to believe 
that the cost of traveling by horse 
versus gas-powered contrivances 
was argued, with the manure- 
pitching boys always on the win- 
ning side so far as the figures 
proved. In those days farmers 
were asked why they should buy a 
car or truck which burned 
“expensive” gasoline when they 
could raise all the horse feed they 
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AUTOMOTIVE 
2 OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Trimming the Ship 
In This Corner 
‘May Have to Quit. ....” 
The views 


expressed in this column are those of our readers. y 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. a 


70 Million a Year! 


S. ALONE will need 70,000,000 new tires for each of 

. the first three postwar years at least—and will get 
them, believes P. W. Litchfield, chairman of Goodyear, who 
predicts a “very busy” future for America’s rubber industry. 
(Biggest prewar output was 62,000,000 tires in_1941.) 
Litchfield, a U. S. representative at the recent British- 
Dutch-American conference in London on the rubber 
situation, declares the supplies of rubber, both natural 
and synthetic, that will be available to this country after 
the war will be more than twice the amount required 
by our prewar needs. 


“This situation,” he says, “will have two important 
effects. The existence of such a vast supply of raw mate- 


ditions you are doing and believe 
is and should be appreciated | 
every automobile dealer that wai 
the best for his business—C.” 
Sweatt, Collins-Sweatt Motél 


(Dodge), Joplin, Mo. : 


Not Working Out 


This is the first time that I have 
written to you, so to keep from 
making the impression that I am a 
chronic griper, I wish to say, first 
of all, that I enjoy reading your 
weekly issues very much. 

Now for the griping. To my way 
of thinking, price ceilings on used 
cars are not working the way they 
were intended. OPA is spending 
time checking the lovely yellow 


Informative 


I have just received your ¢€ 
tremely informative “Extra Hid 
tion” on the new used-car pri 
ceilings. As a subscriber, I wot 
like to have two or three ad 


rial will act as a potent stimulant to our ingenuity and our 
talent for invention, with the result that new uses for 
rubber and rubber products are likely to be developed at 
a pace much more lively than that of the pre-synthetic era. 
Coupled with this, the presence of synthetic rubber on the 
market will do much to stabilize prices of raw rubber, and, 
indeed, should tend to bring about a steady downward 
trend that, reflected in the cost of rubber products, will 


constitute another incentive to greater production.” 


American motorists will vote for that! 


A 


well-being. 


In the case of the highway bill, such a distortion did 
About a fortnight after Congress approved the 
measure, “experts in the Capital” issued statistics pur- 
porting to show that many states would have to boost 
their taxes on gasoline in order to foot their share of the 
Using fiscal highway statistics issued by 
the Public Roads Administration, these self-styled “experts” 
twisted the true meaning and then publicized their findings, 


occur. 


road expenses. 


Be Wary of ‘Experts’ 


CONCLUSION of significance to auto dealers and 
others can be drawn from the conflict which has arisen 
around the federal-aid highway bill—be wary of the efforts 
of “interested” parties to distort the significance of 
newly-enacted legislation which is harmful to their special 


according to Senator Hayden of New Mexico. 


Unfortunately, several people were deceived by the false 
In fact, Senator Hayden was compelled to 


interpretation. 


issue a scathing denial of the reports last week. 


Senator Hayden quoted the following testimony given 
by the Commissioner of Public Roads before the House 


Roads Committee: 


“If the states were using all of their income from 
motor vehicles and the uses of motor vehicles of various 


| 


kinds, they would have more than enough to take care of | 
the main state highways, the federal-aid system, the major | 
streets within cities, and the main county roads.” 


needed on their own farms! 
* * # 


Now, I do not for one minute 
place the automobile in the cate- 
gory of the horse in the present 
private plane discussion. You can 
go on record right now that until 
a roadable plane or a flying auto- 
mobile is built, no man who is a 
prospect for a plane will be with- 
out an automobile to get back and 
forth from the hangar where he 
keeps it. Nor does anyone in his 
right mind believe that there is 
any competition as a mode of 
travel between the automobile and 
the light plane. The plane can 
find practical use only for com- 
paratively long hops, whereas the 
automobile can obviously be used 
for both short and long trips. The 
only advantage the plane can offer 
in the long hops is speed and per- 
haps claim comfort and relaxation, 
which of course is an easily de- 
batable argument. 

- * +. 


The point I am trying to arrive 
at is: that the present private 
plane market has all the earmarks 
of the early horseless carriage 
days. A recent survey made by 
our editors proved that more than 
half of the auto dealers are at least 
interested in the possibilities of 
selling planes. In my opinion, they 
are the natural outlet; with well- 
located showrooms to attract the 
public, and the “know-how” of 
selling and financing the deal. The 
average auto dealer can finance 
building a hangar at his local air- 
port, from which he can demon- 
strate and give some _ service. 
Heavy service work can be done 
in his present down-town shop. 
We found that nearly 40 percent of 
the dealers 
sons, relatives or former associ- 
ates in the air services now. These 
are the boys who will take over 


surveyed had either | 


sheets that come in with applica- 
tions for gas instead of checking 
the deals at their source. It is 
very simple to make the deal look 
correct on paper, but if they could 
see the practical workings of the 
deal, as I do, from Chicago to my 
own little community, they would 
know what a mistake it is. 


Individuals are making more 
deals than the dealers, and some- 
times turning one car several 
times without making out any 
papers while we dealers have to 
be ever so careful to have every- 
thing right. I find that if I try 
to make deals legitimately that I 
run business away from my door. 
In fact it is so bad that I’m afraid 
Tll have to quit selling used cars 
to keep the goodwill of the com- 
munity for postwar selling. 

Price ceilings on used cars are 
also inflating the value of poor 
cars, and deflating the value of 
good cars; thereby throwing the 
least useful cars on the market, 
and letting the more useful cars 
stand idle. Enough for that.— 
J. W. Grossensurc, Grossenburg’s 
Used Cars, Winner, S. D. 


Eprror’s Nore: Since writing 
this letter, Mr. Grossenburg HAS 
quit—and is now in the Navy 
at Great Lakes. 


Wants the Best 


Find enclosed our check to cover 
the two-year period of AuToMOTIVE 
News as we have found that can- 
not do without same. 

Want to say here that it is a 
remarkable job under the war con- 


and they will sell planes, plenty of 
‘em! Just as their grand-dads did, 
while the pessimists of those days 
were sitting-around adding up fig- 
ures on their slates to prove why 
“the gol-darned things” never 
would be practical.—G.M.S. 


tional copies of this edition if th 
are available—TuHE Wortp HeEral 
Omaha. 


Please forward twelve additional 
copies of your extra edition 
June 13.—Hewitt CHEvROLET C 
Cleveland. 


The writer would like to obte 
six additional copies of your 
Digest Edition—Forp Motor 
Milwaukee. 


Please send two extra copies of ae 


your Special Edition —Turnipsesm 
Motor Co., Inc., Pensacola, Fla. = 


Coming Events, 


OCTOBER 
18—New York (Hotel Roosevelt). Auto- 


mobile Old Timers fifth annual 
meeting and luncheon. 

19-20—Richmond, Va. (John Marshal 
Hotel). Automotive Trade Assn. of 
Virginia annual convention. 

NOVEMBER 

2-3—Columbus (Deshler-Wallick Hotel). 
Ohio Automobile Dealers Assn. con- 
vention. 

3—Atlanta (Ansley Hotel). Annual 
convention Georgia Automobile Deal- 
ers Assn. 

9-10—Tulsa (Hotel Mayo). SAE Na- 
tional Fuels & Lubricants Meeting. 

10-16—Chicago (Hotel Sherman). Na- 
tional Standard Parts Assn. annual 
convention. 

DECEMBER 

6-8—New York (Waldorf - Astoria, 
Hotel). National Assn. of Manufac- 
turers’ forty-ninth annual congress 
of American industry. 

| 8-9—Billings, Mont. (Northern Hotel) 
—Montana Automobile Dealers Assn. 
Annual convention. 

4-6—Chicago (Hotel Knickerbocker) 
SAE National Air Cargo Meeting. 


JANUARY (1945) 
8-12—Detroit (Hotel Book - Cadillac) 
SAE Annual Meeting. 
28-30—Chicago (Stevens Hotel). 
tional Automobile Dealers 
convention. 


Na- 
Assn. 
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Meet One of the Allies’ Secret Weapons 


~ THE CHEVROLET-BUILT ARMORED CAR 


Instrument of Victory Extraordinary 





This new armored car is unique among wheeled 



















| vehicles of this war... a fourteen-ton roving 
i weapon—with the speed of a passenger car, the 
7 firepower of a tank and the armor .. 


of a mobile fortress. 


* * * * 


BUY WAR BONDS 
AND KEEP THEM 





A trainload of Chevrolet-built armored cars 
bound for Europe. The British call them ‘Stag- 
hounds” because they're fast and maneuver- 
able, and their “jettison” gas tanks give them a 


re ow: ; 
500-mile range without refueling. 


DIVISION-.O 
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Mediums Short Tires 


Fourth Quarter Quotas Fail to Meet Needs 
Of Manufacturers, Middlekamp Says 


WASHINGTON. — Tire _ alloca- 
tions for medium trucks in the 
fourth quarter are less than needs, 
John H. Middlekamp, director of 
the automotive division of the 
WPB, announced last week. 

Allotments to medium truck 
manufacturers did not meet the 
number of tires they stated were 
required to equip fully medium 
trucks scheduled for production in 
the fourth quarter, Middlekamp 
said. 

Manufacturers have, therefore, 
raised four questions on their 


responsibility and the responsi- | 


bility of them dealers and dis- 
tributors, if delivery of the truck 
is made with less than full 
complement of tires. 

The questions and Middlekamp’s 
answers are as follows: 

Are the manufacturers permitted 
to equip and ship medium trucks 
during the fourth quarter 1944 


Gas Allotment 
Hike Asked for 
Phila. Dealers 


PHILADELPHIA. — Unless the 
Philadelphia OPA liberalizes the 
present allotment plan, gasoline 
for dealers may become a problem 
as inventories drop, according to 
the Philadelphia Automobile Trade 
Assn. 

The regulation itself remains un- 
changed at five gallons per car in 
inventory per month. But in 
Philadelphia, dealer inventory ra- 
tion is figured at the rate of three 
gallons per car on the first 15 cars, 
two gallons per car on the next 15 
cars and one gallon per car on 
each car over 30. 

Ohio and Rhode Island have now 
adopted a new allotment basis. 
In those states the ration is figured 
as follows: first 40 cars in inven- 
tory five gallons each per month; 
next 40 cars in inventory three 
gallons each per month; above 80 
cars in inventory two gallons each 
per month. 

Therefore, a Philadelphia dealer 
with a 90-car inventory, for 
example, would receive 135 gallons 
per month, while a dealer with 
the same inventory in Ohio or 
Rhode Island would receive 340 
gallons per month, PATA said. 


New Auto Sales Show 


Increase in Akron 

AKRON, O.—New auto sales 
were up slightly at Akron on Sept. 
30, when the sale of 11 new cars 
was reported by the Akron Dis- 
trict Automobile Assn., compared 
with seven the previous week and 
13 same week a year ago. 

Used cars gained slightly, with 
146 reported sold last week, com- 
pared with 141 the previous week 
and 207 the corresponding week 
in 1943. 


with less than the full complement 
of tires? 

Tire equipment for medium 
trucks produced in the _ fourth 
quarter of 1944 is left strictly up 
to the manufacturer. 

If medium trucks are shipped 
with less than full complement 
of tires, how and when will the 
tire deficit be made up? 

The Office of Defense Trans- 
portation has declared its intent to 
continue to make every effort to 


| procure an allotment of tires from 


the Rubber Bureau which will en- 
able it to allocate to the automo- 
tive division sufficient tires to 
make up the fourth quarter deficit. 
No commitment can be made at 
this time as to whether this deficit 
can and will be made up in the 
first quarter of 1945. However, it 
is the intent that these tires, when 
available, shall be allocated to the 
medium truck manufacturers for 
re-distribution to dealers and to 
distributors to whom trucks with 
less than full tire equipment were 
shipped. 

Are new vehicle dealers and dis- 
tributors, under OPA Rationing 
Order 1-A, granted the same 
flexibility with regard to tire 
equipment for new vehicles as is 
provided for vehicle manufacturer? 

The Office of Price Adminis- 
tration states that it is now 
working on a proposal to permit 
dealers to remove the tires from 
one new truck and put them on 
another. 

Do ODT regulations prevent a 
dealer from delivering a medium 
truck with less than the full com- 
plement of tires? 

The Office of Defense Transpor- 
tation has authorized the state- 
ment that so far as its orders and 
regulations are concerned, the mat- 
ter of tire equipment for a medium 
truck covered by a Certificate of 
Transfer is for determination by 
agreement between the dealer and 
the certificate holder. 


Ourisman Raised 


To Colonel 


DETROIT.—Promotion of Ben- 
jamin Ourisman, former president 


of the Washington Automobile 
Dealers’ Assn. to the rank of 
colonel, was announced last week 
by Brig. Gen. W. P. Boatwright, 
commanding general of the Office 
of the Chief of Ordnance here. 

As chief of the maintenance di- 
vision of the Detroit organization, 
Col. Ourisman is responsible for 
determining policies and proce- 
dure for the maintenance of all 
combat and transport vehicles pro- 
cured for the Army by the Ord- 
nance Department. Before joining 
the Army, Ourisman operated two 
Chevrolet dealerships. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Study i 


DAVE WALLACE (center, above), 
president of Chrysler division, regis- 
ters complete satisfaction with the 
= rummy hand that he is about to 
ay down at the expense of Stewart 
W. Munroe, general sales manager, on 
the voyage of the “Santa Maria II’ 
to the St. Clair Flats cottage of A. B. 
Couture, chief experimental engineer. 
Judging by Wallace’s expression and 
those of the kibitzers, William J. 
Maguire, Jefferson works manager 
(left), and Charlie Rasche, general 
manager of the Pekin Wood Products 
plant at West Helena, Ark., it won’t 
be long now before the blow falls. 
In the photo at right, the photographer 
caught the startled look on Munroe’s 
face when the “big boss’ spread his 
cards and said, “Pay at this window!’’ 


n Faces 


-| dealers 


Treasury Moves to Smooth 


Surplus Sale Rough Spots 


PHILADELPHIA. — To answer 
complaints against the method of 
handling sales of automotive sur- 
plus vehicles in the New York re- 
gion, A. H. Atwood, of Treasury 
Procurement in that region, dis- 
cussed the problem with dealers 
here. He explained the imprac- 
ticability of inviting from one to 
two thousand dealers to bid on 25 
to 50 vehicles. 

Atwood said he is trying to work 
out a plan whereby vehicles will be 
accumulated at a given point until 
there is a sufficient quantity on 
hand to warrant inviting all deal- 
ers in to bid. The meeting re- 
sulted in a better understanding 
of the problem on both sides, and 
it is suggested to other associa- 
tions that direct contact be made 
with the Treasury officials in their 
region so that difficulties can be 
ironed out in a discussion as oc- 
= in Philadelphia, Atwood 
said. 


Treasury Procurement also said 
that the number of used trucks 
sold during the week ending Sept. 
30, totalled 2,073. There remain on 
hand for disposition 11,811, of 
which 6,393 have been inspected 


WEST COAST PONTIAC DEALERS greeted Sales Manager Don U. Bathrick on his first visit to the Coast since 


he again took over guidance of Pontiac’s sales policies. 


Francis hotel. 


This dinner meeting was held in San Francisco’s St. 


and are ready for immediate sale, 
it was said. 

Used automobiles sold during the 
same week totalled 265, leaving 
1,649 on hand, of which 759 have 
been inspected and are available 
for immediate sale. 

The trucks are located in the 
following regions: Boston, 247; 
New York, 650; Washington, D. C., 
893; Cincinnati, 681; Chicago, 650; 
Atlanta, 2,519; Fort Worth, 2,239; 
Kansas City, 480; Denver, 563; 
San Francisco, 1,549; Seattle, 1,340. 


Delaware Dealers 


Are Checked for 
Warranty Rights 


WILMINGTON, Del.—An_in- 
quiry to determine which of the 
used-car dealers of Delaware are 
permitted to charge the “warranty 
price” under the OPA _ used-car 
price regulation, is being com- 
pleted by the local OPA office 
under the direction of John Ban- 
croft III, district price panel 
coordinator. 


“The public should be protected 
from unscrupulous and _ fly-by- 
night operators who do nothing to 
recondition a car and then charge 
a warranty price,” Bancroft said. 

A close program of cooperation 
‘between OPA and members of the 
Delaware Motor Trades Assn. has 
also served to curb the sale of 
used cars between individuals and 
has aided in channeling such 
sales through authorized and rec- 
ognized dealers. 

John F. Porter sr., president of 
the Wilmington Auto Sales Co., 
and vice-president of the associa- 
tion, has cooperated with OPA 
officials with the result that a 
publicity program was prepared 
and released through local papers. 


Eddy Named Head 
Of Toledo Dealers 


TOLEDO.—Robert Eddy, head of 
Davis Motors Sales (Buick), was 
elected president of the Toledo 
Automotive Trades Assn. at the 
annual meeting Thursday. 

Bunnard Rubini, of Toledo Auto 
Electric, was named vice-president, 
and R. L. Broadwell, of Packard 
Motor, was reelected secretary 
and treasurer. New trustees elected 
| were George Post, R. H. Roth, 
Waldo Shank, Irving Pollock, John 
Hanley, Robert Eddy and Gunnard 
Rubini. 


Ceiling 7 
(Continued from Page 1) * 
and urged that it be incre 


| 33% percent. 


In Kansas, Gov. Schoepp 
self took note of the opers 
fly-by-night operators, ordél 
drive against those posing 
dividuals who fail to pay 
taxes on transactions in us@ 


Preston Dunn, chief 
sales tax division, said t 
sion of the tax on such 
tions appeared to be wide 
with instances reported 
every county in Kansas. In 
cases, he said, inspectors & 
found private individuals | 
sold as many as 25 or 30 
without paying the tax. 


Department heads are com 
ing amending reports coy 
sales in a manner that will é 
handling of cars through age 
or private dealers. State offf 
also will check records in an @ 
to determine cases where #@ 
have been made through 
parties and where sales taxes 
not been paid. 

Meanwhile, in reply to a 
plaint by the Philadelphia 
mobile Trade Assn. that “no h 
effort is being made by OPS 
enforce these price ceiling re 
tions nor to compel individual 
to comply with ~ 
requirements,” District OPA 
rector Loftus asserted: ; 

“We are making every effort 
enforce these as well as of 
regulations within the limitatl 
of our available manpower.” * 

In Omaha, the Morning Wi 
Herald commented in this mag 
on the used-car hearing bél 
Senator Wherry which was 
ducted in Omaha: 


“Overriding the advice of 
industry, OPA Administrator C 
ter Bowles imposed ceilings 
July 10, and already, the de 
testified, that which was predi 
has arrived. Legitimate de 
find it almost impossible to 
cure good cars for resale, Ww 
the public deals with fly-by-n 
hip-pocket operators—and jf 
through the nose in the process. 9 

“The program has... thorou 
demoralized a major legitimate: 
dustry. For that accomplishme 
the OPA can take credit.” 


Trucks 


(Continued from Page 1) 
none, 35; International Harvest 
Co., 9,599, 563; Kenworth Mot 
Truck Co., none, 120; Linn Mf 
Corp., none, 16; MacDonald Tru 
& Mfg. Co., 11, 4; Mack Mfg. Co 
2,518, 1,310; Oshkosh Motor True 
Inec., 18, 74; Peterbilt Motors CG 
none, 97; Reo Motors, Inc., 21 
Sterling Motor Truck Co., 26, 28 
Walter Motor Truck Co., 62, 11 
Ward LaFrance Truck Div., 14, 
White Motor Co., 5,550, 100. 


New Ford Group 


Formed in West 


DENVER. — Formation of th 
Rocky Mountain Ford Deale 
Assn. to plan for postwar advertis 
ing was announced last week. Thi 
organization was formed at 
meeting here of Ford car andg 
truck dealers and Ford branch 
personnel. 

Alston McCarty, McCarty-Sher 
man Motor Co,. Denver, wa 
elected president; Hugh S. Wheeler, 
Greeley, vice-president, and Arthu 
Kumpf, Kumpf Motor Co., Denver, 
secretary-treasurer. Directors se 
lected are: W. A. Wills, Pueblo; 
Arthur Farnsworth, Roswell, N. M;. 
E. J. Barnes, Sterling, Colo.; Jim 
Walton, Cheyenne, Wyo.; Gilbert 
Housley, Casper, Wyo.; Allen 
Wikoff, Raton, N. M., and Mi 
Cannon, Mitchell, Neb. 


Timken, Son of Founder, 


Heads Canton’s C. of C. 

CANTON, O—W. Robert Tim- 
ken, son of the late Canton in- 
dustrialist, has been elected presi- 
dent of the Canton Chamber of 
Commerce, which his father served 
as its first president. 

Henry H. Timken, Sr. co- 
founder, of the Timken Roller 
Bearing Co., and later its head for 
many years, was the chamber 
president 30 years ago, when it 
succeeded the old Canton Boari 
of Trade. 
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@ If you are laboring under the impression that the 
war has shifted the balance of our buying power, take 
another look at the picture above. The seesaw of our 
economy is still weighted in favor of the big boy on 
theleft, your old stand-buy, the great American middle 
class. Instead of teetering and tottering, as some of us 
have been prone to suppose, America’s middle mil- 
lions are still making 60 per cent of the nation’s pur- 
chases, after savings and taxes, according to the latest 


available figures. 
“Interesting and instructive.”* 


This unfluctuating fact should whet your interest in 
The American Magazine, because The American 
is edited for these middle millions . . . by a method 
geared to the findings of our continuing studies of 
reader reaction . . . studies which dictate the unique 
balance we maintain between fine fiction and authori- 


tative articles. 
“The American has better reading.”* 


America’s middle millions are your best 
customers. Your best customers read 
The American Magazine. Therefore, 
your happy medium to America’s mid- 
dle millions is The American Magazine. 


*Quotations from our continuing studies of 
reader reaction and letters to our editor. 


THE CROWELL-COLLIER PUBLISHING COMPANY 
250 PARK AVENUE NEW YORK 17, N. Y. 


Collier's, and Woman’s Home Companion 


Bud Schirmer and Bob Woodruff, The American Magazine 
General Motors Building, Detroit, Michigan 


Publishers of The American Magazine, 





THE HAPPY MEDIUM TO AMERICA’S MIDDLE MILLIONS 



















‘Fly-by-Nighters’ 
Face Curb in Ark. 


LITTLE ROCK, Ark.—According 
to State Revenue Commissioner 
Murray B. McLeod, legislation de- 
signed to curb “fly-by-night” sec- 
ond-hand car dealers and secure 
revenue for the State now impos- 
sible to collect will be proposed 


Copp 
























to the next legislature by his d 
partment. 


Arkansas gross receipts tax on ne 





er Controls 
To Be Dropped 
After V-E Day 


WASHINGTON.—Termination of 
nearly all government production 
controls over the copper industry 
will follow V-E day, WPB dis- 
closed last week. 

Allocation control over alloy in- 
got, scrap and refined copper will 
be abandoned, the copper con- 
servation orders and most limita- 
tions orders will be revoked, vir- 
tually all manpower controls will 
be abolished and foundries will be 
permitted to fill orders for brass 
and bronze castings without 
priority ratings if the filling of the 
orders does not interfere with 
military work, WPB said. ; 

The agency announced that it 
had informed brass and bronze 
ingot makers, at a recent indus- 
try advisory committee meeting 
here, that foundries may accept 
orders lacking priority ratings, 
but they may not produce until 
after Germany’s collapse. 

Reports on production and other 
industry data will be required for 
some products after the European 
hostilities cease, however, so that 
WPB will be able to keep check 
on the meeting of war needs, WPB 
stated. 

The copper division estimated 
that 57,000,000 pounds of copper 
and copper products would be 
available each quarter for ingot 
makers for civilian use, following 
the V-E day cutbacks in arms 
production. 


For the Record 


Philadelphia Dealers 


Issue Yearbook 


PHILADELPHIA.—An ambitious 
yearbook has recently been pub- 
lished by the Philadelphia Auto- 
mobile Trade Assn., believed to be 
the oldest organization of its kind 
in America. 


The publication has 28 pages, 
which contain such diverse infor- 
mation as the names of all PATA 
presidents since 1905, with the 
year of their election and retire- 
ment, present officers, revised by- 
laws and constitution, schedule of 
annual dues and a comprehensive 
listing of members. A_ dignified 
blue cover is impressively set off 
with a gold-embossed standard of 
the association. 


by the dealers. 


McLeod said. 














Under the proposed amendment, 





forced to pay the tax before 
license would be issued, unless h 







been registered in the state. 
“The 















Arkansas.” 


“great protection” to 


forced to run_ the 


dealer down. 


Reynolds Office 


Reynolds Metals 
Co. His offices 
are in the Fisher 
Building. 

McMenimen 
joined Reynolds 
Metals in 1937 
after 12 years 
with Carrier 
Corp. In 1940 he 
left Reynolds to 
join Budd Wheel 
Co. as a_ sales 
executive, and re- 
turned to Reyn- 
olds in September, 1943, as execu- 
tive vice president of the Rich- 
mond Radiator division. 


Settlement Offer 


Forms Available 


WASHINGTON.—Standard forms 
to be used for settlement of termi- 
nated fixed-price (lump sum) sup- 
ply contracts, approved by all gov- 
ernment agencies concerned, were 
available for distribution Oct. 10, 
Robert H. Hinckley, director of the 
Office of Contract Settlement, 
announces. 

The uniform settlement proposal 
forms may be obtained from any 
government contracting agency, 
such as the procurement services 
of the Armed Forces and the 
Maritime Commission, at its local 
offices throughout the country. 
Subcontractors may obtain forms 
from their prime contractors. 





McMenimen 





























































Milwaukee Dealer Buys 


Firm in Rockford (lIll.) 


MILWAUKEE.—Glenn L. Hum- 
phrey, of Humphrey, Inc., (Chevro- 
let) announced last week that he 
had purchased Kelly Motor Sales. 
Rockford, Ill. (Cadillac-Oldsmo- 
bile). E. Walter Krahnke will 
manage the Rockford dealership, 
Humphrey said. 















































NASH OFFICIALS recently outlined an improved selective dealer franchise 
plan at a meeting with eastern zone managers, and field sales and service 






representatives in New York. Pictured at the meeting are (left to right): 

D. Wing, advertising and sales promotion director of Nash division; 
George W. Mason, president of Nash-Kelvinator; H. C. Doss, Nash-Kelvinator 
vice-president in charge of Nash sales; and B. B. Geyer, president of Geyer, 
Cornell & Newell, the company’s advertising agency. 













Drawn up by E. E. McLees and 
Hearn Northcutt of the legal divi- 
sion, the proposal would amend 
Act 386 providing for collection of 


and used automobiles to provide 
that the tax levied on used cars 
be paid to the commissioner of 
revenue before a license would be 
issued, instead of being collected 


“Fly-by-night dealers have in- 
vaded the state in large numbers 
with the increase in transfers of 
title of used cars,’ Commissioner 
“There are hun- 
dreds of used-car sales in the state 
on which no sales tax is paid. 


person buying a used car would be 


can show the car previously has 


proposal would apply 
equally to all motor vehicles, trail- 
ers and semi-trailers required to 
be licensed under the laws of 


Commissioner McLeod added 
that the provision would be a 
legitimate 
automobile dealers and would clear 
more revenue for the state because 
under the proposed system the 
revenue department would not be 
illegitimate 


McMenimen Heads 


DETROIT.—H. N. McMenimen 
jr., 38, has been appointed general 
manage? of the Detroit division of 
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RUSSIAN RUBBER ready for the road. 


One of the first batch of 


experimental tires made of rubber from kok-saghyz, or Russian dandelion, 


the rubber crisis in 1942, is shown 


Goodrich plant in Akron. 


grades. This tire is stamped “ 
tread and carcass. It will go into 


‘whose seeds were flown to America from the Soviet in the darkest days of 


In bottom photo E. B. Newton and 
Trumbull, of the BFG research staff, examine some bales of the U. S.-grown 
product, which Dr. Trumbull says is comparable to prewar Far East 


coming out of the mold at the B. 
Dr. H. L. 


lantation 


ar Tire AA”’ which signifies top grade in both 


government service. 





Drawing Sparks 


Dealer Assails Idea Broached at PATA Parley 


To Tell Customer Finance Commission 


PHILADELPHIA.—A talk de- 
livered by R. C. Jones, a director 
of the National Automobile Dealers 
Assn., before the recent Pennsyl- 
vania Automotive Assn. convention, 
calling for certain reforms by 
dealers in the handling of finance 
charges, has already drawn sparks. 

The Philadelphia Automobile 
Trade Assn. disclosed last week 
that one of its prominent members 
had written a letter criticizing a 
part of Jones’ speech. 

“Among other things,” wrote 
the dealer, whom PATA did not 
identify, “Jones stated that it 
might be a good idea to show 
the dealer's commission from 
the finance company in the car 
invoice and on the lease agree- 
ment, together with a complete 
breakdown of the total tinance 
charges. I am absolutely op- 
posed to any such proposition. 
I talked with several dealers 
during the intermission and they 
all agreed with me, and for the 
life of me, I can’t see how Mr. 
Jones got such an idea. 

“IT agree with most of Mr. Jones’ 
.ideas. I believe that the com- 
mission we receive from the finance 
company has got to be fair—that 
if we get too greedy we are going 
to lose it all. We are entitled to 
a commission because it is we, the 
dealers, who pay substantially all 
of the acquisition cost of business. 

“In 1941, I was doing business 
with a certain finance company. 
I spent well over $25,000 for ad- 
vertising. As far as I know, the 
finance company didn’t spend 25 


Perfect Circle 
Ups McTavish 


MONTREAL. —C. E. McTavish 
has been appointed vice-president 
and general manager of the Per- 
fect Circle Co., Ltd., Leaside, Ont., 
it was announced last week by 
Lothair Teetor, president of the 
company. 

McTavish, who has been secre- 
tary and general manager of the 
company, since joining the com- 
pany last year, was also elected a 
director of the company. Clifford 
E. Phillips, sales manager, has 
been appointed assistant treasurer. 


‘cents in Philadelphia. Therefore, 
1 it was because of my advertising 
that the finance company got the 
business. So, I was entitled to a 
commission from them for that 
business—that is just plain, com- 
mon sense. 

“But it was none of my cus- 
tomers’ business as to how much 
commission I got; no more than 
it was any of their business how 
much [I paid for the automobiles 
I sold them, and that’s the guts 
of the deal. It’s against business 
practice to tell a buyer what 
you paid for an article and no 
sensible buyer expects you to. 
Therefore, I say to you that this 
idea of telling a customer how 
much we are getting from a 
finance company is all out of 
place. 

“If we really want to drive all 
of the finance business into the 
banks, just do that! That’s all we 
will need to do, because the cus- 
tomer, when told that we are get- 
ing from the finance company $25, 
$15, $10 or $2.50, will simply say 
to us (if he is a reasonably good 
risk): ‘tear up the papers—I’m go- 
ing to the bank for this money 
where I will pay you nothing!’ 





ERNEST R. BREECH, right, 
the appointment of William 


responsibility will be to coordinate various Bendix product developments 


- 


relating to the personal airplane. 


will make his headquarters in Detroit. 


F,| Chevrolet was requested by @ 








sident of Bendix Aviation Corp., announces 
Mara as staff executive whose primary 


: Mara formerly was director of personal 
airplane sales and service for the Consolidated Vultee Aircraft Corp. 


Chevrolet Build 
51,050 P&W 


Plane Engines 


DETROIT.—Production in 
month period of 51,050 
Whitney aircraft engines by 
rolet was announced he 
week by M. E. Coyle, n 
general manager and vice’ 
dent of General Motors. 

The 30-month period dateg” 
the first P&W engine prodwgeé 
Chevrolet on March 30, 
Sept. 30, 1944. Engines 
tured during that time 
the armed forces of the Al 
tions with more than. 61,000, 
craft horsepower, Coyle stated — 

Through utilization of the ma 
production facilities of its ma 
wide manufacturing system, Chey 
rolet has become a major produe 
of aviation engines. J} { 
schedules consistently, the di¥ 
attained, in November, 1943, 
output of 3,502 complete em f 
the largest single month’s produc 
tion ever achieved by any ra Ge 

4) a 






































































engine manufacturer. 
Currently, Chevrolet is p 
three models of P&W 
engines. Two models of 1 
der, 1200 h.p., are being ; 
power Liberator bombers as Wi 
as C-47 and C-53, Douglas typ 
cargo planes. An entirely new 























cylinder model, developing more ™ 


om 





than 2,000 horsepower, is designe 
to power fighter and bomber 
planes, including the recently an- 


























nounced P-61 “Black Widow” 
fighter and the new Thunde & 
of 
all radial type aviation engines, 
In the production of this ig 
as * 
R2800-C, the first engine was test= 
run five months and 18 days : 


It is one of the most powe 
big aviation engine, known : 





Army Air Corps to accept this ¥ 
sponsibility. This is one-third | 
time usually allotted to proje 
of this type. 

Plants allied in the Che 
Pratt and Whitney aviation en 
program include units in Buf 
Indianapolis; Muncie and And 
son, Ind.; Detroit, Bay City, 
naw and Flint. 


Gourley Heads 


Danville Assn. 
DANVILLE, Va. — LeRoy 


J 
Gourley was recently elected he 


dent of the Danville Automo 
Dealers Ass 


A. B. Cro@ 5 
was chosen vi¢e= 


president, and 
W. E. Gardner Ee 
secretary-treag oe, 
urer. ‘ : 
Gourley fir 
entered the au 
mobile _ busine: 
in 1916 in Damey 
ville, and lates ™ 
became a reta : 








Gourley salesman fom 
Studebaker if 

Richmond. He returned to Dans 
ville in 1941 as a Studebaker 


I 


dealer. 


Lempco Products Buys 


Cleveland Pressed Steel — 

BEDFORD, O.—James F. Strnad, § 
president of Lempco Products,” 
Inc., announced last week that: 
Lempco has purchased the Cleve- 
land Pressed Steel Co. 

The Cleveland company has been 
making tools, jigs, dies, fixtures 
and metal stampings since 1912. 
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THE CONSTANTLY QUESTIONING attitude 
of Celanese research has produced many 
original contributions such as the first truly 
synthetic yarn and the first modern plastic. 
But equally important although less known, 
is the “follow through” extending over 
many years that from a single research pro- 
ject, brings forth a variety of products to 
serve many fields. Celanese research in or- 
ganic phosphates is an example. The “fol- 
low through” in this case has produced 





Celanese organic phosphates serve as plasticizers 


chemical compounds that serve users as far 
apart as producers of cable coatings for bat- 
tleships and the refiners of oil for aviation 
use. 

Celanese pioneered the development of 
tricresyl phosphate, an important basic 
chemical which has fathered many useful 
materials. Lindol* resulted from this early 
research, and its first job was as a plasticizer 
for making plastics. 

But Celanese research didn’t stop there. 


Celanese’ 


A 


UTOMOTIVE NEWS, OCTOBER 16, 1944 





Constant work produced other plasticizers, 
other organic phosphates. Another form of 
Lindol, known technically as Lindol M_P., 
gave industry a long-needed non-toxic plas- 
ticizer for lacquer films coming in contact 
with food products. 

The next big step in this single research 
project uncovered the possibility of organic 
phosphates as lubricant additives. Lindol 
E.P. came out of the Celanese laboratories 
to meet the need for high-film strength 
lubricants necessary for modern high com- 
pression internal combustion engines. Lin- 
dol E.P. is playing a vital role in aviation 
motor oils. The engineer values it as a sol- 
vent for hydrocarbon resinous materials. It 
is non-oxidizing, non-flammable, non-corro- 
sive, and chemically stable. 

Other developments in organic phos- 
phates have followed, many of a highly 
technical nature. Celluflex* produces a dry 
type of plasticized lacquer film, thereby de- 
creasing tackiness (tendency to stick) in the 
finished material. Increased pigment-wet- 
ting characteristics also result. 





Celanese organic phosphates serve as 
lubricant additives 


CELANESE TEXTILES 





Then, Cellulube* was developed to sup- 
ply a material—as the technical description 
goes—“of higher viscosity and greater mis- 
cibility with petroleum oils; with lower 
specific gravity while still maintaining the 
excellent solvent power for hydrocarbon 
resinous materials.” 


Celanese organic phosphates serve as 
hydraulic fluids for die-casting 


Increased raw material sources for or- 
ganic phosphates have also been a funda- 
mental objective of Celanese research. By 
originality in processing, a new source was 
found in petroleum base materials. These 
materials give Celluflex and Cellulube their 
individual characteristics. 

Full realization that synthetics can be 
tailored to a need from the ground up has 
brought about many of the most useful syn- 
thetic developments. That is why Celanese 
always welcomes inquiries in terms of prop- 
erties and characteristics desired —whether 
it be in textiles, plastics or chemicals. 
Celanese Corporation of America, 180 
Madison Avenue, New York 16, N. Y. 







CELANESE PLASTICS 





The Synthetics Industry’s greatest asset - 








CELANESE CHEMICALS 






ne 


"Reg. U.S. Pat. OfF 
“opyright 1944, Celanese Corporation of America 
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WARREN, O.—A $2,500,000 post- 
war expansion program for Pack- 
ard Electric division, General 
Motors Corp., which is expected 
to boost the division’s employment 
level approximately 91 percent 
above prewar and 35 percent over 
the present mark was announced 
last week by B. N. MacGregor, 
General Manager of the Division. 

The proposed expansion of facili- 
ties, is part of General Motors 
overall plan to spend $500,000,000 
for modernization and enlarging 
of its properties in connection with 
reconversion to peacetime produc- 
tion, MacGregor said. 


“Our division still is working 
virtually 100 percent on war con- 
tracts, and until the war is won, 
we shall recognize war production 
as our No. 1 job,” MacGregor 
pointed out. “Nevertheless, we also 
are aware of the fact that we must 
be prepared to reconvert speedily 
to peacetime production when the 
appropriate time comes.” 


YOU HAVE 
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Packard Electric Planning 
Big Expansion Program 


Highlights of the proposed pro- 
gram are: 


1. The expenditure of $1,500,000 
for rearrangement of plant facili- 
ties and new equipment. 


2. The expenditure of $1,000,000 
for new buildings, including a new 
boiler house and four story build- 
ing to house personnel offices, gen- 
eral offices and an_ enlarged 
cafeteria. 


3. Increase of employment re- 
quirements for 2,700 persons in 
prewar and about 4,000 persons 
currently to approximately 5,200 
persons. 


4. Increase in capacity of wire 
and bulk cable manufacturing 
facilities by 43 percent, of assem- 
bly departments about 45 percent, 
and of motor manufacturing de- 
partments about 50 percent. 

“From Packard’s standpoint, in 
looking to the postwar period I 
think we can expect a big volume 
of sales,” he remarked. “Those 
things like motor cars, radios, 
washing machines, refrigerators, 


GASOLINE 
NO 


COUPONS REQUIRED | 


“Watch this bring ’em in!” 


etc., that use our products have all 
been out of production two and 
one-half years. The longer the 
war lasts, the greater the demand 
will be when production is _ re- 
sumed. We, therefore, should be 
able to count on big production of 
motors, cable and wire harnesses.” 


Others are profiting from AN Want 
Ads, why not you? See inside backcover. 


THINGS 


TO SAY TO MANAGEMGNT-MEN. 


the 4th Dimension 


Nine Auto 


Campaigns 


in ’44. Blue Book 


NINE WARTIME automotive advertising campaigns— 
the largest number ever so recognized—won the distinetion 
of inclusion in the 1944 edition of ‘“‘The Blue Book,” 1ua 


volume of case histories of noteworthy campaigns publsnert 
by the Bureau of Advertising, American Newspaper Pu 


lishers Assn., which was 
mailed to national adver- 


tisers and advertising agen- 
cies this week. 


The nine campaigns by auto- 
mobile and allied manufacturers 
have the lead position among 
the 77 campaigns of 1943-44 in- 
cluded in the Bureau of Adver- 
tising’s new 174-page volume, 
which were picked from close to 
250 campaigns entered by adver- 
tisers and agencies in the annual 
competition. 

Spotlight position, occupying four 
whole pages, is given to the 1943 


A sheet of paper fills up quickly when you sit down to 


write the things about your company and its products you would like to talk over with 


managemeni-men. 


Just get the picture of them clear in your mind — then try it. 


See them as those executives among your customers and prospects who are engaged in 


the active management of their companies; men who are faced with decisions to make... 


who are issuing the general orders by which their companies move forward through the 


new business terrain. Consider the information and cooperation they need to stand up to 


their problems of materials, methods, design, distribution. 


Dip into the fund of information about your own products 


and your own company which will serve their interests, and you'll find you've a multitude 


of things to say to them. It’s as easy as that. 


editors all business writers, its readers all business men... 


AND 


BEST PLACE 
TO SAY THEM 


Business Week is the one news magazine which is all business, its 


identified by title and business connection, for 


Business Week is sold only by subscription. And Trend Studies prove that per dollar you can reach more 


(and more) management-men throughout all business and industry in Business Week than in any other 


magazine. 


NEWS-BASE OF 


MANAGEMENT'S 


Decisions 


General Motors Corp. c 
“to report to the American peopl 
—GM’s present exclusive ¢ 

tomer.” Response to the c 

—reaching a climax with ; 
headed “116,170 Ideas for Meet ed 
from GM War Workers,” fea r 
the success = = Goa employe- 
suggestion plan—included 

than 1,200 editorial menti : ior 
newspapers and hundreds of 

from industrial executives, 

ment departments and ag 

local units of the United Automoe- 

bile Workers of America, am 
civilians and soldiers througho 

the U. S. High on the list of 


jectives, according to Vice < 
dent J. J. Hartigan, of Camphe 4 
Ewald Co., the General Mot 
advertising agency, was also @hé 
appeal directed to GM employes 
the plant-cities where the corpora-, 


tion’s 105 plants are operated. 
“In order to guarantee ge 


the message into the hands of t 
employes, we used their local n = 
papers,” Hartigan said. All t 
the campaign ran in 850 n 

papers in 750 cities. "Oa 


The task of effectively maim 
acaler @age—f 


taining the automobile 
structure against wartime — 
stacles formed the basis of bee 
campaigns of Pontiac and Stude- 
baker, as reported by “The E 
Book.” Pontiac results, from 
campaign in 1,118 newspaper 
the book reports, included giv 
dealers “the largest volume 
service business in _ history. 
Studebaker reported such high 
powered results in the form 
used-car sales from its effort im% 
1,600 newspapers that in most 
cities the ads had to be turned ; 
completely around and their ap-™ mE 
peal concentrated on buying 
rather than selling used cars. — 
The war effort as such got ~ ~ 
major prominence in the casé_ —_ 
histories of campaigns by At~{ 
lantic Refining Co., on the off 
refiners’ role in the war; by the ___ 
Rubber Manufacturers Assn.,§ 
Inc., on tire conservation, and by 
the Texas Co. on the civilian , 
morale front. A report from du 
Pont on its advertising for Zerex 
and Zerone antifreeze tells a 
story of successful selling under 
wartime shortage conditions. 


Poag to Ross Roy 
Emerson J. Poag has joined 
Ross Roy, Inc., Detroit, as vice- 
president, according to Ross Roy, 
president. Poag 
recently resigned 
as assistant gen- 
eral sales man- 
ager in charge 0 
advertising at 
Dodge. ; 
Poag entered 
the advertising 
field with Camp- 
bell-Ewald in 
1920 after experi- 
ence in retail 
automobile sell- 
ing. In 1925, he 
joined Buick as market research 
and merchandising manager, later 
becoming assistant sales manager 
in charge of all advertising and 
merchandising activities. 


During Poag’s 12 years at Dodge, 
he had charge of all passenger car 
and truck advertising. At Ross 
Roy, Inc., he will devote his time 
largely to the development of ad- 
vertising and merchandising pro- 
grams for the agency’s industria 
and agricultural accounts, Roy 
said. 


Chronicle Added 

Houston Chronicle has_ been 
added to Metropolitan Group’s 
national newspaper network. 

Effective with the Jan. 7, 1945 
issue, the Sunday colored comics 
section of the Chronicle will be 
available to advertisers as an Op- 
tional addition to Metropolitan’s 
basic group. 


Poag 
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The gadget that overworked a mailbox 


-- 
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coming to study there. Also a number of 
state and city departments of education ex- 
nressed interest in the methods. 


The size and promptness of this 
response, together with its widely 
scattered sources, illustrate pretty 
convincingly that, all over this coun- 
try and many other parts of the world, 
a huge number of people not only 
see LIFE but read it carefully and are 
influenced to the point of action by 
what they read. 


sol eel bel bead 


o" A few months ago, this Man-from-Mars- 

i looking gadget, called a phorometer, ap- 
peared on the pages of LIFE. 

It was part of an article on dyslexia, the 

medical term for reading difficulties, and 

: showed how Chicago’s Dyslexia Memorial 

Institute corrects this ailment in otherwise 

¥ normal and intelligent children, by means 

of scientific tests and instruments. 

In less than a week after the article ap- 

“ peared in LIFE, the Institute’s phone and 

mailbox were overworked with inquiries 

about dyslexia and its cure. 

—— months, letters had poured in from -42 states 
and three foreign countries. 

Ny Not only parents of children were inter- 

ested but the Institute had several app 

tions from teachers asking the privilege of 


Within two Most leading automobile makers know this. 
That’s why they continue to remind the 
public on LIFE’s pages, of the cars they 
hope soon to be making again. 

lica- For, week in and week out, LIFE has 
: more readers than any other magazine! 


OCR to Police 
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Production 


For Civilians in Conversion 


WASHINGTON. — The Office of 
Civilian Requirements will have a 
“watch-dog” function to perform 
on behalf of civilian consumers 
during the process of industrial re- 
conversion after the defeat of 
Germany, William Y. Elliott, vice- 
chairman for Civilian Require- 
ments, told a meeting of OCR re- 
gional representatives in Wash- 
ington, the War Production Board 
reported last week as the two-day 
OCR session concluded. 

OCR will be able to help break 
whatever bottlenecks may develop 
in civilian production, guard 
against danger spots in the mat- 
ter of essential civilian supplies, 
exercise some guidance if cases of 
maldistribution of essential con- 
sumer goods should arise and keep 
an eye on any tendencies toward 
exporting goods at the expense of 
essential civilian needs, Dr. Elliott 
said. 

Much of the session was taken 
up by a discussion of possible ways 
of expediting the “spot authoriza- 
tion” program for the manufacture 
of civilian goods where manpower 


and facilities can be used without 
interfering with war production. 
Field men _ reported that their 
membership on area production 
urgency committees and manpower 
priorities committees helped them 
considerably to support applica- 
tions. It was the consensus that 
as manufacturing is begun under 
the “spot” plan, the appearance of 
new products will bring a greatly 
increased flow of applications, and 
it was indicated that more mate- 
rials would be made available to 
meet them. 

Organizational procedures for 
meeting any cases of maldistribu- 
tion of anti-freeze solutions as 
cold weather approaches were ex- 
plained by Frank E. Bennett, 
chief of WPB’s alcohols and sol- 
vents branch. Total supplies are 
expected to be entirely adequate 
for consumer needs, Bennett said, 
although there is no _ possibility 
that consumers who want anti- 
freezes of the permanent types can 
be supplied. One of OCR’s func- 
tions will be to keep an eye on 
possible shortages, region by region. ! 


4,000,000 LESS 


Trucks On Wing 


Dodges Are Flown 
nto China 


DETROIT.—According to a re- 
port last week from Army Air 
Corps Air Technical Service Com- 
mand headquarters at Wright 
Field, Dodge-built Army trucks 
have been flown to U. S. Bases in 
China, where they are used exten- 
sively to tow B-29 Superfortress 
bombers of the 20th Air Force. 

Dodge four-wheel-drive trucks— 
usually called the 4 by 4 in Army 
language—represent the .largest 
automotive equipment yet flown 
into the Chinese war theater, the 
report stated. It was indicated 
that the trucks tow the giant B-29 
Superforts around the hastily con- 
structed Chinese landing fields, 
from where they take off to bomb 
industrial targets in Japan. 

For the U. S. Army and Allied 
Nations, Dodge has built more than 
340,000 fighting vehicles, which arv: 
used all over the world and in 
every combat area. A large per- 
centage of these are 4 by 4 models, 
including command and recon: 
naissance cars, weapon carrier: 
and ambulances. 


rtunities 


There are profit-making op 
ack-cover. 


in AN Want Ads. See inside 


Ordnance Feats Told _ - 


Truck Flow to Europe Is Still Gigantic 
Despite Battlefront Problems 


WASHINGTON. — Some idea of 
the magnitude of the achievement 
of the Army Ordnance Department 
and the American automotive in- 
dustry in supplying invasion auto- 
motive vehicles to Gen. Eisen- 
hower’s’ victorious armies in 
France, is revealed by the follow- 
ing figures: 

If all the Army vehicles in the 
European theatre were formed into 
a line with a road spacing of 60 
yards between vehicles—the Army 
regulation for convoy spacing in 
combat areas to minimize air and 
artillery attack—the vehicles would 
extend from New York to San 
Francisco, back to New York and 
then westward again to Omaha— 
or nearly two and a half times 
across the continent. If this gi- 
gantic convoy closed up, so that 
each vehicle touched the one in 
front of it, the convoy would ex- 
tend from Washington to St. Louis. 

An enormous number of non- 
combatant vehicles is needed to 
supply the fast traveling American 
First and Third Armies in Europe. 


—47% MORE! 


| 
| 


In this war, the battlefront 
static but is changing at ; 
of 15 to 25 miles a day. rt 
more, Our armies are cons 
fanning out so as to exectf 
series of encircling moveme 
the battered German forces. 
superblitz tactics impose a 
mendous burden on our Si 
system. 


Since the railroads have @ 
been destroyed by the enemy, 8a 
taged by French patriots ~ 
blasted by Allied air armadas, 
trucks must keep our fast-stepping 
armies supplied with weapoOms,' 
ammuntion, food, gasoline, ate 
and other vital necessities. : 
trucks, ambulances, lift and é 
trucks, personnel trucks—all | 
needed in large quantities. 
more trucks are required to 
our aircraft base in 
supplied with bombs and @ 
chine gun, cannon and OG 
ammunition. “ 


For two years Gen. Eisenho 
and his Ordnance Officer, 


Gen. Sayler, built up great mote i 


pools in the British Isles. " 
logistical planning and foresigh€ 
today one of the key reasons W 
our armies are ahead of ti 
liberation schedule. 


The results of a study on aw 
motive equipment in this war ~ 
contrasted with World War I have 
recently been revealed. This stu 
is particularly timely because 
troops are now fighting on Wo 

I battlefields that b 
fathers knew a quarter of 
century ago. ey 

On D-Day, Gen. Eisenhower ha 
almost six times as many geneF 
and special purpose vehicles 
Pershing had on Armistice Day 
1918. He had more than th 
times the number of passeng 
vehicles, five times the number 
cargo trucks and 15 times 
number of special type vehicles. 

These figures refer only to suc 
items as passenger vehicles, car, 
trucks and such special vehicles 
Ordnance machine shop and el 


trical trucks, ammunition trucks, @ 


trailers and amphibian 


trucks, ~ 


They do not include such combat rs. 
vehicles as tanks, tank destroyers, | 
armored cars and half tracks. : 


Government figures have it that the farm population today is smaller by 4,000,000 than it 
was in 1918. But— our farmers produce 47% more! The progressive farmers who read 
FARM JOURNAL—and there are more than 2! millions of them—are just naturally among the 
leaders in up-to-date farming methods that make possible such production records. 

These farmers use all the latest 


age: <2 


N. J. Registration * 


<% 
a 


kinds of equipment—and, along 
with the records, they make money 
which buys the best of household 
necessities and conveniences. You'll 
find good furnishings, radios, wash- 
ing machines, and all the rest, in 
their homes—as well as modern 
equipment on their farms. There’s 
no comparable market anywhere. 
FARM JOURNAL influences the se- 
lections of farm people as no other 
magazine can. That’s why you ought 
to know the things FARM JOURNAL 
people prefer—it pays to stock and 
display them. 

Make the facts work for you. 
Write—and let us tell you how many 
FARM JOURNAL subscribers live in 
your own county. The FARM 
JOURNAL has anywhere from half- 
a-million to a million-and-a-half 
more subscribers than any other na- 
tional or sectional farm magazine. 
In two counties out of three it 
leads Life, Collier’s and The Satur- 
day Evening Post. 


These are the products in your line advertised 
in current issues of the FARM JOURNAL. 


A. C. SPARK PLUGS & 
FUEL PUMPS 

ALCOA ALUMINUM 

ALLIS-CHALMERS MFG. CO. 

ARMCO STEEL 

AUTO-LITE SPARK PLUGS 

BORG-WARNER PRODUCTS 

BRIGGS & STRATTON 
GASOLINE ENGINES 

BUICK 

J. 1. CASE EQUIPMENT 

CASITE 

CATERPILLAR DIESEL 
TRACTORS 

CHAMPION SPARK PLUGS 

CHEVROLET 

CHEVROLET TRUCKS 

CHRYSLER 

CONSOLIDATED VULTEE 
AIRCRAFT 


Of the 


FIRST FOUR 


General Magazines 


only ONE 


covers the rural market 


JOHN DEERE FARM EQUIPMENT 

DELCO BATTERIES 

DODGE 

DODGE TRUCKS 

ETHYL 

EXIDE BATTERIES 

FIRESTONE TIRES 

FISHER BODIES 

FORD-FERGUSON TRACTORS 

FORD TRUCKS 

GENERAL ELECTRIC 

G. M. DIESEL 

G. M. TRUCKS 

GOODRICH TIRES 

GOODYEAR TIRES 

GRAHAM-PAIGE 

HAR! EY-DAVIDSON 
MOTORCYCLES 

INTERNATIONAL HARVESTER 

MOBILGAS & MOBILOIL 


NASH 

OLIVER FARM EQUIPMENT 

PENNZOIL 

PHILCO PRODUCTS 

PLYMOUTH 

POLAROID DAY GLASSES 

RCA PRODUCTS 

REPUBLIC STEEL 

RIO MOTOR CAR CO. 

SANI-FLUSH RADIATOR 
CLEANER 

STUDEBAKER 

TEXACO PRODUCTS 

U. S. RUBBER TIRES 

U. S. STEEL 

WESTINGHOUSE PRODUCTS 

WILLARD STORAGE 
BATTERIES 

WILLYS 

ZENITH RADIOS 


GRAHAM PATTERSON, Publisher 


Washington Square, Philadelphia 5 


| Gains Over 1943 


|serve as 





TRENTON, N. J.—More passen- 


ger cars, buses and trucks are reg- 
istered in New Jersey this year 


than last, according to State Motor — 


Vehicle Department records, which 
show that as of July 1, a total of 
800,369 passenger cars and buses 
were registered for 1944, as com- 
pared with 797,439 last year. 

There were 126,935 trucks regis- 
tered this year, compared with 
126,257 in 1943, making a total reg- 
istration of 927,304 motor vehicles 
this year, compared with 923,696 
last year. 


U. S. Rubber President 


Named in Bond Drive 
NEW YORK.—Herbert E. Smith, 

president of United States Rubber 

Co., has been appointed chairman 

of the industry 

section of the 

Sixth War Loan 

campaign for 

New York City. 

This section em- 

braces 35 indus- 

tries, including 

rubber, automo- 


| tive, aviation and 


petroleum. 

Smith will also 
chair- 
man of the rub- H. E. Smith 


tion. Chairmen of other industries 


|ber industry sec- 


| working with him are Arthur Lee 


Newton, president of Glidden 
Buick Corp., automotive industry; 
Juan T. Trippe, president of Pan 


|American Airways System, avia- 


| 


| tion, and Arthur T. Roberts, treas- 


| 


urer of Socony-Vacuum Oil Co., 
Inc., petroleum. 


Veteran Starts Anew 
EL DORADO, Ark.—D. O. Hea’ 


lin the automobile business 18 ye 


has been appointed Dodge and 
outh dealer in 
opened his new plant. 
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HOW DEALERS FEEL ABOUT OLDSMOBILE.. . N 








13 
0: 25, NIAGARA FALLS, N. Y. 


says 
J. WARREN CUNNINGHAM 


Cunningham Motor Car Co. 
NIAGARA FALLS, N. Y. 
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Cunningham Motor Car 


-9319 
1303 MAIN STREET PHONES 938-9 ; 
NIAGARA FAL /N. 
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July 22, 1944 


















¥ offering suggested plans, layouts, and bluepcints to 
the independent businessmen who make up its dealer 









organization, Oldsmobile does not merely ship out a stock 


book of conventional building designs for cities of varying 
population ranges. Instead, the problems of the individual 


dealer are examined in detail. Proposed locations are 


studied, lease and purchase prices are compared, and ex- 



















Mr. D- 
Manager 

rr asnobile Division 

Buffalo, nN. Y- 


McIntyre 












amined in the light of accessibility, neighborhood buying 
power, etc. 





Probable business volume —with allowance 
for post-war expansion —is only one of the many specific, 
detailed, individual factors which govern the development 


of the basic design submitted by Oldsmobile to the dealer 
for his approval. 





pear Mr. McIntyT®» 
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long time- —— available we will But Oldsmobile’s “plans” for its dealers go far beyond 
n as the wer is over = a i]ding so that we a. a building layouts. Suggested plans for business management, 
g00 erv 80 
peters a fine new ee the Oldsmobile pongo amoauction 
still better oUF oof our share of any egy 
able take core 





will be s000- 





and plans for used car devel- 
opment are offered regularly. And these plans—developed, 























like the blueprints, from over forty-seven years of manu- 
curnished for Us and the help i> . facturing and selling experience —are also adapted by 
The plans and blueprints Were of untold value. var: & factory representatives to the individual dealer’s problems. 
selecting the new oo eve Oe salee epartment 
in the des ° {ments offices 
ts depar ° 
Service end Par 






It’s this personal approach, this earnest effort to be genu- 
tations. 
were above expec 











































inely and practically helpful, to which Mr. Cunningham 
nel in the st and onpec aon refers when he says that “the fine support of your per- 
- oun: qhe fine support of our Pear part during ona 014 able s sonnel... has given us more confidence than ever in 
ee the continued ae confidence than quer Oldsmobile’s future.” 
= ears has 6+v° 
future. ition to selt an OLDSMOBILE’S DEALER SUPPORT GAINS 
; will be in & fine lery 
tT mon Victory 38 Tot Taoging car 88 OMEN NATION-WIDE RECOGNITION 
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HAM MOTOR CO. 


these uncertain times to know 
that you are behind us in 
every way and that we can 
callon you for assistance with 
our slightest problem.” 
—GEORGE S. PADDLEFORD 


ALLIANCE, OHIO—‘‘ What I 
really appreciate is that yours 
is not a “one-shot” program. 
Time and time again during 
this war period, the Zone or- 
ganization aided and coun- 
seled with me.” 

—TSCHABOLD MOTOR CO. 


ae 


% 





your zone personnel seem to 
be able to make you feel your 
problems are their problems 
and they work with you as if 
they were doing it for them- 
selves.” 

—BUCKEYE MOTOR CAR CO. 


SEATTLE, WASH.—‘‘As Oldsmo- 
bile dealers for the past 24 
years, we can truly say that 
we have counted heavily on 
your organization in the past, 
and keenly look forward to 
many more profitable years in 
the future.” 


—RIACH OLDSMOBILE CO. 
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- AMERICA’S OLDEST 
MOTOR CAR 
ORGANIZATION! 
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65 Pct. of Tolls 
On Pa. Turnpike 
Paid by Trucks 


HARRISBURG. — Trucks, repre- 
senting 26 percent of the traffic, 
paid 65 percent of the tolls collected 
on the Pennsylvania Turnpike 
during August, while approximately 
1,000 trucks a day are using the 
superhighway between here and 
Pittsburgh. 


The monthly traffic and revenue 
statement released by the Turn- 
pike Commission revealed that 
82% percent of the truck tolls in 
August were paid by truck-trailers, 
which are charged $6.00 to $10.00 
for a one-way trip along the 160- 
mile stretch, depending on license 
classification. 


During the month, 114,213 vehi- 
cles of all types used the road and 
paid tolls amounting to $193,210. 
The breakdown of types of vehicles 
and tolls paid by each follows: 
82,245 passenger cars, 58,703 (pas- 
senger cars pay $2.25 for a round 
trip); 30,570 trucks, $120,697; 1,157 
aa $3685, and 246 motorcycles, 
126. ° 


Pontia 
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CAPT. EDDIE RICKENBACKER (left), president of Eastern Air Lines, 
announces a $25,000, expansion of that company’s Great Silver Fleet after 
signing a contract with G. W. Vaughan, president of Curtiss-Wright Corp., 
or the purchase of a fleet of giant, twin-engined Curtiss CW-20 Commando 
transport planes, a model of which they are shown inspecting. Four-engine 
Douglas DC-4’s are included in the $25,000,000 purchase program. 


¢ Motor Division 


Pontiac, Michigan 


Gentlemen: 
I bought my P 


1939. It 


I ever mad 
cannot have 
has a little over 
as far as 


it, and 
service 
outside 
etc. 


As for mysel 
I drive fast an 


taken it. 
have ever owned. 


My Pontiac runs as 
as a lot of new cars. 


ontiac February 8, 
the best investment 
e, because now everyone 
a new car. My Pontiac 
96 ,000 miles on 
mechanical 
goes, T have had none 


ints, 
rk plugs, Po 


was 


¢, I am hard on @ oF. 


a the Pontiac has 


It is the best car I 


A.A.A.——Missouri 


War Gems - 


Peace Junk © 


Many Expensive Tools Are Believed 


Headed for 


DETROIT.—Thousands of intri- 
cate, high-precision tools—espe- 
cially designed and built for exact- 
ing war production work in the 
automotive industry—have no fore- 
seeable use in the postwar manu- 
facture of motor cars and trucks, 
says the September issue of 
Automotive War Production, pub- 
lication of the Automotive Council 
for War Production. 


Although a portion of war tools 
can be adapted to civilian work, 
the publication points out that 
thousands of new, special-purpose 
tools had to be prdouced during 
the war for jobs altogether differ- 
ent from those encountered in 
peacetime. Among these was 
equipment designed specifically to 
machine huge tank parts, to ex- 
trude aluminum for airplanes, to 
draw out slabs of metal into long 
cartridge cases. 


Vital to the production of 
weapons which daily bring victory 
closer, such tools take on a differ- 


Oddly enough, it took a war to 
reveal and uncover the actual 
value provided by Pontiac. 
Owners who have been forced 
to drive their cars farther and 
longer are discovering the rea/ 
quality, the rea] stamina that 


was built into their Pontiacs. 


And, we feel confident that the 
wartime record established by 


Pontiac cars—backed up by 


superb dealer service—will go 


a long way toward developing 


a postwar record sales volume. 


KENTUCKY—"“My 1941 Pontiac has something 


over 90,000 miles on it. The service it has given 
me has been very gratifying and it is the most 
economical car to operate I have ever owned.” 
—M.D.U. 

a . . 
ARKANSAS—“My 1938 Pontiac has been driven 
89,000 miles. Other than necessary replacement 
items such as brake linings and the like, mainte- 
nance expense has been extremely small.’’—E.A.R. 


* * _ 
ILLINOIS—“75,000 miles on my 1940 Pontiac 
and a S running as near perfect as a car could.” 


a * 


* 
LOUISIANA—“Happy to advise that my present 
Pontiac has gone 81,000 miles. The only expense 
has been three sets of spark plugs.’’—F.G.B. 


WMO 


The fine car with the 


low price 


Scrap Heap 


ent aspect when viewed againstqary 
the postwar era. Converting them 


be prohibitively expensive, 
publication states, while their 


to automotive manufacture would . 


of operation would be dispropor- 
tionately large since they were 


signed to handle heavier metals in 


larger quantities than peaceti gars 


goods require. 


Examples cited by the publita- 
tion include: 

A 3,300-ton rod extrusion 
which was made to handle al 
num in aircraft production. 
complete installation of such ~ 
press costs $250,000, and be 8 
of its size, six freight cars are fe 
quired to transport it from Om 
location to another. After the ¥ 
there probably will be no de 
for its tremendous capacity. 


Huge vertical boring mills 
were especially designed to s 
tank manufacture. These 
able to handle an armored 
turret with ease, weigh 1 
pounds and cost $49,500 each. ~ 
peacetime, there will be no i 
diate need for their sinews. 


Large numbers of machine 
like these are in automotive 
production. Their cost of 
struction and operation is part) 
the price for victory, the publi 
tion emphasizes, and their prop 
disposal is of major impé 
tance in the overall problem 
reconversion. 


To avoid having them interfé 
with reconversion and the 
resumption of civilian goods p 
duction, a true and realistic 
praisal of their worth to the 
tion’s peacetime economy must ™ 
made, the publication says. 
appraisal should not be in te 
of cost, but rather in terms 
what such machines can contribt 
efficiently to the postwar produ 
tion volume of the industry. 
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Canada Seen 
Postwar Owner 


Of Alaska Road’ (a). 


tod 


MONTREAL.—The Alaska Highs 
way’s 1,630 miles of road will 
used after the war, contrary 
some predictions, and Canada 
making millions of dollars out 
‘it, Lance Rumble, manager c 
General Motors retail truck bra 
in Toronto, told the Advertisin 
and Sales Club in Toronto. 


Oat 


Rumble spoke from his back” 


ground of experience as a co 
sultant to the United States We 


Department in the construction off 


the famous highway. During hi 
period of service in the summer of” 
1942 he traveled more than 23,300; 
miles by plane, train, boat an 
gasoline speeder through this 
northern defense area. 


“Canada has made millions out 


of the highway, and it hasn’t cost 7) 


us anything,” he said. “Six month 
after the war it will be turned over™ 
to Canada. 


“If the air route over the roo 


# 


te 


LA 


€ 


of the world is carried through, as | 


is the talk these days, then the 
highway will be kept open. It 


the experience that, when possible, 7 


a highway will follow an air rou 
and the airports on it.” 


Used-Car Prices 


‘Age’ in Canada 


TORONTO.—Ceiling prices on all 
used cars changed as of Oct. 
Gordon Murphy, motor vehicle 
office, Wartime Prices and Trade 
Board, announces. 


Because new model cars for- 
merly came from manufacturers og 
Oct. 1 each year, the year for used 
car age dating starts on Oct. 1. 
The 1942 models are thus rated 
three years old as of Oct. 1 an 
are now priced in the three-to-four- 
year-old class, a drop of ten pe 
cent in the used-car ceiling price: 

Accessories, such as heaters 
radios, overdrives and _ vario 
types of clutches, also, drop ac- 
cordingly in ceiling prices. 


Others are profiting from AN Want | 


Ads, why not you? See inside backcove 
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1004 Agency Executives and Advertising 


Managers (of consumer goods and indus- 


Every week and week after week the im- 
trial products) agree thos the most desir- portant news of national affairs is spot- 


analyzed in pictures, Pictograms and in 


simple English — clear, crisp, concise 





able subscribers are those obtained by 


direct mail . . . 88.3% of the circulation 









w 


. I look forward weekly to 





nlge Lng Sense wal of The United States News is obtained 


cation which I find contains 4 
clear and concise analysis of 
world a i irs." 

nd domestic affair Daniel W. Ashley, 


Vice-President in Charge of Advertising 


H. Woodhead, President e ' 
- tasleia ata Laser aemanaue by direct mai eeeee fe © © © © @&© @ 30 Rockefeller Plaza, New York 20, N. Y. 


AFFAIRS—more than ever important in the periods that lie ahead 


NEWS OF NATIONAL 





America Urged 
To Concentrate 
On Own Roads 


HARRISBURG, Pa.— Comment- 
ing on postwar plans contemplated 
by the State Highway Department, 
Secretary of Highways John U. 
Shroyer has asserted that America 


Highway Group 


Meets in Canada 


MONTREAL. — J. D. McKenzie, 
highways minister of Nova Scotia, 
was elected president of the Cana- 
dian Good Roads Assn. at the con- 
cluding session of the 25th annual 
convention at Kentville, Nova 
Scotia. 

George A. McNamee, Montreal, 
was reelected secretary-treasurer, 
and Theodore G. Morgan, Montreal, 
was chosen chairman of the execu- 
’ tive committee. 

A. S. MacMillan, Premier of Nova 
Scotia, told the delegates at the 
final session that road construction 
would be one of Canada’s biggest 
postwar projects. 
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has “a greater obligation to re- 
habilitate the war traffic-damaged 
state highways of this nation than 
to reconstruct similarly war-dam- 
aged areas in other countries. 

“With the return of our boys 
from the seven seas, we want to 
say to those who seek employment 
from us that we have the work 
and have been waiting for you to 
do the job,” Shroyer said. “We 
don’t want to have to tell them 
that ‘it’s too bad but it was deemed 
advisable by those in authority to 
care for stricken areas in foreign 
lands before ministering to our 
own.’ 

“Unless one travels our highways 
regularly and realizes the burden 
wartime traffic has demanded of 
our highways, it’s difficult perhaps 
for him to realize that ‘construc- 
tion begins at home.’ 

“If we do not do this, the first 
thing we know we'll be told how 
wonderful are the highways of our 
Allies in comparison with our own. 

“Furthermore, there is a fine 
opportunity for postwar employ- 
ment here, of course with federal 
cooperation. A public works con- 
struction program under the com- 
petitive contract system will aid 
in providing for employment above 
the requirements of industry.” 


Up Before State Solons Next Year... 


Compulsory Auto Checks Stressed 
In Pending Highway Safety Bills 


NEW YORK.—In the hope of 
averting wholesale loss of life and 
property in traffic accidents when 
wartime curbs on motor vehicle 
use are lifted, numerous bills aimed 
at various aspects of the highway 
safety problem will be presented in 
the 45 state legislative sessions 
scheduled to convene next year. 


Among the issues certain to be 
raised in many states, according to 
present indications, will be legis- 
lation designed to keep mechani- 
cally unfit vehicles off the high- 
ways. Although most states with 
compulsory periodic motor vehicle 
inspection systems either  sus- 
pended or relaxed them because 
of wartime conditions, a trend 
toward their restoration already 
has started and the inauguration 
of inspection programs in addi- 
tional states is being proposed. 
State officials and numerous or- 


ganizations interested in highway 
safety are asserting the need for 
compulsory inspections after the 
war. 

Many to Be in Bad Shape 

“In the postwar period,” de- 
clares a proposed program recently 
released through the National 
Safety Council, “mechanical de- 
ficiencies may well become a more 
important problem than they are 
today. Because of the cumulative 
effect of wartime shortages of re- 
placement parts and skilled garage 
mechanics and the time required 
to convert the automotive indus- 
try, it may be expected that a 
large proportion of motor vehicles 
will be in poor operating condi- 
tion for two or three years after 
the war. It also will take con- 
siderable time to replace auto- 
mobile tires which have been worn 


Never Underestimate the Power of a Woman! 


®The Percentage of 


married women 
labor force 


in the 
increased 


from 29% in 1930 to 


35.5% in 1940 | 


pre-war), 


~~" JOURNAL 


Largest audited circulation of ANY magazine 


threadbare as a result of the rub- 
ber shortage.” 

To meet this situation, the pro- 
gram, which was drafted under 
sponsorship of 40 national or- 
ganizations, calls for compulsory 
periodic inspection of all vehicles 
by officially operated stations; 
road inspection by police officers 
for detecting major deficiencies 
in brakes, lights, tires and other 
equipment involving safety, and 
emphasis on proper checking and 
conditioning of new and second 
hand vehicles before delivery to 
purchasers. 

Because many states have con- 
ducted their inspection programs 
through designated private ga- 
rages, the fact that the program 
released through the National 
Safety Council calls for “officially 

operated stations” may prove sig- 
nificant in future consideration of 
such legislation. State-operated in- 
spection stations have been used in 
Connecticut, Delaware, Washing- 
ton and New Jersey, as well as in 
a number of municipally-conducted 
programs in various states. 


Speed Also on Agenda 

Speed laws also will be the sub- 
ject of legislative interest next 
year, with prospects of opposition 
to an abrupt return to prewar 
speed levels. There have been in- 
dications that proposals will be ad- 
vanced for legislation providing for 
deferred or gradual return to nor- 
mal speed restrictions until high- 
ways have been improved, me- 
chanically defective vehicles junked 
and drivers again become accus- 
tomed to normal conditions. 

Driver licensing legislation 
likely to receive special attention 
because of problems resulting from 
the war. Besides those whose 
driving has been greatly curtailed 
and limited to slow speeds, many 
others have not been driving at all. 
Still others have reached the driv- 
ing age during the war years with 
only limited opportunity for 
learning to drive and _ gaining 
experience. 

Another factor which some be- 
lieve may create a problem will 
be the return of members of the . 
armed forces whose driving has 
been confined to strenuous mili- 
tary operations. Others contend, 
however, that the returning 
servicemen, disciplined and ac- 
customed to authority, will more 
readily and willingly obey traffic 
laws than those lacking such 
training. 

Periodic reexamination of drivers 
may be more strongly advocated in 
some states on the basis of con- 
ditions resulting from the war, but 
there have been no indications thus 
far that such proposals will be 
widely accepted. Greater uniform- 
ity and improved administration of 
driver licensing laws appear likely 
to make progress, with wartime 
relaxations being terminated. 

Uniformity Sought 

Uniformity in traffic and safety 
legislation of all types will be ag- 
gressively sought by safety or- 
ganizations and administrative 
officials. This movement has been 
in progress for a number of years, 
with prospects of greater success 
in the postwar period when the 
needs of highway safety will de- 
mand greater attention from 
legislators. 

The program released through 
the National Safety Council calls 
for enactment or revision of legis- 
lation on driver licensing. It also 
urges enactment of legislation on 
accident reporting, rules of the 
road, speed regulations, vehicular 
equipment and standardization of 
traffic control devices. 


Officers Are Elected 


By Ark. Highway Users 


LITTLE ROCK, Ark.—William 
L. Humphries, secretary of the 
Arkansas Wholesale Grocers Assn., 
recently was elected chairman of 
the Arkansas Highway Users 
conference. 

Other new officers are John 
Allen, manager of the Arkansas 
Bus & Truck Assn., vice-chairman; 
W. F. Scarborough, secretary of 
the Oil Dealer’s Assn. of Arkansas, 
secretary. 
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The Post exactly 
as you see it 


FROM ENGLAND — 


“I have just finished reading your Over- 
seas Edition of the Post. We have always 
had it at home. I liked the Post then, but 


now I like it more than ever.” 


FROM “SOMEWHERE IN THE PACIFIC” — 


“All the stories and especially the cartoons 
were very good. After I am through with 
them they are passed along until almost 
everyone has seen them. The Post is very 


popular among us.” 
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US Se BES 
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The thin paper 
@ Overseas Edition 


FROM THE OREGON COAST GUARD — 


“The Post is really a hit down here. The 
fellows really enjoy reading it. As we say 
in the Navy, the magazine is 4.0.” 


FROM THE PACIFIC FLEET — 


“They just wait in line until I get through 
with my copy and then there is an argu- 


ment as to who gets it next.” 


FROM THE MEDITERRANEAN THEATRE — 


“The Post means a great deal to me, espe- 


cially over here. It's damn good reading! 


Z Hundreds of thousands of 
@ Fit-The-Pocket Post Yarns 


FROM THE ANZIO BEACHHEAD — 


“I am at present on the Anzio beachhead 
and we enjoy your magazine very much. 
They are passed around and read by the 
whole company until they are worn out.” 


These are but six of hundreds of voluntary letters that show where the Post stands 


on the fighting fronts—out where reading is worth its weight in gold—and where 


next to home, a man wants news of home more than anything else on earth. 
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Chrysler Ending 


Cartridge Order 


EVANSVILLE, Ind. — Chrysler 
Corp.’s plant here has closed out 
its cartridge repackaging program 
on caliber 45 ammunition, and 
caliber 30 carbine ammunition will 
end on Oct. 21. The plant will de- 
vote its full time to renovation of 
2,000 thirty-ton M-4 tanks, it was 
announced last week by C. L. 
Jacobson, general manager. 

As many as possible of approxi- 
mately 2,500 employes now engaged 
in pa@ding the small arms ammu- 
nition in hermetically-sealed metal 
cans will be employed in the tank 
repair program, Jacobson § said. 
Those not adaptable to the much 
heavier tank work will be assisted 
in finding other jobs through the 
establishment of outside employ- 
ment agencies inside the Chrysler 
offices. 


Najim Motors Sold 


POTOSI, Mo.—The Najim Motor Co. 
has been sold to L. L. Livingston and 
Joe D. a A Najim, former owner, 
had been e Chevrolet dealer here 
since 1921. 


There are profit-makin 


SSS 
in AN Want Ads. See inside back-cover. 


BILL HOLLAND, who has been 10 years with Chevrolet in the Los Angeles 
zone, four years as city manager a half interest b Barnett’s 
Chevrolet dealership in Compton, Calif. rnett has been a Chevrolet dealer 
for 24 years. The new dealership is known as Bob Barnett & Bill Holland 
Chevrolet Co. Pictured above (left to right) Barnett, Lucado, 


Los Angeles zone manager, and Holland. 


"The way I see it, you auto-makers 
are going to have a helluva time after the war 
trying to make enough cars to satisfy 
everybody who wants one. 


"Maybe I'll have to sit up and beg 
for mine — or maybe you'll work out some 
FIRST-COME-FIRST-SERVED or HOW-BAD-DO-YOU- 
NEED-IT? or HEADS-I-WIN-TAILS-THE-OTHER- 
FELLOW-GETS=-IT system. 


"But before you do, may I put ina 
word for myself? (There are a million 
others just like me.) 


"That gold vein of war-money buying 
power is going to peter out some day — and 
when it does, your old-time ESTABLISHED 
customers are the ones who will still 
have enough money to afford new cars! 


"For year in and year out we're the 
customers that dealers all over the country 
depend on for their bread and butter — we're 
the people who have always had enough money 
to trade in late-model used cars for new — 
we're the people with the most stable dollars, 
good jobs, good salaries, executive positions, 
and the steadiest stake in the nation." 


TimME 7 to 1 over 


magazines!)* 


TOPS WITH TOMORROW’S TOP CUSTOMERS, TOO! 
ipa, 


SS 


* Evidence on request 
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Old-Timers Add 47 


Group to Observe Fifth Anniversary 
At Meeting Oct. 18 in N. Y. 


NEW YORK.—With a _ record 
number of 47 new members elected 
at the executive committee meet- 
ing of the Automobile Old Timers, 
Inc., the goal for 600 members will 
be reached before the fifth an- 
nual meeting and luncheon Oct. 18, 
according to an announcement 
from the organization’s headquar- 
ters in New York. 

Many prominent pioneers who 
have contributed to the develop- 
ment of the automobile, or its use 
since the turn of the century were 
among those elected at the meet- 
ing. 

It was reported that the mem- 
bership had gained 86 percent over 
the same period last year and that 
80 percent of the renewal mem- 
berships had been paid. It was in- 
dicated that when the organiza- 
tion celebrates its fifth anniversary 
on Oct. 18, there will be a record 
attendance, as advance reserva- 
tions exceed all expectations. 


- _—— 


These are the car buyers you think of 
when you think of the readers of TIME— 


—a market of more than a million 
families who own an average of 107 
cars of all makes per 100 families, 80% 


of whom regularly buy their cars new! 


TIME readers are your best, your 
steadiest customers. Aind TIME is the best 


way to talk to them because they prefer 


all other magazines 


they read. (Your best dealers agree— 


they also prefer TIME over all other 


LLME; 


Life membership acceptances in- 
clude: 


George B. Selden jr., son of the 
late George B. Selden; Mrs. Ran- 
som E. Olds, wife of R. E. Olds; 
Mrs. Raymond M. Owen, widow of 
R. M. Owen; Mrs. Katherine W: 
Duryea, wife of J. Frank Duryea, 
winner of the first American road 
race; Benjamin H. Anibal, chief 
engineer, Pontiac. 


And William A. Baker, president, 
Firestone Steel Products Co.; D. 
E. Gamble, vice president, Borg 
& Beck division, Borg-Warner; 
Devoe B. Bingham, Westchester 
dealer; Stanley Whitworth, vice 
president, Studebaker Pacific 
Corp.; James S. Phelps, secretary, 
Rajah Co.; Gordon B. Sayre, chief 
engineer, Boonton Molding Co. 


And Alfred J. Miranda jr., long 
identified with Mercer and Loco- 
mobile; Capt. Dalton Risley jr., 
research engineer of Shaler Co.; 
Henry W. Farr, formerly with 
Cadillac; Edwin L. Griffin, collec- 
tor of antique cars; Clarence B. 
Hayes, president, Hayes Industries, 
Inc.; S. T. Williams, superintend- 
ent, Schrader division, Scovill Mfg. 
Co., Inc. 


Ordnance Contest 


Army Award Salutes 
Timken’s Alden 


DETROIT.—The Army Ordnance 
Assn. announced recently an 
annual award “in tribute to a 
great Ordnance- 
man, Col. Herbert 
W. Alden, direc- 
tor in charge 
of engineering of 
the Timken- 

Detroit Axle Co. 
of Detroit.” 

On Jan. 1 of 
every year a 
prize of $100 will 
be awarded to 
the Army Ord- 
nanceman who, in 
the opinion of the 
committee of awards, submits the 
best written contribution ona 
previously announced Ordnance ~ 


subject. For this purpose the @ 


Timken-Detroit Axle Co. has 
established a trust fund of $5,000. 

For the 1944 award, the subject 
is “How Ordnance Training Will 
Help Ordnancemen Face the Post- 
war World.” All enlisted men and 
junior officers up to and including 
the grade of captain are eligible 
to compete. Written contributions, 
of 500 words or less, must be 
mailed before midnight, Jan. 1, 
1945, addressed to the Contest 
Editor, “Firepower,” c/o the Army 
Ordnance Association, Mills Build- 
ing, Washington 6, D. C. 


Sills Resumes 
Cadillac Post 


DETROIT.—G. D. Sills has re- 
turned to his prewar assignment 
as Detroit district manager for the 
Cadillac Motor Car division, it was 
announced last week by D. E. 
Ahrens, general sales manager. 

Sills for the past few years had 
been on special work in the cen- 
tral office, and his return to his 
old territory comprising Michigan, 
northern Ohio and Indiana is a 
part of the intensified sales pro- 
gram being readied in anticipation 
of an early return to civilian car 
production, Ahrens said. 


Chevrolet Names 


Hovey Flint Chief 


DETROIT. — Announcement was 
made last week by C. E. Wetherald, 
general manufacturing manager, 
Chevrolet Motor division of Gen- 
eral Motors Corp., of the appoint- 
ment of M. K. Hovey as general 
plant manager of Chevrolet plants 
in Flint, succeeding H. F. Howard, 
who resigned. 

Hovey’s promotion to his new 
post marks completion of 33 years 
service with the General Motors 
Corp. His first position was with 
the Buick Motor Co. as a 
machinist. 


Democracy is the American way of 
life; let’s keep it that way. 
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During the first nine months of 1944, 
The New York Times published 7,074 columns 
(2,122,204 lines) more news than any other 


newspaper. 


In order to accomplish this presentation 


of news, since newsprint is limited, The Times 






during this period had to omit several millions 


of lines of advertising offered it for publication. 


The New Pork Zimes—§ 


“All the News That’s Fit to Print” 





Dealers tell me 
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no sale. It does not make sense, 
does it? 

Chester Bowles profoundly 
theorizes on the ‘profits’ made 
by dealers on reported sales on 
the 25 percent markup. The 
record shows that many of these 
cars were bought below ‘as is’ 
ceiling, and the average net 
profit was wonderful. Typical 
New Deal mathematics. He fail- 
ed to note that most cars 
bought below the “as is” ceiling 
would require a lot of recondi- 
tioning before they could prop- 
erly be sold at ceiling prices with 
the guarantee. No allowance 
was made for this reconditioning 
cost. Furthermore, every auto- 
mobile dealer knows, if Mr. 
Bowles does not, that the cost 
of acquisition of used cars has 
gone up tremendously since the 
government assumed the respon- 
sibility for determining values by 
formula, Our buyer is spending 
at least twice as much time now 
per automobile as he spent be- 
fore this regulation. He is 
.spending more than twice as 
much money. The scout has to 
be reimbursed, and his price has 
gone up. What he does with his 
money no one knows, certainly 
not the OPA, but if the buyer 
does not employ the scout he 
does not do much buying. That 
is the fallacy of this and a lot 
of other Gestapo regulations. 
Whoever attempts to repeal the 
law of supply and demand auto- 
matically creates an illegitimate 


market. 
* + 


Maybe It Was 
This Way... 


I give you another illustration. 
In the market center where we 
make most of our purchases a 
certain dealer had a car. He 
wanted exactly $100 over guar- 
anteed retail ceiling for it— 
reprehensible of him, of course, 
but that was what he wanted. It 
looked to our buyer like too 
much money, irrespective of the 
fact that the purchase would 
have been illegal, if this regula- 
tion has the dignity of law. Two 
or three days later a dealer of 
our acquaintance stopped at our 
place driving this same car. We 
asked him what he paid for it. 
He grinned and said it was a 
very nice car, and he paid plenty. 
He finally admitted that he wrote 
a check for the “as is” price. 
He also admitted he slipped a 
considerable amount of money 
under the table. Without pre- 
suming to suggest that our 
ethics, or perhaps we should not 
say ethics but our respect for 
these regulations, was any higher 
than his, I would say that his 
appraisal of the car was more, 
maybe, than ours. He was buying 
it for resale, and one would have 
to be naive, indeed, to think the 
price he would ultimately realize 
out of it would have any neces- 
sary relation to any figures 
established by a paternal gov- 
ernment in its wisdom. 

Sure, John, we should be philo- 
sophical about it. Make the best 
of it. Remember that adversity 
is good for the soul and hope 
that when the 4th term issues in 
a bright new world we will look 
back over this period and re- 
member how good it was for us. 
You might disagree with me on a 
number of things. For instance, 
I believe definitely in the theory 
of prohibiting the sale of alco- 
holic liquors. As to the applica- 
tion of this theory, experience 
has shown that there are diffi- 
culties, and there are even people 
who believe in prohibition sin- 
cerely, who hesitate to support 
it as a public policy, because of 
the difficulty of enforcement and 
because of the evils that accom- 
pany it, including inadequate 
and sometimes insincere efforts 
of those charged with the re- 
sponsibility of enforcing the law. 
And yet I doubt if proportion- 
ately in the heyday of the boot- 
legger, that situation was any 
worse than the mess that 
OPA has made of used-car price 
regulations. 

* * > 


OPA’s Smug 


Complacency 
If the dealers all believed sin- 


the | 


cerely in this thing, whereas 
almost none of them do; and if 
the individual car owners had 
any respect for it, whereas few 
of them recognize it as applying 
to them; and if the OPA and its 
efforts to enforce this edict 
would go after the individual 
sellers and the curbstone brok- 
ers; then the whole thing might 
be resolved into some semblance 
of orderly procedure. As it is, 
the OPA will not go to the heart 
of the difficulty by policing the 
individual seller. It cannot be 
thus bothered. It is so much 
simpler to send an investigator 
to check some dealer’s books. He 
will find nothing wrong with the 
books, and the @PA with smug 
ee approves its own 
ob. 
And again let me say, as I 
have said to you before, that 


without replacements the volume 
of automobiles available for re- 
sale is constantly shrinking, and 
the maintenance of a market de- 
pends on bringing out those cars 
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which are not in use, or in 
limited use, which would be 
drawn into commercial channels 
by virtue of attractive prices 
and not otherwise. It is obvious 
that the regulation cuts off this 
source of supply except to the 
bootlegger. All right, John, let 
us make the best of it. Be cheer- 
ful about it, and vote for Dewey 
in November and hope that this 
nightmare of regimentation may 
gradually pass from our memo- 
ries. I do not think you will 
want to publish this one. 


Beutlich Named to Post 


With Warren City Co. 


WARREN, O.— Appointment of 
Harry D. Beutlich as director of 
industrial relations for Warren 
City Mfg. Co. was announced re- 
cently by R. J. Fitness, vice-presi- 
dent of operations. 

Beutlich was formerly director of 
industrial relations for Willys- 
Overland Motors, Inc., Toledo, and 
earlier served in a similar capacity 
with several other nationally 
known companies, including the 
Crosley Corp., Nash, and the Chase 
Brass & Copper Co. 


Anti-Diversion 


SEATTLE. — Dealers and the,the tourist business 


Wash. Auto Men Pressing 


Vote Drive 


in normal 


auto trade in general are backing | times is the third largest in the 


the amendment to the state con- 
stitution against diversion of gaso- 
line taxes and auto license fees 
from the road and street fund, 
which will come before the voters 
at the Nov. 7 election. 

Ratification of the amendment is 
a long-time project of the Wash- 
ington State Good Roads Assn., 
which has a special committee in 
charge of the campaign to famil- 
iarize all voters with the amend- 
ment. H. E. Phelps, Pullman, is 
president of Good Roads. 

Washington has $300,000,000 in- 
vested in its highway and street 
system. Revenues from this 
source, totaling $5,000,000 annually, 
are essential to protect the high- 
way investment from deterioration 
and to keep the roads in usable 
condition without any improve- 
ments, according to Good Roads 
officials. 


The association also stated that 


state. An estimated 95 percent of 
the tourists visit the state in cars. 
The number of tourists in 1941 was 
listed at 750,000, bringing $56,000,- 
000 of new money into Washington. 

Complying with Office of De® 
fense Transportation appeals, the 
annual convention of the associa- 
tion was not held, but a central 
committee convened in Spokane 
recently. 


Postwar road and street im- 
provement programs and steps to 
assure adoption of the _  anti- 
diversion amendment by the voters 
were discussed by the group. 
David G. Guilbert, manager of the 
association, outlined the plans to 
assure that revenues of the state 
gasoline tax and auto license fees 
are used solely for roads and 
streets. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Fall, with its rich abundance is here. Let us, like wise mother 
nature, plan now that our future may be one of abundance, too. 













































ATLANTA, Ga. — George 
Christopher, president and general 
anager of the Packard Motor 
Car Co., who was in Atlanta con- 
ferring with Packard dealers in 
his area, told reporters that “if 
the Southeast holds the business 
expansion it has developed during 
the war years, the region stands 
to be a good economic risk for the 
construction of new _ peacetime 
“industries.” 

Christopher said Packard has 
definite plans for great expansion 
here after the war. 

“I want the dealers to tell me 
now what they anticipate in the 
way of a market here,” he con- 
stinued, “and I understand that a 
number of the great new war 
plants in the area, like Bell 
Bomber, will continue to produce 

goods after reconversion for civil- 
ian consumption. These plants will 
help the whole economic situation 
in the region, and it also seems to 
be an indication of a whole new 
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Christopher Says Packard 
Plans Growth in Southeast 


T.|outlook for the people of the 


Southeast. 


Christopher, discussing recon- 
version in the automobile industry, 
declared that it is impossible to 
tell when cars will run off assem- 
bly lines again. In all probability 
no new cars will be made until 
after the defeat of Japan, he said. 

“The reason car production will 
be so long delayed,” he added, “is 
that reconversion involves every 
sort of complexity that ever har- 
ried an industry. Our plants are 
now totally on war work. Our 
machines have been’ swapped 
around all over the industry to 
expedite production of war goods, 
and the relocation of these ma- 
chines alone would require three 
months’ work. 

“Immediately after the fall of 
Germany, and we certainly can’t 
tell when that will be,” he con- 
tinued, “the industry will lay 
definite plans for all it will have 
to do to reconvert, but from the 
way things look now, we will all 


* * * 


THE MANSFIELD TIRE & RUBBER CO. e MANSFIELD, OHIO 
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keep our plants busy making 
essential war goods till the little 
yellow men have been defeated. 
There is more need for that to| 
be done than there is for the folks | 
at home to ride in new cars.” 


Take Your Pick 


GI Nylon Garment Serves 
In Three Capacities 


AKRON. — Latest innovation of 
G. I. Joe’s equipment designers is 
a water-proofed nylon garment 
which readily can be used as a 
raincoat, sleeping bag or tent. 


Now being produced for the 
armed services by the General Tire 
& Rubber Co., the rectangular gar- 
ment primarily is a raincoat. But 
by simply folding once and alter- 
ing the snaps, the garment quickly 
is converted into a sleeping bag. 

Comfortable tent quarters are 
almost as easily devised. By 
hooking two garments to serve as 
overhead cover and using a third 
as a ground coverage, three 
soldiers have comfortable quarters 
in a hurry. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


ANSFIELD’S relationship with its jobbers is more a 

family relationship than is generally found in the world 
of business. A man doesn’t pick a partner lightly. He looks 
ahead and gives thought to those with whom he will spend 
years of business association. Such forethought becomes 
the ground structure of future success. 


« Every Mansfield jobber is hand picked. He must represent 
those ideals of service on which Mansfield success has been 
built. Thus is laid an association of friendly confidence 
that can and has met every problem of tire selling, no 
matter how difficult. 


« Independent tire dealers all over America have learned that 
this is the Mansfield policy. They now know that this policy 
grew out of Mansfield’s desire to meet and understand the 
problems of local independent tire dealers. Such dealers know 
there is no association more firmly knit than that between 
Mansfield jobbers and their dealers. This policy has always 
worked in the past and will continue to work in the future. 


* * 
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NEW YORK.—A class of mar- 
keting beyond anything hitherto 
seen will be required in order to 
achieve the high level of con- 
sumption necessary to realize sub- 
stantially full employment after 
the war, it is asserted by T. G. 
MacGowan, manager of market- 
ing research, Firestone Tire & 
Rubber Co., in a study published 
here recently by the Bankers 
Trust Co. 

MacGowan emphasizes in the 
brochure that the prime need in 
industrial postwar planning is to 
develop markets, and the next 
most important step is to do so at 
lower distributive costs to reduce 
prices and widen markets sstill 
further. 

The study divides the postwar 
era into three parts—the reconver- 
sion phase, the boom period which 
will catch up with pent-up demand 


EVER YTH IN G 


The independent tire dealer sells mostly to trusting friends and neighbors. When 
the jobber salesman calls on such a dealer, it is a visit by one who feels an 
intimate responsibility to a friend. These salesmen represent wholesalers 
who know that their success rests upon the success of their dealers. 


s 
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For Distributive Efficiency... 
New Era of Marketing 
Predicted in Study 


and finally the time when the at- 
tempt will be made to achieve 4 
self-sustaining economy. It is in 
this last stage that industry will 
stand or fall on the success or 
lack of it with which it has de- 
veloped its distributive efficiency 
MacGowan warns. 

Marketing conditions discussed 
by the study are broken down into 
two broad categories—people and 
trading conditions. Because of re- 
distribution of war industries, it is 
pointed out, there has been a 
marked trend of buying powe: 
toward middle-sized cities which 
is borne out by a study by the 
Bureau of Census based on ration 
books. 

MacGowan believes it likely tha‘ 
the boom areas will hold a fairly 
large proportion of the increase 
and the Pacific Coast probabl; 
will retain a good portion of its 
new workers. After the coast, the 
South Atlantic states have fared 
best, according to the study. 


Industry Urged 
To Continue 


War Research 


NEW YORK. — Postwar con- 
tinuation of scientific war research 
by private industry is essential as 
a national safeguard, Assistant 
War Secretary Robert P. Patterson 
told the silver anniversary form 
conducted here last week by 
Standard Oil Development Co. 

“In normal research and de- 
velopment during peace,” he said, 
“the larger share must be con- 
tributed by the citizens and not by 
their government. In many scien- 
tific inquiries there is room for a 
coordination of effort. If it be 
deemed wise, the federal govern- 
ment might be called to participate 
in that function.” 

Asserting it will not be possible 
in the government laboratories 
that will be continued in peace to 
carry through all the research in 
ordnance, aviation, radar, rockets 
and new weapons which underlie 
the waging of modern total war, 
Patterson said: 

“The research facilities and 
scientific manpower will not be 
available to the government in 
sufficient degree. No acts of Con- 
gress or of the executive branch 
of our federal government can 
alone meet this deficiency. At 
almost every point in maintaining 
the technological strength of our 
armed forces we shall have to turn 
to the research laboratories and 
workers of industry and_ the 
universities.” 


Occupy Ford Firm 


TUSCOLA, Ill.—The Rice Motor Co. 
has been appointed the Ford deale: 
for the Tuscola area and has taken 
over the local Ford establishment. 


It takes a strong fish to swim against 
the current and a good dealer to 
stay _in business now! 


AVAILABLE TO AUTOMOTIVE SALES 
and Advertising Executives 


A record of car sales by make and 
buyers residence —from 1929 to 1940 


We have available detailed datc 
and charts of automotive annual 
registrations in Buffalo for more 
than eleven years. These tabulations 
show the sales of cars by make and 
by residence of buyers. The data 
covers every car sold in Buffalo from 
1929 to 1940. 

This information is available for 
setting up your Buffalo sales plans. 


Buffalo 


COURIER 
D4 a 


Only Morning and Sunday 
Newspaper in Buffalo 


250,000 Jeeps 
Turned Out 
By Willys 


TOLEDO.--A quarter of a million 
Jeeps have rolled off the Willys- 
Overland assembly lines since pro- 
duction of the versatile scout car 
was started in June, 1941, it was 
revealed here last week by Ward 
M. Canaday, chairman of the 
board. 

In announcing this milestone in 
the manufacture of the vehicles, 
Canaday explained that his com- 
pany has contributea more than 
40 “major” developments to the 
Jeep since the Willys-Overland 
model was selected as standard by 
the Army in July, 1941. 

The auto executive said these 
improvements included the first 
mass production by industry of 
radio spark suppression equipment 
which reduces engine static and 
permits two-way radio communica- 
tion; deep water exhaust; special 
starting equipment for use in sub- 
zero climates; generator and bat- 
tery systems for Marine and Navy 
two-way radio; tropical climate 
radiator kit; combat wheels; and a 
power take-off for driving auxili- 
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CAPABLE OF VACUUM-TESTING 730 metal cartridge containers per hour, 
the above machine was designed by - H. Dickman, an engineer in 
Chrysler Corp.’s Evansville (Ind.) Ordnance plant. The device is known as 
the ‘“‘Vacuveyor,”’ and is 45 feet long, five feet wide and 13 feet high. Metal 
cans containing calibers 45 and 30 carbine ammunition, entering the machine 
at the left, travel on a conveyor through the water-filled, metal enclosure. 
Imperfect cans, emanating bubbles as they travel through the vacuumized 
chamber at the top of the machine, are spotted by the operator peering 
through strong plastic windows. The operator identifies the cans for rejection 
as they travel toward the exit conveyor belt at the right. So successful has 
the machine been in identifying inferior cans for rejection er re-examination 
that the government has adopted it for tests in other small arms plants. 


Lifts Civilian Sights... 


Sloan Sees War Output 
Cut 70% on Nazi Fall - 


NEW YORK.—A prediction that 
war production will drop 70 per- 
cent after the fall of Germany, 
30 percent more 
than forecast by 
most government 
officials, was 
given here last 
week by Alfred 
P. Sloan jr., 
board chairman 
of General Mo- 
tors Corp., in an 
address before 
the State Cham- 
ber of Commerce. 

He said there 
undoubtedly 
would be a period of unemploy- 
ment immediately after the war, 
followed by three or four years 
of intense industrial activity, dur- 
ing which General Motors alone 
“would spend from $500,000,000 to 
$600,000,000 on reconversion and 
expansion.” 


Sloan 


A proved Wrancis¢.... 


with a 


hromising tuure 


The records of Cadillac dealer operation over a 


period of years clearly indicate that the Cadillac 


Dealer Franchise is a sound investment. 


During the war years, our dealer organization 


has remained intact. Distributors and dealers 


who handled nearly 98° of all Cadillac sales 


volume prior to Pearl Harbor, still hold the 


Cadillac franchise. 


industry. 


This is a record for the 


In the peacetime period that lies ahead, nothing 


could hold forth greater promise than the 


Cadillac record of past performance. 


baiiler 


Let’s all back the Attack 
BUY WAR BONDS 


“There is no doubt,” he de- 
clared, “that those of us who 
believe in a free enterprise in 
this country must recognize that 
in the postwar period we have 
got a responsibility we have 
never had before. We have got 
competition we never had before. 
“If the economic policies of the 

prewar Thirties are to be con 
tinued into the postwar Forties, 
the picture would look dark in- 
deed, but I do not think that 
going to happen. I believe the 
problem of something for nothing 
that prevailed in the Thirties 
finished. I believe it died in the 
war. I believe Santa Claus is go- 
ing to be put back in his proper 
place.” 

Urges Dewey Election ; 

Although advocating the elec- 
tion of Gov. Dewey to the Presi- 
dency, which he _ said “would 
change the entire aspect of e 
American enterprise system,” Sloan 
asserted that “the viewpoint .¢ 
the American people is turning to 
the right” and predicted that irre- 
spective of the election outcome, 
“we are going to move forward.” 

“If we go at it right,” he as- 
serted, “there will be no ceiling to 
what we can do.” 

Sloan warned, however, that 
if American business failed to 
live up to its responsibility of 
finding jobs for ail who want to 
work after the war, the govern- 
ment would step in to take over 
the task. 

“It will be impossible,” he added, 
“for government to contribute any- 
thing important without going into 
direct competition with the pri- 
vate enterprise system, and when 
that happens, the private enter- 
prise system is finished.” ‘ 

Need Jobs All Over 
In commenting on postwar em- 


ployment needs, he declared that” 


only 25 percent of the jobs we 
must have are 
area and that of this 25 percent, 
only about half lie in those in- 
dustries producing consumer dur- 
able or semi-durable goods. 

“We must recognize,” he _ said, 
“that jobs must be provided in 
agriculture, services and in busi- 
ness generally.” 

As evidence that free enter- 
prise in this country will have 
competition “from other systems 
we never have faced before,” 
Sloan said it was significant that 
during the recent debate before 
the House of Commons on the 
British measure for postwar re- 
employment and social security, 
“there was not one voice raised 
to defend the private enterprise 
system as capable of providing 
full employment in England 
after the war.” 

Concerning General Motors’ re- 
conversion, Sloan said the greatest 

| problem faced by the company is 
| getting new machinery essential 
|to peacetime production. 
Six Months After V-E? 

It would take the automotive 
| industry six months to get back 
into production if the war with 
Germany ended immediately, he 
!said, adding: “That would mean 
we couldn’t expect motor cars 
until the second quarter of next 
year. That being the case, if our 
orders with the government were 
largely cancelled, it would involve 
a considerable amount of unem- 
ployment in the intervening time. 

“On the other hand, if the war 
with Germany should continue 
until, say, Jan. 1 and then should 
stop, it probably wouldn’t take us 
six months to get going and have 
motor cars, electric refrigerators 
and other products in the major 
production industries coming off 
the assembly line. The reason is 
that we have just been permitted 
by the government to do a certain 
amount of essential work that is 
necessary in preparation § before 
any cars could be produced.” 

Sloan pointed out that the gov- 
ernment had granted permission 
to use technicians to do prepara- 
tory engineering work and to 
purchase new machinery, “but 
unfortunately they have per- 
mitted us to use no priorities on 
the machinery that we must 
have to produce any kind of 
cars.” 
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*‘Texas-In-W ar’ 
Week Planned 
For Nov. 13-19 


AUSTIN, Tex.—Dedication of the 
General Tire & Rubber Co.’s tire 
plant here Nov. 13 will launch 
what is planned to be one of the 
biggest celebrations in the history 
of Texas. 


Gov. Coke Stevenson has pro- 
claimed the week of Nov. 13-19 as 
“Texas-In-The-War” week, and 
the leading cities and industries 
are making plans to celebrate 
accordingly. 


Highlighting the week’s program 
will be a tour of the state by 25 
of the nation’s best known news- 
papermen and radio commentators, 
who will obtain “on the spot” in- 
formation on the industrialization 
of Texas. The press tour, begin- 
ning from Waco with the General 
Tire dedication, will take the news- 
men throughout the state for in- 
spection of oil, steel, aircraft, ship- 
building and rubber industries, and 
will also show the cattle and agri- 
cultural sections, as well as the 
Army and Navy installations. 


In addition to General Tire, 
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California Buick distributor, announces the appointment of 
(right) as Los Angeles zone manager, _s the — left vacant when 
n 


Joe Browning was appointed Buick dealer Alhambra. 


connected with the automobile i for 18 years, the last three years 


as Los Angeles manager of GM 


which timed its plant dedication to 
coincide with Gov. Stevenson’s 
“Texas-In-The-War” week, other 
industries cooperating in the cele- 
bration are: Ford Motor Co, 
Dallas; Consolidated-Vultee Air- 
craft, Fort Worth; Dow Chemical 
Co., Freeport; United States Steel 
Corp., Houston; Humble Oil Co., 
Houston; American Airlines, Inc., 


PULLMAN, 


Period,” 
O. J. Trenary, 


College. 


TUTTLE (left), general manager of Howard Automobile Co., 


Jeep Text Finds Favor 


Wash.—"The Jeep as a 
Farm Truck-Tractor for the Postwar th 
written by L. J. Smith and! “’é 
is proving the most 
popular treatise at Washington State | 
Some 10000 copies of the 
book have been published to date. 


atainntininaceaieneneeancannie 
feel the pulse of thee industry, 


| Just Among Dealers 


(Continued from Page 3) 


| the firm in 1915, and advanced to 
| the presidency of the organization 
‘in 1942. He is a past president and 
‘director of the Philadelphia Auto 
: Trade Assn., and is now serving 
as chairman of the Ford Deal- 
ers Advertising committee. Until 
January this year he helped out in 
the war activity as chairman of 
the Price Adjustment Board of the 
Philadelphia Ordnance district. 
s * # 


R. A. Erwin (Chevrolet), Phila- 
delphia, is another boy who made 
good in his home town, having 
been born in the City of Broth- 
erly Love July 8, 1889. He 
started directly as a dealer in 
1919 with the Chevrolet contract 
and has continued with the line 
ever since. He is a director of 
Pennsylvania Automotive 
Assn., and a past president of the 
Chevrolet Dealers Assn. of Phila- 
delphia. His start in the busi- 
ness was similar to that of many 
oldtimers in the trade—he oper- 
ated a repair shop in an old barn 


J. T. Wessen 


Wessen has been | 


| 
: ; : : To ; : 
and the Missouri-Pacific Railroad | consistent reading of Automotive News | in a country town near Philadel- 


Co. ‘is a necessity. 
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People 


you want 
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phia. One day while working 


under an automobile, a Chevr 


factory representative called ay 
sold him a sub-dealer’s cont 4 


demanding a $250 deposit. 

ing no checking account, Er 
took a chance and paid ‘cash | 
this stranger, who _ fortunat 
turned out to be okay. The com- 


tract called for 36 Chevrolet tout= 


ing cars, and a few days la 
eight automobiles arrived in - 
box car, sight draft. Altho 
he had no credit at the bank, 
sold the president of the bank 
thoroughly on the  proposit 
that he personally lifted t 
draft. 
looked like plenty of cars to ome 
who had never sold one befo 
but he wound up by fulfilli 
his contract and selling all 
cars the first year. By way 
contrast, in 1941, Erwin sold 8 
new cars and 1,800 used ca 
He now has two dealerships—one 
operated by his son and one by 
himself. : 
s *« # 
J. E. Henry (Buick), 
phia, was born in Connersvil 
Ind., June 18, 1893. He ente 


Those eight automobilaale f 


Philadel ml 


business in 1919 as auditor for oa 


Service Motor Truck Co., aa 


Ind. and. started his _ prese 
dealership in 1928. He was for 
merly president of the Philadel 
phia Automotive Trade Assn., and 
his other activities include mem 


a aA 


bership on the War Price and 
Rationing Board and a divisional 
chairmanship of the War Chest, © 
He is now remodeling his building 
into a modern structure in which 
he will be fully prepared for poste 


war activity. j 

W. S. Townsenno (Pontiac), 
Philadelphia, was born in the 
town of Clermont, near _ the 
southern tip of New Jersey, on 
June. 30, 1881. He entered the 
business as an accountant in 1919. 
Early. in 1928 he organized his 
present firm, becoming a dealer 
for the Chrysler line. Townsend 
has been a director of the Phila- 
delphia Automobile Trade Assn. 
for the past five years, and in 
addition to his business activities 
is now serving on a War Price 
and Rationing board in various 
capacities, being chairman of the 
gas «vd stove panels, advisor on 
the used-car price panel, and 
member of the fuel oil panel. 

> * * 


Wiuam tL. Greer 
Philadelphia, 


(Packard), 
is another of the 


What’s doing in Washington and going to 
be doing means more to more people than 
ever before. 


‘The Chicago Sun operates one of the big- 
gest and best-staffed Washington bureaus. 
Its members are newspeople— 
able to interpret as well as get the news. 


seasoned 


From its page-one news stories under 
Washington dateline to its widely read col- 
“Inside Washington,” on the feature 
page, The Sun covers every angle of the 
Washington front fairly and accurately. 


umn, 


And with Washington news marching 
next to war in the minds of forward-looking 
citizens, the Washington job The Sun is 
doing helps swell the number of alert, for- 


340,000 


ward-looking readers among the 


Chicagoans who buy and read The Sun 
regularly. (All who can get it under to- 


day’s paper restrictions.) 


More than ever, The Sun is reaching the 
kind of people whoare ready, willing and able 
to buy automobiles, when the time comes. 
More than ever are these two facts true 
about the Chicago market for motor cars: 


1. Automotive advertisers need The 
Sun in any newspaper combination 
to cover Chicago completely, econom- 
ically and efficiently. 


2. By using The Sun alone they can 
make a big impact against America’s 
No. 2 market with a relatively small 


expenditure. 


CHICAGO'S MORNING TRUTHpaper 


THE CHICAGO SUN 


4CO W. Madison St., Chicago *« 250 Park Ave., New York 


National Representatives: THE BRANHAM COMPANY ®@ 


CHICAGO: 360 North Michigan Ave. 


NEW YORK: 230 Park Ave. 


Atlanta, Charlotte, Dallas, Detroit, Kansas City, Los Angeles, Memphis, St. Louis, San Francisco 
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Philadelphia dealers who is a na- 
tive of that city, where he was born 
Aug. 14, 1900. He started in the 
business at the age of 16 as a 
mechanic’s helper, and has been 2 
Packard dealer since 1934. He isa 
director of the Philadelphia Auto- 
mobile Trade Assn. and a member 
of the Packard Motor Car Co. of 
Detroit Dealer Advisory council. 
* * *# 


Russett E. Nittincer (Ford), 
Philadelphia, is still another 
dealer who found his opportu- 
nities in his home town, having 
been born in Philadelphia on 
Oct. 2, 1891. In 1912 he entered 
the business as an automobile 
mechanic’s helper, and started 
out as a dealer in 1926 with the 
Oakland line. At present he is 
treasurer of the Philadelphia 
Automobile Trade Assn. and is 
active in the Chamber of Com- 
merce and Franklin Institute. 
Whenever he can spare the neéc- 
essary time from his active busi- 
ness life, he enjoys salt water 
fishing. 

* 

FranK K. LeicHton (Buick), 
Braddock, Pa., was born in the 
Keystone state Oct. 4, 1876. He 
started as a partner in a dealer- 
ship in 1910, first handling the 
Overland line and _ switching to 
Buick in 1933. He is now sole 
proprietor of the dealership. 

—Joun O. MUNN 


Peck and Piper Open 


Dodge-Plymouth Firm 

INDEPENDENCE, Mo. — Jim 
Peck and Roy Piper announce the 
opening of the Peck-Piper Motor 
Co. Ten mechanics have been hired 
for the service department, Peck 
said. 

The new dealership will deal in 
the Dodge-Plymouth line. Piper 
was formerly affiliated with the 
Ford Motor Co. in Kansas City. 
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“literary” newspapers and unleashed his native 
on reaped the reward of growth, 
d New York, but became a 


When Horace Greeley abandoned his 
“common touch" to start a people’s newspaper, he so 
acclaim, and influence. His Tribune not only capture 


nation’s newspaper. 
Like Greeley’s earlier "literary" newspapers, magazine- -America up to 25 years ago 
either looked or wrote over the heads of the millions of America’s Wage Earners. Then 


e—and new millions who never read a magazine before 


True Story came on the scen 
—the sincerity and realism 


stepped up to the newsstands. 


that was to foster a whole new field of publications—a 
radio, the movies, and advertising itself. 


Here was the “common touch" 
technique that influenced nearly 


all general magazines, as well as 
hallenged True Story’s leadership in its field, nor found the 
influence True Story enjoys among 
h into these homes has become the 
oth and shorten the way for 
d tomorrow’s most important audience. 


But none has ever c 
technique to equal the acceptance, loyalty and 
America’s Wage-Earner millions. Its friendly pat 
friendlier, its acceptance has become a power to smo 
advertisers seeking the confidence of today’s an 


FOR 25 YEARS THE WAGE EARNERS’ FAVORITE MAGAZINE T He J I ST 0 RY 


WELL INFORMED, IS THE GREATEST 


THE COMMON MAN, 
G THE AMERICA WE WANT. 


FORCE TOWARD BUILDIN 
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SOME OF THE FEATURES IN OCTOBER TRUE STORY THAT 
BRING TODAY’S PROBLEMS HOME TO WAGE-EARNER AMERICA! 


Should young mothers continue 
war work when soldier fathers re- 
turn to civilian life ? Page 8 
How Helen Keller's courage takes 
a hand in the morale problem of 
the war-wounded. Page 14 


How husband and wife in busi- 
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ness can make a home for two 
children. Page 81 
How home sewing problems can 
be met with new monthly Pattern 
and Style feature. Page 83 





The meaning of prayer to every 
family in a war-torn world. 
Page 166 
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You men in the automotive industry 
who have seen the years 

of boom and depression and 

boom again... 


You who have seen men and cars 
and companies go and others 
come... 


You who have watched not once, 
but twice and three times, a car 
and a company of men rise 
overnight and grow and flash 
across the sky and become 
leaders of the automotive 
industry... 


You know what we mean when 
we say... “Now it’s NASH!” 












dies and materials for 


in volume 3 times larger than 
its 1941 production! 


years of research the completed 
program for the marketing of 
this great volume... 
in both the low and 
medium-priced fields . . . through 
a limited number of selected 
dealers that will guarantee 
more profits per dealer. 


Nash has computed and completed 
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Nash has developed out of three 









a, 


rw 4 


. a 


Nash has made its factory layouts, -__ its plan for dealer discounts and 
completed its designs and plans, dealer profits second to none 
placed its orders for tools and in the industry. 


Nash now moves into the greatest 


production of two great new cars _ sales and production era in the 


history of the automotive industry 
with two great new cars and 
a great new two-market 
franchise that offer to automotive 
men today the greatest oppor- 
tunity for immediate and 
permanent success that will come 
their way in their business lifetime. 
Better get the Nash story... now. 


NASH 


of NASH-KELViiiATOR CORPORATION - Detroit 32, Michigan 
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All Curbs Lifted 
On Civilian Use 


Of Magnesium 


WASHINGTON.—AIl government 
controls on the use of magnesium 
for civilian products have been 
removed, the War Production 
Board said last week in an- 
nouncing the revocation of Prefer- 
ence Order M-2-b. 


Simultaneously, WPB _ issued 
Order M-2-c, which provides that 
all restrictions on the use of mag- 
nesium contained in other WPB 
orders no longer apply. However, 
restrictions in other orders as to 
the quantity of an article that may 
be made or as to its size or type 
remain applicable even if the 
article is made wholly or partly of 
magnesium. 

The new Order M-2-c states that 
persons wishing to obtain alumi- 
num or aluminum products may 
place rated or unrated purchase 
orders on their supplier without 
securing approval of WPB or the 
Aircraft Scheduling Unit of the 
Aircraft Resources Control Office. 
Orders so placed are subject to the 
priorities regulations of WPB, par- 
ticularly Priorities Regulation 1. 

The order calls for monthly re- 
ports to WPB by certain industries, 
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“That Shorty’s a Card. Used to be a glass blower.” 


such as those engaged in the pro- 
duction of virgin magnesium and 
of some magnesium products, and 
in the smelting of magnesium 
scrap. 

In revoking the controlling mag- 
nesium order, the Aluminum and 
Magnesium division said that re- 
strictions on the use of the metal 


military programs, particularly 
after the recent reductions in the 
production schedules of the air- 
craft industry, the _ principal 
consumer. 


Odom ‘Commissioned’ 


SPARTANBURG, 8S. C.—L. A. Odom 
— of the Odom Motor Co., has beer 
med a_ lieutenant-colonel on 


British Curbs Eased 


Garage and Bus Transportation Heads 
Heartened by Alleviation 


LONDON. — (UTPS) — Although 
still far from approaching prewar 
status, British garage and bus 
transportation organizations, the 
general public and the priority 
motorist are enjoying some alle- 
viation of the difficulties under 
which they have operated for the 
major portion of the war years. 

Among these relaxations are 
the discontinuation of immobili- 
zation of cars and petrol pumps, 
when not in use, the relaxation 
of the stringent black-out regu- 
lations, the ending of the pro- 
ducer gas conversion scheme and 
several similar minor conces- 
sions. 

The really big concession, an 
added quota of petrol, has been so 
far refused, and all rumors to the 
contrary have been officially indi- 
cated as being most unlikely, not 
so much because of any shortage 
of petrol, but because of the need 
to conserve rubber. 

Welcome Relief 

The relaxation of the blackout 

permits lighting of ‘dim-out’ stand- 


are no longer necessary to protect military staff of Gov. Olin D. Suan ard and has been welcomed by all 


I BUY MORE NOW! 


It should be advertised 


in the one medium where 


more than 95% of 


Columbus women will see it 
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‘I have more money... 
and buy more too! I am the 
modern woman of Columbus. 


There are tens of thousands more 
like me in Central Ohio who are 
working instead of staying at home. 


We're making good money and buying 
bonds, but women spend more for clothes, 
food, cosmetics and about everything 
when they’re working. 


Ship more of your products to 
Central Ohio and make sure we 
know when it is available.” 
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who use the roads, as a material 
step forward in the direction of 
safer driving in the dark. In city 
centers the lighting is reasonably 
good while in smaller suburban 
areas, sufficient lighting is now 
general to permit easy movement 
of transport and vehicles in the 
dark. 

The end of the producer-gas 
conversion scheme has also been 
welcomed, especially by bus 
transport firms which were 
mainly affected. The Ministry of 
War Transport, fearing a petrol 
shortage, forced through a policy 
of partial conversion to pro- 
ducer-gas, despite opposition 
from bus operators. Authoriza- 
tion has now been given for 
reconversion where desired, to 
liquid fuel. 

The immobilization of vehicles 
and petrol pumps has been 
compulsory over the war years, 
the theory being that enemy spies, 
parachutists or fifth columnists 
might take advantage of the un- 
cared for vehicle or pump—as did 
indeed happen in the European 
blitz of 1940 and 1941. 

These welcome straws in the 
wind point to a further relaxation 
of controls as soon as authorities 


are satisfied that it is possible; 


which naturally takes the normal 
government time. So far as petrol 
is concerned, it is freely believed 
that the defeat of Germany will see 
the restoration of a basic petrol 
ration for car users. Plans, it is 
said, have been completed to that 
end, with the ultimate end of pre- 
paring for a general resumption of 
motoring. 
More Gas for Essentials 

The only relaxation on petrol 

might be that an added allowance 


would be made to doctors, nurses, 


clergymen and others, who could 
demonstrate the essential nature 


of their work. So far, howeverje 


even that has not matured and we 
are still where we were so far as 


actual road volume of traffic is” 


concerned. But evidence all points 
to still further easing of the 
burden borne by British car own- 
ers and the question is now rather 
when motoring will .begin, than 
will it begin. 


Australia Spurs 
Quest for Own 


Auto Factories 


MONTREAL.—A Canberra cable 
to the Canadian Press stated last 
week that the Australian Govern- 
ment has invited proposals for the 
manufacture of automobiles in 
Australia and has announced that 
if no satisfactory plan is provided, 
it will set up a corporation for that 
purpose. 

In view of this action the Motor 
Vehicles Agreement Act, passed in 
1940 and authorizing an agreemen 
between the government and a com- 
pany which was to have been 
formed by Australian Consolidated 
Industries for the manufacture of 
automobiles, will be repealed. Pro- 
vision for the payment of bounties 
on automobile engines made in 
Australia will also be nullified. 


Prime Minister John Curtin said 
the government’s decision was in 
line with recommendations of 
sub-committee which has investi- 
gated the problem of automobile 
manufacture in Australia. The in 
dustry would be established with 
special regard to the Common- 
wealth’s future defense needs, he 
said. 

Before the war Canada exported 
a substantial number of automobile 
and parts to Australia. A Canadian 
automobile firm—Ford Motor Co 
of Canada—has a subsidiary in 
Australia. 


| 
| Ex-Manager ‘Now Dealer 


PASADENA, Calif.—Willard Karl 
formerly Los Angeles city sales man 
ager for De Soto division, Chrysler 
Motors, has acquired the Piymouth- 
De Soto dealership of James Kindell 
Karl was city sales manager for sever 
| years under Charles Bloom, zone man- 


ager. 


saint 
| To feel the pulse of the industry, 
| consistent reading of Automotive News 
‘is a necessity. 
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Out of the nowhere 
into the NOW... 


Science may discover, research refine, 
invention improve, laboratories learn more 
about, experiments expose, technology take 
big steps forward ... and most people turn 
to the comics strips where that sort of thing 
goes on all the time! 

Postwar plans and products publicity 
have promised so much that the public 
remains in Missouri, refuses to get high 
blood pressure over possibilities. 

After all, people are pretty realistic. The 
bride who wants a dream house looks for it 
in department stores. 

Department stores are realistic, too. 
When they want customers, they check the 
stock on hand, and advertise in newspapers. 


Newspaper advertising is realistic, 
also; sells merchandise in very real qualities. 

If postwar plans and products are still a 
puzzle, uncertain and unsettled, newspaper 
advertising may find the answer. 


Take some space in a good newspaper, 
in one city, or ten, or a hundred. Say to the 
public: This is what we can make. It will do 
so and so, better, cheaper, quicker, or what- 
ever. It will cost about so much, be ready for 
delivery about when. Do you like it? Would 
you want it? Will you buy it? Let us know, 
phone or write, no obligation... And you'll 
get action, and possibly orders! 

The public will say: This outfit means 
business, no foolin’! And give your proposal 
earnest attention. And since newspapers 
reach people who want virtually everything, 
you'll get response enough to indicate a 
market, or a mistake! 

If your postwar products are definite, 
don’t expect much reaction until you have 
approached the public in newspapers. 

Because newspaper advertising makes 
things real to people—says it’s here (and 
tells where), come and see it, come and get 
it; costs so much, sold by somebody you 


know, street and number . . . And people 
can look in a window, stop in a store, look it 
over, ask questions, find out if it fits their 
needs; and if they want it, reach in their 


pockets, write a check, stop at the bank. 


Newspapers report realities, things 
people want toknow, need toknow today;are 
more read, more believed, more respected, 
more necessary to more people than ever 
before. And newspaper advertising is a form 
of news, about things that people want or 
like or will have... 

It reaches large masses of people; it 
reminds, suggests, stimulates; wraps up the 
ready demand, converts desire into demand, 
turns out of the nowhere into the now; calls 
for action, gets action; sells people, ideas, 
goods—sooner, positively, profitably. 

And newspaper advertising, now... is 
the surest, cheapest insurance of a new 
market for any new product tomorrow! 


Che Philadelphia Anguirer 


.. the first advertising medium of Philadelphia ...This advertisement is one of a series in behalf of newspaper 


advertising ...and is available to any newspaper for reproduction or publication, without credit. . . 


NATIONAL ADVERTISING REPRESENTATIVES: Osborn, Scolaro, Meeker & Co., New York, Chicago, Detroit, St. Louis; Keene Fitzpatrick, San Francisco 
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Oldsmobile Sets 


Series of Parleys 


Across Nation 


LANSING.—A series of regional 
meetings, attended by zone per- 
sonnel from every state in the na- 
tion, was announced last week by 
D. E. Ralston, general sales man- 
ager of Oldsmobile. 

Ralston will preside at all 
meetings and will be assisted in 
the Eastern regions by H. A. 
Trevellyan, assistant general sales 
manager, and in the West by J. H. 
Lemons, also assistant general 
sales manager. M. J. O’Connor, 
Oldsmobile’s business management 
manager, and his assistant, E. J. 
Bigley, and J. J. Dobbs, general 
service manager, and his assistant, 
E. A. Erickson, will participate in 
all sessions. 

The first meeting wil be heid 
in New York City, Oct. 16. Zone 
managers, assistant zone managers 
and business management man- 
agers from the Boston, New York, 
Philadelphia, Washington, D. C., 
and Atlanta zones will attend. In 
Detroit on Oct. 18, the Buffalo, 
Pittsburgh, Cleveland, Cincinnati 
and Detroit zones will convene. 
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Warns on Reconversion 


Mishandling and Apathy Now Apt to Impede 
Japanese War, Romney Declares 


DETROIT. — Mishandling of the 
pre-reconversion and reconversion 
problems of industry is_ likely 
to interfere seri- 
ously with the 
national public 
support that will 
be needed for a 
continuation of 
essential war pro- 
duction during 
the prosecution of 
the war in Asia, 
it was stated last 
week by George 
Romney, manag- 
ing director of 
the Automotive 
Council for War Production. 

Romney reiterated expressions 
by the industry’s leaders that the 
automotive industry’s actual posi- 
tion and operating policy is that 
it will not relax its war produc- 
tion efforts until all military re- 
quirements have been met, adding 
that the industry recognizes that 
there is danger in the tendency on 


OLDSMOBILE’S DEALER plans for aS coming year will be outlined at a Romney 


series of regional meetings by D Iston, Oldsmobile’s general sales 
manager. Dealer management and customer service programs will dis- 
cus in detail at the meetings. Home office executives who will assist 
Ralston ane standing, left to right: M. J. O’Connor, business management 
manecee J. Bigley, eectetant;, J. 3. Dobbs, general service manager, and 
E. Frick ckson, — a Seated: H. A. Trevellyan, assistant general sales 


nem er; Ralston; J. H. Lemons, assistant general sales manager. 


Milwaukee, Minneapolis, St. Louis, 
Kansas City and Chicago zones 
will convene in the latter city on 
Oct. 19. In Denver on Oct. 20-21, 


the zone’s personnels from Dallas, 
Los Angeles, Oakland, Portland 
and Denver will hold _ their 
conferences. 


A Good State for Driving Cars 


Only two states—Ohio and IIllinois—have 
more surfaced highways than Wisconsin. 


A Good State for Selling Cars 


The Milwaukee Journal reaches more than 9 
out of every 10 families in Greater Milwaukee, 
as well as 64% of all urban families in the state 
of Wisconsin. 


THE MILWAUKEE JOURNAL 


the part of many to over-relax 
their war production effort. The 
industry is intensifying its coun- 
cil efforts to aid in the mainte- 
nance of automotive war produc- 
tion necessary until the day of 
final victory, he said. 


Not in conflict with this position 
of the industry, Romney said, is 
its great concern that the country 
is being misled into belief that re- 
conversion has already commenced. 

“The industry has suggested 
minimum pre-reconversion activi- 
ties which it believes would not 
interfere with production of essen- 
tial military requirements but 
would substantially aid the transi- 
tion period between war and 
peace,” Romney declared. “It is 
understood that military authori- 
ties have felt, and perhaps stil 
feel, that even pre-reconversion 
activities would interfere with es- 
sential military requirements. 


“Despite this military viewpoint 
on the one hand, and the knowl- 
edge of industry on the other hand, 
that even minimum pre-reconver- 
sion steps are not being permitted, 
other various government agencies 
have been publicizing piecemeal 
and largely ineffective actions; 
which the country as a whole has 
construed as authorizing not only 
pre-reconversion work but actual 
reconversion activity.” 


The council views this public 
misunderstanding as a dangerous 
situation, Romney said. 


“It is misleading the people of 
the country to expect not a gradual 
but a quick transition from war- 
time to peacetime production fol- . 
lowing the end of the war in 
Europe.” 


The council has advised high 
Washington authorities that “there 
is no question but that the people 
of this country will willingly pay 
the cost of lengthening the recon- 
version period if they know that 
failure to authorize immediately 
the necessary pre-reconversion 


activities is due to the necessity of ., 


meeting the military situation, and 
if this military situation and its 
consequences are made known to 
the country,” Romney asserted. 


Rail Employes 
Ask Canada to 
Curb Trucking 


OTTAWA. — Establishment of a 
joint control board by the Domin- 
ion government to control rail and 
highway industries has been urged 
on Transport Minister E. J. 
Michaud and Labor Minister Hum- 
phrey Mitchell by the Affiliated 
Railwaymen’s Organizations of 
Ontario. 


The brief maintained that fed- 
eral jurisdiction over highway 
transport would bring truck and 
rail transport on a _ competitive 
basis, rather than having an un- 
regulated structure in the “for 
hire” highway carrier industry. 
Present unregulated rate  truccure 
was said to discriminate against 
the railways and railway employes. 
The brief, presented by A. P. Quin- 
ton of Hamilton, Ont., maintained 
that the truck industry was not 
paying its way for highway mainte- 
nance. 


H. B. Huston, Toronto, president 
of the Ship-by-Rail Assn., stated 
that “such control should set 
up on a national basis the super- 
vision and regulation of rates, 
designate safety factors, define 
standards of service, set up physi- 
cal fitness standards for all vehicle 
operators, provide protection for 
settlement of claims arising from 
the operation of the common car- 
rier,” and generally regulate the 
highway carriers as much as the 
railways are regulated by the fed- 
eral government. 


Stowe Motors in N. C. 


BELMONT, N. C.—Stowe Motor Co. 
has been incorporated with authorized 
capital of $100,000 to engage in the 
buying and _ selling of automobiles. 
The principals include D. P. Stowe, 
Cc. 2. sineon. L. L. Maier, all of Bel- 
mont, and R. G. Rankin, of Charlotte. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 






































































































AIRCRAFT NEWS 
Plane Sales Interest 


Most Auto 
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Dealers 


By Charles Evans 
Aviation Editor 
EIGHT OUT OF 10 automobile dealers might be inter- 
ested in adding airplanes to their lines of automobiles. 
This is an estimate by the Psychological Corp. in the 
survey it made recently for the Crowell-Collier Publishing 


Co., entitled “Tomorrow’s Customers for 


the most complete survey of 
its kind, and one which shines 
its light farthest into the 
postwar aviation world. 

Taking a sample of 1,000 auto- 
mobile dealers in cities of 100,000 
and less, the interviewers asked 





In a survey among auto dealers 
conducted by Automotive News, 
55.6 percent of the dealers answer- 
ing said that they had given some 
thought to selling planes along 
with autos while 66.3 percent said 
they would handle planes if they 
were priced in the range of early 
cars. 





them, by postcard, “Do you think 
you might be interested in taking 
on a light plane dealership after 
the war?” 

Three hundred and ten, $1 per- 
cent, answered the postcard, a 
large return in such methods, 
indicating a fairly wide interest 
on the part of car distributors. 
Of these 310, 80 percent said 
they might be interested in the 
business. Those who said no, or 
gave no answer amounted to 
20 percent. 

Following up the subject, the 
dealers were asked, “Are you now 
making plans for such a business,” 
and of the 310 who answered, 33 
percent said they were. If this 
sample can be considered accurate 
with regard to all automobile deal- 
ers, then a third of them are 
actually making plans to expand 
their business of selling transpor- 
tation into the field of the much- 
heralded new vehicle of the air. 

“If you are making plans, would 
this be in addition to selling auto- 
mobiles?” they were asked, and 93 


percent of them said “Yes.” 
* * * 


Voluntary Remarks 


Given by Many 

THERE were many voluntary 
remarks in connection with the 
survey. Dealers revealed they are 
generally convinced there will be a 
market for planes for personal use 
after the war. The market will be 
excellent, most of them suggested. 
They said, “It is the coming form | 
of transportation,” or “It is a logi- 
cal extension of the automobile 
business,” or “Returning service- 
men will certainly be interested in 
aviation.” Some qualified their 
answers, mostly referring to strict- 
ly local conditions, and the interest 
of local citizens in flying. 

A significant point in the sur- 
vey is that more dealers who are 
new to the business of selling 
cars are planning to sell planes 
than those who have been in the 
business 10 or more years. Some 
suggested they would place re- 
turning veterans—their relatives 
or former employes—in charge of 
airplane sales. Many said they 
had enough to do selling cars. 
Some felt they were too old, and 
others assessed the flying interest 
in their home towns and found it 
wanting. : 

Writers of the survey report list 
three potential and logical outlets 
for planes after the war. First, 

the fixed base operator, that is, 
the operator of an airport engaged 
in instructing, pleasure flying and 
charter flying. These men are 
usually the old timers in aviation. 
They have learned aircraft opera- 
tion and servicing, they have met 
the interested public, and some of 
them have come through periods of 
near-starvation and still retained 
their faith in the ultimate accep- 
tance of personal flying. 

x * * 





Flying Schools 


Have Waxed Fat 

SECOND, the flying schools. 
Many schools have waxed fat on 
contracts with the military in giv-| 
ing preliminary training to combat 


sss Ieee eens 


Aviation,” so far 


pilots. Almost all of them are 
now out of contracts, and they are 
turning, as fast as war restrictions 
will allow, to their private busi- 
ness again. Actually, so eager are 
the boys and girls in the “backlog” 
to start learning to fly, that these 
operators are as busy as they can 
be with their limited equipment, 
personnel and spare parts. They 
meet the flying public daily, and 
they know airplanes. 


Third, the automobile dealer 


and distributor. He may not 
have the know-how of aviation 








possessed by the first two groups, 
but he has undoubtedly sold 
more transportation than they 
have. Moreover, there should be 
no scarcity of skilled and ex- 
perienced aviation talent after 
the boys come home. The com- 
bination should prove effective— 
the business and sales experience 
of the veteran car-selling agency, 
and the flying ability and active 
interest of the ex-pilot or ex- 
air crew member. 


As airplanes are today, any 
dealer must have a flying field at 
hand for demonstrations. This sug- 
gests a possible tieup between a 
fixed base operator and a strong 
automobile sales firm. The alterna- 
tive is for the airport man to 
open a downtown salesroom, or for 
the automobile dealer to lease or 
buy a field. 


* * * 


Likely to Follow 
Auto Sales Pattern 


THE PATTERN of automobile 
sales will almost certainly be fol- 
lowed in selling airplanes. Thus 
far, there has been little national 
organization in airplane sales. In 
1940, for example, there were but 
51 airplane dealers, and no plane 
manufacturer has ever had a na- 
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Half a century ago, industrial designers first 
began to eliminate friction in their machines 
and equipment. Hyatt Bearings with spirally 
wound rollers became the accepted standard 
with resulting increased machine capacity, im- 
proved performance and lengthened service life. 

Portrait of an early Hyatt family group appears 
at the top—many of these types are still in use— 
doing a superb job. 


HYATT BEARINGS DIVISION - GENERAL MOTORS CORPORATION - HARRISON, N.J. 


Chicago + Detroit - 


Pittsburgh - 


tional sales organization compara- 
ble even to the weakest of auto- 
mobile companies. The airplane 
gets about more widely even than 
the peripatetic automobile, and the 
plane with the widest range in 
service stations will, like the auto- 
mobile, appeal to most buyers, and 
first achieve national distribution. 

An existing dealer organization 
for one make of car—providing 
it contains enough dealers who 
are interested in airplanes, could 
spring full-grown into the new 
business, provided its members 
could obtain satisfactory airport 
facilities. 

Starting from scratch, a nation- 
wide organization could be built of 
auto dealers or fixed base operators 
to sell a new “packaged” plane 
and auto, and operate a rent-a- 
plane and rent-a-car service as a 
major and important part of the 
business. 

It is hardly likely that automo- 
bile sales history will repeat itself 
in the case of the airplane. There 
is enough skill on both sides to 
obviate the slow appearance one 
by one of dealers and distributors. 
Instead, big organizations probably 
will be announced and placed in 
operation almost overnight com- 





Up to the minute Hyatt engineering help is at 


31 


posed of existing firms and sales- 
men. 

Another attempt like that of the 
Curtiss-Wright schools in the late 
Twenties might be expected, with 
an aggressive airplane manufac- 
turer gathering fields all over the 
country into one company to mar- 
ket his plane and operate flying 
schools. 


Minn. to Decide 
Air Amendment 


ST. PAUL—Minnesota will vote 
at the November election on 
a proposed state constitutional 
amendment which would author- 
ize the state to assist municipali- 
ties in airport construction and 
improvement; permit the imposi- 
tion of a tax on aviation gasoline, 
and permit the imposition of taxes 
on airplanes on the same basis as 
motor vehicles. 


New Firm in Gurdon 


GURDON, Ark.—Robert R. Smith 
has opened the Smith Motor Co. He 
will handle General Motors trucks and 
operate a general repair shop. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 


better renew NOW 









your service for the solution of immediate or 
future bearing design problems. 


Several newer types of Hyatt Bearings match 
today’s modern conception of super-precision— 
all are especially designed for the job to be done. 
Lower group illustrated includes Hy-Load Bear- 
ings, Super-charger Bearings, Aircraft Engine 
Bearings, Solid Roller Junior Bearings, Indus- 
trial Inch Bearings and Dual Purpose Spher- 
angular Bearings. Further information on any 
type for your specific purpose gladly furnished. 


Oakland, Californ'~ 





PARIS.—Four times as long as 
the famed Burma Road, a two-way 
all-truck highway network, known 
throughout the communications 
zone which it traverses and the 
combat zone which it supplies as 
the United States Army’s Red Ball 
Express Highway, is America’s 
“road to victory” in France. 

Approximately 25,000 soldiers, di- 
rected by Lieut. Gen. John C. H. 
Lee, commanding general of the 
communications zone, ride the Red 
Ball day and night, speeding am- 
munition, petroleum products and 
food to the advancing fighting men 
at the front. 

Details of the vast transporta- 
tion and supply undertaking 
have been revealed for the first 
time at a press conference in 
Paris conducted by Maj. Gen. 
Frank E. Ross, El Paso, Tex., 
chief of transportation; Brig. 
Gen. Royal B. Lord, Pawtucket, 
R. L, chief of staff; Brig. Gen. 
James H. Stratton, Arlington, Va., 
chief of supply; Col. Earl E. 
Warren, Kansas City, command- 
ing officer of the Motor Trans- 
port Brigade operating the famed 
Red Ball Express, and Lieut. Col. 
Loren A. Ayers, Sault Ste. Marie, 
Mich., chief of motor transporta- 
tion division, Transportation 
Corps, all of Headquarters Com- 
munications Zone. 

Twenty-four hours a day, col- 
umns of Quartermaster Corps 
trucks roll by on two major high- 
ways, One eastbound, the other 
westbound. In the first 26 days of 
operation, the Red Ball Express 
delivered more than 200,000 tons of 
supplies to the Western front. 

Brain and Team Work Used 
Setting up the network, on which 
only trucks marked with a brilliant 
red disc may travel, required 
brain-work and team-work of the 
finest soldiers in communications 


zone—transportation corps men 
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Red Ball Express . . Road to Victory 


Truck Traffic Jams Relieved and Lost Convoys 
Retrieved Under Ingenious Yankee Regulations 


who devised the system and now 
supervise its Operation; quarter- 
master corps soldiers who furnish 
most of the supplies, trucks and 
the drivers; engineers who repair 
the roads and bridges; ordnance 
department experts who repair the 
vehicles; and the Signal Corps 
which keeps communications in 
operation. Military police give di- 
rections anld keep the highway 
cleared of unauthorized traffic, 
while medical corps men operate 
aid stations along the road for 
treatment of the sick and injured. 

Inaugurated Aug. 24, the Red 
Ball Express was born of neces- 
sity. Transportation was no par- 
ticular problem until the great 
breakthrough in the St. Lo area by 
Lieut. Gen. George S. Patton jr. 
Distances became greater, the bur- 
den heavier as Gen. Patton motor- 
ized his divisions overnight by 
mounting his infantry on his own 
organic supply trucks. This move 
forced communications zone com- 
manders to “throw the book out 
the window.” 

Under the strain caused by the 
fast-moving front, the huge ma- 
chine of motor transport became 
overheated. Convoys were racing 
against convoys and _ bucking 
other traffic. These conditions 
cooked up terrible traffic jams. 
Drivers fell asleep at the wheels 
and crashed. Convoys were di- 
verted, split up, lost, strayed and 
even kidnapped by units who 
needed the vehicles and supplies. 


To keep the system from break- 
ing down, haggard officers, work- 
ing day and night like the drivers, 
planned a complete overhaul. The 
Red Ball Highway was the result. 
It is built around the basic pattern 
of circuitous route of one-way 
roads. The truck train heading to 
the battle dumps travels down one 
side of the route with food, gaso- 


line and ammunition—top priority 
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PASADENA JACKSONVILLE _ 


IN ALL THESE CITIES — and several hundred more — The 
Christian Science Monitor carries advertising from local 


merchants and has local advertising representatives . . 


. a 


set-up that has great potentialities for the manufacturer 
with an eye on postwar markets. 


In normal times the Monitor publishes advertising from 
over 1,200 automotive retailers (including garages, service 
stations, dealers, and accessory stores), also from over 660 
hardware dealers and 330 electric appliance stores. 


MR. MANUFACTURER—think of the value to you in having 


supplies. On its way back for 
another payload it flows back up 
the other side, usually loaded with 
captured enemy goods. 


Trucks Moved as Due 


To keep the supply transport 
smooth and steady, thousands of 
trucks on the Red Ball Highway 
are moved as one. Convoy com- 
manders synchronize their watches 
and time-table their runs accord- : 
ingly. Spaced at intervals an?! 
maintaining the speed of 25 miles! 
an hour, all trucks halt at 10) 
minutes to the even hour for 5/| 
“preak.” One of eight American 
Red Cross clubmobiles may greet | 
the boys at this time and give 
them hot coffee and doughnuts 
ARC has assigned them to do this 
one job. 

In case of a breakdown, no truck 
holds up its convoy. The driver 
pulls out of line and fixes his 
truck. If he doesn’t a Red Ba! 
ordnance crew either makes the 
repair or issues him a new truck 
on the spot. 

The Red Ball also provides 
bivouac areas where the drivers 
can pause to bathe, eat a hot 
meal and catch up on their sleep. 
But the flow of supplies is un- 
interrupted. About halfway along 
the eastbound road is a station 
where drivers are changed. While 
the new drivers carry on, the 
soldiers just relieved take a 
period of rest and refreshment. 
Then they meet their truck- 
buddies again on the other side 
of the loop, at the halfway point 
of the return trip, and reverse 
the procedure. 

In moving the tons of goods 
daily to the front, the gigantic 
truck-train itself has consumed 
more than two and a half million 
gallons of gasoline. But the -29- 
voys can carry more than 1% 
million gallons of gasoline daily 
to the front in five gallon cans. 
Hundreds of tank trucks supple- 
ment this supply. 

General Dwight D. Eisenhower 
said some military strategists have 
been amazed at the speed with 
which the Allies have thrust for- 
ward, and had expected the Ameri- 
cans to slow their push and con- 
solidate their gains, thus letting 
their supplies catch up with them. 
The truck companies are working 
without relief, he added, to keep 
supplies pouring behind the swift 
advance of the American tank 
columns. The supply units are 
doing a great job.” 


Mysing to Head 
RCA Auto Sales | 


CAMDEN, N. J.— Appointment 
of Hermann D. Mysing as manager 
of sales and engineering service 

for RCA’s Auto 

Radio depart- 

ment, is an- 

nounced by 

Thomas F. Joyce, 

general manager 

of RCA Victor’s 

radio, phono- 

graph and televi- 

sion department. 

Mysing, whose 

headquarters are 

. in Detroit, joined 
Mysing RCA in 1935 and 
until the out- 

break of hostilities supervised the 
company’s engineering activities in 
the auto radio field at Detroit.’ 
Shortly after the start of the war, | 
Mysing was placed in charge of a/| 
group of RCA engineers serving 
the U. S. Army Signal Corps on | 
an engineering development con- | 


Dodge Dealers Confer... 


' “OUR DISCUSSIONS with Dodge 


” 


executives has made us even more 


conscious of service and have encouraged our plans for a continued emphasis 
on service lines ever. in the coming peacetime days,” declared Dodge-Plymouth 


Dealer Chas. H. Spencer (center), 


artner (with his father) in the Spence 


Auto Service Co., Wichita, Kans.. pictured here in recent factory discussi 


with Forest H. 


Akers (right), vice-president of Dodge, and Claude Shortman, 


proprietor of Shortman Motor Co., Topeka, Kans. 


PLYMOUTH Dealer E. E. Webber (center), of Webber Motors, Omaha, 


discusses dealer topics at the factor 


with Forest H. Akers (right), vice- 


president of Dodge, and Jno. P. Mansfield (ieft), Kansas City regional manager 


for Dodge. 


During his business trip to Detroit, Webber visited the Dodge 


main _and truck plants and the truck testing grounds. 


August Truck Tonnage 


WASHINGTON. — Motor freight 
carriers in August transported 7.8 
percent more tonnage than in July 
and their loadings exceeded August, 
1943, by ©.8 percent, a report from 
American Trucking Associations 
shows. 

The report was based on infor- 
mation gathered from 282 trucking 
companies in 44 states. The re- 
porting lines handled an aggregate 
of 2,231,005 tons in August, com- 
pared with 2,069,969 in the previous 
month and 2,214,047 in the corre- 
sponding month last year. 

As a result of the expanded vol- 
ume, the ATA index figure, com- 
puted on the basis of the average 
monthly tonnage of the reporting 
carriers for the three-year period 
of 1938-40 as representing 100, 
figured out at 187.4 for August. It 
was calculated at 174.20 for July. 


Carriers of general freight in- 
creased their loadings volume in 
August 8.7 percent over July to 
a level which was 1.1 percent 
ahead of August, 1948. Such car- 
riers transported approximately 
78 percent of all freight moved 
by truck in the month. 
Departing from the trend of 


7.8% Above July Mark 


sharp increases displayed since the 
gasoline shortage became pressing, 
transporters of petroleum prod- 
ucts turned in a gain of only 0.1 
percent over July and only 0.8 per- 
cent over August of last year for 
their operations, which represented 
15 percent of the total tonnage 
reported. 

Carriers of iron and steel prod- 
ucts, accounting for about two per- 
cent of aggregate loadings, experi- 
enced a traffic volume in August 
which was 2.2 percent in excess of 
that of the previous month, but 
12.1 percent less than that of 
August, 1943. 


Transporters of miscellaneous 
commodities enjoyed the best 
group performance for any of 
the reporting classes of trucking. 
Their August tonnage was 23.4 
percent ahead of July and 2.6 
percent above August, 1943. 
Such carriers handle tobacco, 
milk, textile products, coke, 
bricks, building materials and ce- 
ment and household goods and 
their operations account for 
about five percent of the total 
tonnage. 


Engineered to Help You Keep Vital 
Cars and Trucks on the Job All Winter 


Let ever 
AMALIE 


cold day be a signal to put 
SUB-ZERO in every ins 


and truck you service. That will give your 
customers easy starting on coldest morn- 
ings and dependable lubrication even 


durin 


sudden warm spells. AMALIE 


SUB-ZERO pours at temperatures as 


low as 25° below, dependin 


on S.A.E. 


grade. Back up AMALIE SUB-ZERO 
with AMALIE inter Grade Lubricants 
from spring shackles to differential. 


AMALIE DIVISION 

L. SONNEBORN SONS, INC. 

88 Lexington Ave., New York 16, N. Y. 
Southwestern Distributors: 

Sonneborn Bros., Dallas, Texas. 


|tract in connection with combat! 


your own advertising in the same columns with these 
| radio communications problems. 


retailers who are your present dealers or potential outlets. 
Ask the nearest office for facts about the Monitor market. | 


‘Ofgant Sueceeds 
Moye in Mass. 


NEWTON, Mass.—Harold Moye, 
treasurer and clerk of the Massa- 
chusetts State Automobile Dealers 
Assn., has tendered his resignation, 
|Mrs. H. S. Macomber, executive 
secretary, announces. 

The association’s board of di- 
| rectors appointed Edwin I. Ofgant, 
Roxbury, to assume the position 
until the annual meeting next 
June. The other officers remain 
unchanged. 
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Credit Control Controversy... 
Fate of Regulation W 
Due to Stir Debate 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—Ays the reconver- 
sion period draws nearer, increas- 
ing interest is being shown in the 
future role of the Federa! Reserve 
Board’s Regulation W control over 
practices in the consumer credit 
and installment sales field. 

Despite current divergence of 
opinion with respect to the regu- 
lation, some observers see the 
possibility that retail, credit and 
other trade groups may reach a 
more unified stand on the ques- 
tions involved. At any rate, it 
appears certain that a growing 
number of expressions on the 
issue will be heard. 

Regulation W _ was originally 
issued by the Board of Governors 
of the Federal Reserve System on 
Aug. 21, 1941, following a presi- 
dential executive order which took 
its authority from a First World 
War act of 1917, known as the 
“trading with the enemy” act. 

Plainly bearing the label of a 
temporary measure intended to 
curb inflation in the war period, 
the regulation presumably could 
not be extended beyond the war 
emergency without drawing its 
authority from some other source, 
® such as an act of Congress. Since 
the idea of controlling consumer 
credit through the Federal Reserve 
Board was being advocated by 
some prominent economists long 
before the war as a permanent 
means of promoting economic 
stability, it is probable that pro- 
posals will be heard for postwar 
retention of the control machinery 
now functioning. 

Business sentiment, howev~ , 
appears virtually unanimov in 
wanting the regulation dropped, 
although there is considerable 
divergence of opinion as to when 
and how. One school of thought 
argues Regulation W should be 
abandoned entirely immediately 
after the end of the war in 
Europe as a_ no-longer-needed 
form of bureaucratic interference 
with free enterprise. Those shar- 
ing this view contend that no 
great or inflationary increase in 
installment selling is likely dur- 
ing the first year of reconversion 
or soon after and that install- 
ment selling must be a major 
recourse in order to expand sales 
to the degree needed to main- 
tain employment. 

It is further contended that con- 
tinuance of Regulation W after 
durable goods start to reappear on 
the consumer market might have 
the effect of increasing inflation 
rather than curbing it. If allowed 
convenient use of the installment 
sales system, wage earners will not 
use War Bonds or savings to 
purchase durable goods, it is 
argued, whereas continuation of 
stringent controls would force 
them to cash their war bonds or 


use Other savings, thus tending to 


increase inflationary pressure. 

There are others, however, who 
feel that Regulation W should be 
continued until production of dur- 
able goods gets into balance with 
demand. Still others believe it 
should be continued until that time 
but in modified form, with gradual 
easing of deposit and term require- 
ments. Even among those taking 
this view, however, there is di- 
vergence of opinion on specific de- 
tails of proposals for gradual 
easing of requirements. 

_One group believes that within 
six months to a year after victory 
in Europe the regulation should be 
cut to a basis of 20 percent down 
payment and a longer payment 
term of 18 months, compared with 
present requirements of 33% per- 
cent down and payment within 12 
months. Others believe that while 


Labor Relations Institute 


Appoints Clark 

NEW YORK. — Montague A. 
Clark, formerly director of the 
War Manpower Commission for 
Michigan, has joined the Manage- 
ment Engineering division of the 
Labor Relations Institute, and will 
direct its labor relations and nego- 
tiations activities in behalf of em- 
Ployers in Michigan and Ohio, with 
headquarters in Detroit. 


the down payment might be cut 
to 20 percent, the terms should be 
extended from 12 to 15 months, 
instead of 18 months. 


Besides controlling installment 
sales financing, Regulation W 
also restricts charge account 
selling, by requiring that an ac- 
count be frozen unless payment 
is made by the tenth of the sec- 
ond month following date of 
purchase, 


As a result of this regulation, 
consumers have been paying their 
bills more promptly with a conse- 
quent gain in the liquidity of 
charge-account retailers whose 
charge accounts receivable position 
has been greatly improved. The 
reduction in charge account vol- 
ume, which presumably was the 
aim of the regulation, has not been 
accomplished, however, since the 
total of charge account volume in 
the last two years has slowly 
increased. 


Pe 


NEW HEATER ROOM of the Armstron 
in new factory addition, construction of which is now completed. 


ceiling and si 


workers while tires are bein 


Autocar Factory Wins 


Fourth E Award 
ARDMORE, Pa.—The fourth 
award of the Army-Navy E has 
been conferred on the Autocar 
factory here by Robert Patterson, 
undersecretary of war, who stated 
in a letter to Robert P. Page jr., 
Autocar president, that the award 
was given to the men and 


Rubber Co., West Haven, Conn., 
The 25-foot 


ially designed roof and side wall ventilation plan do away 
with the production difficulties usually attributed 
cured unles less 
presses are already being installed and operation is expected in th near future. 
<select ch ccameasa da geet adagiiemedineaianmaaandieiaeiinmmammaanieammacmnanmen 


to heat discomfort among 
modern conditions. Curing 


women of Autocar “for outstanding 
achievement in producing mate- 
rials essential to the war effort.” 


Ford Wash. Firm Sold 


OMAK, Wash.— Will Greime and 
F. H. Golm of the Omak Motor Co. 
announced the recent urchase of 
Gregory Motor Co. in Okanogan, the 
oldest Ford agency in the county. 
The partners will maintain a Ford 
agency in both towns. 


P| 


“Dull life? . . . On a farm? Gee— 
where did you ever get that idea? Every day is 


full, and all of em are different! . . . This Spring 
our young appletrees blossomed for the first time. 
Thirty acres in soy beans for the first time, 
too... Jane’s vegetables won two blues at the 
Fair last Fall. She canned over 500 quarts! 


And she’s running the Forum this season... 


Dow Forecasts 
Wheels Made 
Of Magnesium 


NEW YORK.—Automobile wheels 
made of magnesium were pre- 
dicted last week by Dr. Willard H. 
Dow, president of Dow Chemical 
Co. 


Explaining that magnesium is 
only a quarter of the weight of 
steel, Dow said that his firm had 
been experimenting with the light 
metal in wheels. 


“And the latest experiments 
show that it is only a question o* 
time before magnesium wheels will 
be standard on most automobiles,” 
he stated. 


The WPB, Dow said, will shortly 
remove all controls on magnesium 
—“a great new metal which gives 
to the public opportunities it never 
had before.” 


Dow declared that the industry 
since 1941 had been under tight 
U. S. controls as part of the pro- 
gram which built 14 magnesium 
plants and raised the domestic o* 
put from 6,000,000 to 600,000,000 
pounds a year. 


Our light truck and a C card gets us to town three times a week . . . Johnny is 


raising his first hog for the 4-H competition, and little Sissie tends her own Buff 


Orpingtons, saves the egg money to buy a bicycle . . . If the frost holds off long 


enough this fall, I plan to dam our stream, have a swimming hole and fish pond 


next year . . . This place is all ours, and all of it interests us a lot...” 


The two-decade agricultural revolution has made farming a more exciting occupation 


2s well as a more profitable business . . 


new techniques and methods, new efficiency with mechanized aids, have put 


. New ideas and improved products, 


more kinds of eggs in more kinds of baskets, found more diversified sources of 


continuing cash income, larger total incomes. . 


expense that makes successful farmers the best 


“class” market in the world today! .. . 


SuccEssFUL FARMING is part of the revolution, part of 


the country, part of the farm family and its thinking 


. reaches 47%, of farm homes in the 13 Heart 


States, New York and Pennsylvania . . 


. serves aS a 


major medium to the largest potential of new 


sales and profits in the national market... Worth 


any advertiser’s immediate attention... 


SuccessFUL FARMING, Des Moines, New York, 


Atlanta, Chicago, San Francisco, Los Angeles. 


.and a margin of income over 





NADA Clarifies 
Tax Point on 
MPR 540 


WASHINGTON.—Since OPA has 
taken the position that the amount 
of unexpired car tax which can 
be passed on to a purchaser should 
be based on a monthly reduction, 
there may be a discrepancy be- 
tween the amount the seller may 
pass on under MPR-540 and the 
amount which a new owner would 
have to pay the state for a new 
license tag, NADA pointed out last 
week. 

For instance, the laws of most 
states provide that a purchaser of 
new license tags will receive a 
reduction in the cost after half of 
the year has passed. Some states 
provide a further reduction after 
three-quarters of the year has 
passed. 

The statement was in reference 
to the section of MPR-540 which 
reads: 

“There may also be added to this 
maximum price the amount of any 
federal, state, county or municipal 
tax on the use of such car which 
applies to any unexpired part of 
the period the tax covers.” 
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2 More States Vote Nov. 7... 


Anti-Diversion Tide — 


Sweeps Up Maine 


“, .. and I drove it for three years at the front without a scratch!” 


Reynolds Metal to Get 


$25 Million VT Loan 
NEW YORK.—Reynolds Metals 
Co. has arranged a $25,000,000 VT 
loan to provide or replenish work- 
ing capital for war production and 
war contract termination  pur- 


poses, R. S. Reynolds, president, 
announces. 


Kuehl Appointed 
RICHMOND, Va.—Aubrey L. Lawr- 
ence, president of Lawrence Motor Co., 
Inc., has announced the appointment 
of Howard W. Kuehl as vice-president 
= general manager of the organiza- 
on. 


NEW YORK.—A year marked 
by numerous indications of mount- 
ing sentiment throughout’ the 
country against the diversion of 
highway funds to unrelated pur- 
poses will be climaxed by voting 
next month in Nebraska and 
Washington on proposed state con- 
stitutional amendments outlawing 
the practice. 

An_ anti-diversion amendment 
was overwhelmingly adopted by 
Maine at its September election, 
bringing to 15 the number of 
states which already have such 
constitutional protection against 
the misuse of automotive tax re- 
ceipts. The other states are Iowa, 
Oregon, West Virginia, Kansas, 
Missouri, California, Colorado, 
Idaho, Michigan, Minnesota, Ne- 
vada, New Hampshire, North 
Dakota and South Dakota. 


Double Check in Maine 
Maine already has a state law 
prohibiting diversion, but ap- 


OFFERED TO ADVERTISERS 


S 


_A NATIONAL SHOW 


for your product 


FOR *37,200 A YEAR 


complete 


Na. it’s not something done with mirrors. 
Neither is it one of those post-war miracles made 


out of soybeans. 


Here is a national show for your product for 
$37,200 a year, complete. We'll repeat that for 
you: $37,200. Not $370,000 or $670,000. 


The audience? 1,500,000 families, minimum 


show they pay 25¢ admission; they turn to each 
issue many times — give it three and a quarter 


hours a month. 


Just think how your product can dominate this 
audience with a full page in every issue — 12 full 
pages a year. That’s what you get for $37,200. 


Should you neglect such an opportunity? 


— that’s better than a 5.0 rating. And mind you, 
these are not miscellaneous families, but a dis- 
tinctive, intelligent audience — the audience of 
people who enjoy reading. 

True, they listen to radio, and they look 
through other magazines. But because good 
reading is their great pleasure Redbook magazine 
is Number One on their hit parade. To get this 


Especially whea you stop to think that it is ad- 
vertising like this that built most great adver- 
tisers of today! 
q 7 y 

While Redbook is now over-sold, we'd like to 
send you “The Rating You Can Expect in Red- 
book.” Write Redbook, 230 Park Avenue, New 
York 17, New York. 


A 20.0 Rating, Coast-to-Coast. 


* 


Six million families — 1 out of every 5 — read Red- 
book, Cosmopolitan and American, THE MONTHLY 
GROUP — with less than 15% duplication. A na- 
tional rating of 20 points! In all advertising there 
is no national opportunity equal to it — at any- 
thing like the price of $160,000 for 12 full pages. 
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proved the constitutional ban as 4 
complete protection. Nebraska an 
Washington both are diverting 
states, however, and will thus be» 
watched more closely as a test of 
the strength of anti-diversion 
sentiment. One cent of Nebras+ 
ka’s 5-cent gasoline tax now goes 
to the state assistance fund, from 
which is paid benefits to the aged)’ 
crippled, and dependent children. 
Washington has been using a por- 
tion of its automotive tax receipts” 
for the payment of emergency re- 
lief bonds and other’ general 
purposes. © 

State constitutional amendments 
banning diversion have not heres: 
tofore been rejected in a single 
instance where they were placed 
before the voters as_ clear-cut’ 
issues, and proponents of _ the 
movement in Nebraska and Wash- 
ington have expressed confidence” 
this record will not be broken in 
those states. 


As a result of 1944 legislative 
action, Kentucky’s electorate is 
scheduled to vote next year on, 
an anti-diversion amendment, ~ 
while in Connecticut and Penn- 
sylvania, similar amendments are 
half way through state legisla- 
tures, with another legislative 
passage required before the, 
measures can go before the 
voters. Movements are currently 
under way for the ee 
of such amendments in the 
legislatures of Wisconsin, Indiana 
and a number of other states. 

In drafting a proposed new 
Missouri state constitution for sub- 
mission to the voters at a special «« 
election, Feb. 27, 1945, Missouri’s 
constitutional convention this year 
voted to continue that state’s 
present basic law restricting the 
use of state gasoline taxes and 
motor vehicle registration fees to 
highway purposes. 


Linked to Federal Roads 


The new constitution, however, 
would authorize the state highway 
commission to use highway funds” 
in the acquisition, construction 
and maintenance of highways 
within the corporate limits of 
cities as a continuation of any 
federal or state highway, or any 
connection with a federal or state 
highway through cities and towns. 


Missouri’s present basic law pro- 
hibits the use of state road funds 
within any city or town of more 
than 2,500 population—a provision 
which would impede state partici- 
pation in the contemplated federal 
postwar highway program. 


The anti-diversion campaign 
was stymied this year in only 
two notable instances. An anti- 
diversion amendment, which had 
been approved by the 1948 New 
York State Legislature and re- 
quired another passage to go to 
the voters, died in committee 
during the 1944 legislative ses- 
sion at Albany, with the result 
that the tedious fight must be 
started all over again. The 
amendment which died this year 
would have applied only to the 
state’s regular 2-cent gasoline 
tax and not to two i1-cent 
“emergency” levies on gasoline. 
New Jersey’s 1944 Legislature, 

instead of accepting the pleas of 
highway users for an anti-diver- 
sion provision, approved for sub- 
mission to the voters in November 
a revised state constitution elimi- 
nating the present state highway 
fund and merging automotive taxes 
with general funds. This provision 
is regarded as objectionable by 
highway users in the belief that it 
will make diversion easier and less 
noticeable. However, since the 
proposed new constitution con- 
tains many other widely approved 
provisions and must be accepted 
or rejected as a whole by the 
voters, the outcome of the referen- 
dum will not be an indication of 
New Jersey sentiment on _ the 
diversion issue. 


New Auto Financier 


WILMINGTON, N. C.—Finance, Inc. 
has been chartered with authorize 
capital of $20,000 to finance the sale 
and purchase of automobiles. Frederick 
Willetts, Garland F. Palmer and 
Rosalie J. Newman, all of Wilming- 
ton, were listed as the principals. 
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Dealers Expand 
In St. Louis 


ST. LOUIS. — Anticipating a 
rapid expansion in business when 
the war is ended, two local auto- 
mobile dealers last week pur- 
chased additional space. The E. 
B. Jones Motor Co., recently ap- 
pointed Dodge-Plymouth dealer, 
will establish its salesroom and 
service department in a large one- 
story building in the northwestern 
section of the city. It purchased 
the property for $28,000. 

Charles J. Schneider, who oper- 
—ates a repair shop and used-car 
lot in different sections of the city, 
will consolidate his activities on 
one site in the northern section. 
It is reported that the purchase 
price was $25,000. 


Walt Bolton Buys 


Memphis Dealership 
MEMPHIS.— The Walt Bolton 
Motor Co., headed by Walter C. 
Bolton, has purchased Gee Bros. 
Motor Co. at 380 Monspe and will 
continue the Packard dealership at 
that location. 
-Bolton was with various divi- 
~ sions of General Motors for 12 
years and was manager of the 
Motors Holding Corp. Memphis 
= offices 1938 to 1942. For the last 
15 months he has been manager 
of a Chevrolet dealership in Kan- 
sas City. 


Jewell Is Appointed 


Detroit Ford Dealer 

DETROIT.— Wes Jewell, 12652 
y Grand River, has been appointed a 

dealer, it was announced last week 
», by the Ford Motor Co. 

For the last eight years, Jewell 
has been zone manager for the 
= company, working out of the Dear- 
* born branch. At his present loca- 
tion, Jewell has more than 8,000 
» square feet of space devoted to 
service and parts. His plans call 
for development of the used-car 
[— lot next to his present building. 
Tommy Holbrook is his service 
_ manager. 


Glen Stater Merges 


) Two Fresno Firms 

FRESNO.—Automobile distribu- 
» tors, dealers and factory represen- 
tatives are unfailingly optimistic 
over the business outlook in the 
% postwar era. One of the local trade 
dealers, Glen C. Stater (Hudson) 
says he has so much confidence in 
® the Hudson outlook that he has 
recently purchased the business of 
Walter M. High, Fresno dealer, and 
the business of the Carstens. Stater 
has merged the two concerns and 
proudly declares that his Fresno 
® business is housed in one of the 
finest buildings on Fresno’s auto 
row. 


Phoenix Ford Dealership 


Is Purchased by Trio 
PHOENIX, Ariz.— (UTPS) —A 
partnership, composed of W. R. 
Wayland and John L. McAtee, 
Phoenix businessmen, and Read 
» Mullan, San Francisco, who is 
severing his connection as vice- 
president and director of Universal 
C.L.T. Corp., recently purchased 
Consolidated Motors, Inc. (Ford). 
Mullan is moving here to take 
an active part in the business. 
Reorganization of the company was 
necessitated by the death two 
months ago of F. I. Stafford, presi- 
dent and general manager. The 
present personnel of the company 
will remain intact. 


N. H. Auto Men 


Turn Voteseekers 


CONCORD, N. H.—(UTPS)—The 
automotive industry will be well 
represented in the list of candi- 
dates on the ballot when New 
Hampshire’s voters go to the polls 
in November. 

Curtis C. Cummings, Chevrolet 
dealer in Colebrook, is the Re- 
publican candidate for state sena- 
tor from the Second District. 
Another State Senate aspirant, a 
Republican, in the Third District, 
is Harold E. Haley, Plymouth 
garage owner. i 











































Hugh D. O’Dowd, who owned an 
automobile supply establishment in 
Manchester for many years, is the 
GOP candidate for sheriff of 
Hillsborough County. 

Wilfred J. Boisclair, formerly in 
the automobile business in Man- 
chester and completing his fifth 
term as Hillsborough County 
register of probate, is certain of 
reelection, having been nominated 


by both the Republicans and 
Democrats. 


Cincinnati Dealership 
Rents 3-Story Buildin 
CINCINNATI.—Bennett Cadillac 
Co. has leased a three-story stone 
structure at 1617 Reading Rd. for 


a period of five years and has oc- 
cupied it. 


The building was erected some- 
time ago for the use of an auto- 
mobile company and_ contains 
40,000 square feet of floor space. 


Triangle Now Bowman 
INDIANAPOLIS. — Officials of the 
Triangle Motors, Inc., Marion, Ind., 
have filed papers with the Indiana 
secretary of state showing the name 
of the corporation changed to Bowman 
Motors, Inc. 


New Ind. Dealership 


INDIANAPOLIS. — Articles of in- 
corporation have been filed with the 
Indiana secretary of state by East Side 
Chevrolet, Inc., Indianapolis, formed to 
sell new and used automobiles. The 
incorporators are W. E. Kuhn, P. A. 
Kuhn and C. A. Buck. 


uits OPA to Be Dealer 


PHILADELPHIA. — Charles Boyer 
has resigned from the automotive di- 
vision of the local Office of Price 
Administration to — an appoint- 
ment as Coatesville (Pa.) dealer for 


Pontiac. 
Dealer Picnic 


LEBANON, N. H.— (UTPS) — Em- 
a of the Lewis Motor Co. held 
eir annual picnic and field day re- 
cently at Raymond Brown’s camp at 
Clark Pond. 


Craig Sells Out 


ARKADELPHIA, Ark.—R. C. Craig 
recently sold his interest in the Crai 
Motor Co. to R. C. Summers and C. 
Wood. The new name will be the 
Wood-Summer Motor Co. 


M. es Dealership 


TOCCOA, Ga—L. P. McKibben, for- 
merly connected with Chevrolet in 
Atlanta, has been made manager of the 





Burrell Motor Co. (Chevrolet) in 
Toccoa. 

Oldsmobile Firm Moves 
YOUNGSTOWN, 0O.—The D. A. 


Heindel Co. has moved to a newly 
constructed building at 2007 Market St. 
The building is e first unit of a 
new plant for housing Oldsmobiles in 
Youngstown. 


INVENTOR HARRY A. 
driving device 
Note 











KRUEGER sits on his legs 
other disabled people. 
m removed. 


that is suited to legless war veterans an 
that clutch, brake and accelerator have 
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POSTWAR PROMOTION was inau 


$10,000 was invested in 
but also a front wheel 
brake testing unit. 


Four Funetions in One 


All Driving Duties Run from Steering Wheel 
In Device Intended for Maimed 


ted 





MILWAUKEE.—Brooks Stevens,| engineers has been developed. 


Milwaukee industrial designer, in 
cooperation with Harry A. Krueger, 
Milwaukee, has developed an auto- 
mobile that has no brake, no clutch 
and no accelerator. All of the 
usual shifting and braking are 
handled from the steering wheel— 
in fact, the wheel proper, when 
manipulated properly, carries out 
all of these functions. 


Several years ago Krueger began 


A rod attached to the wheel 
and operated through the steer- 
ing column is connected with 
and operates the brakes and ac- 
celerator. Practically the only 
restriction is that the car to 
which this is attached must have 
some form of automatic shift. 
Krueger believes most postwar 
cars will have this automatic 
shift. 


“It is now ready for production 


experimenting on the development] and I hope to begin within three 
of a device that would enable the|to four months if we can get 


crippled or unfortunate to drive an 
automobile. 
into the war accelerated Krueger’s 
efforts, when he realized that the 
mounting casualties in our armed 
forces would result in many arm- 
less and legless veterans. 


Developed Jointly 

Brooks Stevens was contacted, 
and the industrial firm that he 
heads worked in conjunction with 
Krueger for two years. The re- 
sults of this work have been 
realized, and a device that is satis- 
factory to the inventor and the 





to demonstrate his' cluded 


priorities,” Krueger said. He be- 


The U. S. entrance] lieves that the potential sales field 


is tremendous. 

“There will be countless soldiers 
with disabled legs—we know that 
already,” Krueger said. “Why 
shouldn’t they have an opportunity 
to get into business heretofore 
closed to them. With this device 
on their cars, they could become 
rural mail carriers. They could 
drive trucks or buses. A fellow in 
Chicago even told me that he was 
interested in the possibility of 
fixing up some taxicabs so disabled 
veterans could be hired.” 

May Sell Through Dealers 

Definite plans for the marketing 
of the device have not been set, 
but Krueger hopes to manufacture 
the complete kit here. He also is 
considering interesting automobile 
companies in furnishing the device 
to customers desiring it. Another 
possibility is that Krueger may 
operate through dealers, who could 
install the mechanism as they do 
with radios and accessories. 


In the operation of the device 
the steering wheel is not moved 
over four inches in all. The 
wheel is slowly pulled up, and 
the automatic shift starts oper- 
ating. In braking, the wheel is 
very slowly depressed. 

Krueger said his major problem 
to date was that he stopped traffic, 
since motorists would be liable to 
wreck their cars when they viewed 
the wheel rise above the window 
frame. He believes, however, that 
as more of the devices come into 
use, other motorists will become 
accustomed. 


Designer Knox Cited 


Pontiac Dealer Architect 
Honored by Institute 


PONTIAC.—W. D. Knox, archi- 
tect in Pontiac Motor’s building 
layout section, has been made a 
member of the American Institute 
of Architects. 

Joining the Pontiac organization 
at the time the layout section was 
founded, Knox is the creator of 
the exterior designs which are in- 
in each building layout 
prepared for Pontiac dealers. 


gura’ last month when Link Anderson 

festival to open a new service station in Santa Monica, Calif. 
fashioned dance contest (above) was held in one place anda jitterbug contest was held in another. 
various repair and lubrication jobs, with candy, flowers and two pairs of 
Hundreds of new friends were made, as was attested 
poe ey for the station, which included not only the service station for gasoline and oil, 
igning division; a complete tire retreading unit with new molds, etc.; a paint shop; a 
This is the first of a series of five promotions. 


There were 6,755 Persons at the o 


by the business receive 
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Inc. (Pontiac-GMC), held a street 


ming. An old- 
r prizes were 
re nylon hose for the ladies. 

by the new service station. Over 


Donald Teetor 
Promoted by 


Perfect Circle 


HAGERSTOWN, Ind.—The elec- 
tion of Donald Teetor as _ vice- 
president in charge of sales was 
announced last week by Lothair 
Teetor, president of the Perfect 
Circle Co. 

Donald Teetor has been sales 
manager of the replacement divi- 
sion of the corporation for several 
years. This summer he was made 
general sales manager and at the 
board of directors meeting became 
one of the corporation’s three vice- 
presidents. Ralph Teetor is vice- 
president in charge of engineering 
and Daniel C. Teetor is vice-presi- 
dent in charge of manufacturing. 

At the time Donald Teetor be- 
came general sales manager, J. C. 
Hamilton was made sales manager 
of the replacement division and 
R. M. Thomas, formerly manager 
of the corporation’s Toronto plant, 
was made sales manager of the 
manufacturer’s division. 





Minn. Mining 


& = 
Acquires Firm 

ST. PAUL, Minn.—Acquisition of 
the Mid-States Gummed Paper Co., 
of Chicago, one of the larger con- 
cerns in the field, was announced 
last week by Minnesota Mining & 
Mfg. Co., through W. L. McKnight, 
president. 

Part of a diversification program 
begun several years before the war 
and resumption of which is con- 
templated in the postwar period, 
the transaction places Minnesota 
Mining in two distinct fields of 
tape production. Originator of 
SCOTCH tape and pioneer in the 
field of pressure-sensitive adhe- 
sives, the St. Paul concern now 
will also engage in the manufac- 
ture of water-activated tapes and 
labels. 


GM-Canada Waits 
Bearings Approval 


ST. CATHARINES, Ont. — Ball 
bearings are to be made in Canada 
for the first time. 

McKinnon Industries, Ltd., Gen- 
eral Motors Corp. of Canada’s sub- 
sidiary, is reported to be awaiting 
final approval to start construction 
of a new plant unit for the pur- 
pose. Equipment will cost all but 
$20,000 of the $2,596,500 estimated 
cost. 


Teague Builds Annex 
WALLA WALLA, Wash. — Teague 
Motor Co. is constructing a $10,000 ad- 
dition to its plant. The new building 
will house an enlarged 
department. 


service 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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Makers Cut Inventories 
$700,000,000 in 9 Months 


WASHINGTON. — Manufactur- 
ers reduced the value of their in- 
ventories by almost 700 million 
dollars between November, 1943, 
when they reached their wartime 
peak, and the end of July, 1944, the 
Department of Commerce reported 
last week. Three-fifths of this 
liquidation occurred in the war 
manufacturing industries, it was 
stated. 

On the basis of information fur- 
nished by a large number of 
manufacturing firms to the De- 
partment of Commerce, the value 
of all manufacturers’ inventories 
held at the end of July of this 
year is estimated at $17.2 billion. 

The sharp liquidation of inven- 
tories has been made possible 
largely by the stabilization of the 
overall war production program in 
1944, the announcement says. The 
most rapid decrease has occurred 
in manufacturers’ stocks of raw 
materials and goods in process 
which declined by almost $850 
million between November and 
July. During the same period the 
value of finished goods inventories 


was actually increased by $180 
million. 

Coupled with reductions of 
wholesalers’ and retailers’ stocks 
in 1944, the decline in manufac- 
turers’ inventories brought the 
value of total business inventories 
to $27.4 billion at the end of July, 
the lowest level in more than a 
year. 

The rapid march of military 
events in Europe apparently had 
little effect on the course of in- 
dustrial activity in this country, 
according to the department. Ag- 
gregate shipments by manufac- 
turers of war and civilian goods 
continued stable in July at the 
high levels recorded in earlier 
months of this year. Although the 
dollar value of manufacturers’ 
shipments declined from $13.4 
billion in June to $12.7 billion in 
July, most of the reduction was 
attributable to the smaller num- 
ber of working days. 


Democracy is the American way of 
_life; let's keep it that way. 


Cold Facts Junked 


| Held of No Value in War 


On Road Accidents 


HARRISBURG, Pa. — Statistics 
may be discarded as a major 
weapon in the war on highway 
accidents, according to Keystone 
Automobile Club reports on dis- 
cussions which have been going on 
among motor vehicle adminis- 
trators and safety officials. 


Referring to an editorial in the 
current bulletin of the American 
Assn. of Motor Vehicle Adminis- 
trators, the club says it is apparent 
that many administrators are 
swinging to the viewpoint that 
highway accidents can’t be pre- 
vented by publication of statistics. 

“The practice of widespread dis- 
tribution of cold accident statistics 
seems to be under severe scrutiny. 
Some officials have determined that 
while such information is neces- 
sary in certain forms for official 
uses, it has no value so far as the 
public is concerned,” the bulletin 
says. 

“Indications are that a start is 
being made to find ways and means 
to make the average driver a safe 
driver.” 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


Electronics and Tires 


Superior Fabric Expected Through 
Use of Power Heating 


CAMDEN, N. J.-When the Japa- 
nese seized the world’s chief sources 
of rubber in the early days of the 
war, they unwittingly started a 
chain of developments which may 
mean better tire values for Ameri- 
can motorists when the war is over. 

The key to this paradox lies in 
the fact that it was the necessity 
for using synthetic rubber that led 
to the introduction of electronic 
power heating for processing the 
textile cord used in tire construc- 
tion. 

These facts are brought to light 
by the announcement by the Radio 
Corp. of America that RCA _ 15- 
kilowatt electronic power generators 
have been installed in the Industrial 
Rayon Corp. plant at Cleveland: in 
the Martha Mills textile plant of 
B. F. Goodrich Co., at Silvertown, 
Ga., and in the Luzerne Throwing 
Co. plant which is operated by Good- 
rich at Wilkes-Barre, Pa. The 
Goodrich plant is the largest cord 
tire mill in the United States. 

The RCA units will each process 
several thousand pounds of rayon 


by advertising in 
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tire cord daily, RCA reports, doi 

thoroughly in a matter of minutes 
a job which took hours for less sat- 
isfactory results when former meth 
ods were used. 

When natural rubber was avail- 
able for tires, it was customary to 
use cotton cord in the manufacture 
of the reinforcing tire fabric. Early 
experience with synthetic rubber in- 
dicated the desirability of a substi- 
tution. After much painstaking 
study and experimentation, rubber 
company engineers found that rayon 
cord would generate less heat in the’ 
tire, and that it also offered greater 
strength per unit of weight, making 
for a lighter tire as well asa 
stronger one. 

But another problem then was 
encountered. Cord used in tite 
fabrics must first be treated to set 
or balance the twist, to eliminate its 
tendency to curl and kink in the 
process of manufacture. However, 
no quick and economical method .of 
twist-setting rayon cord was known. 

The solution was found in elec- 
tronic power heating, by means of 
which it is possible to raise the tem- 
perature uniformly and simultane- 
ously in all parts of a non-metalli¢e 
object or assembly. By placing large 
spools or cones of the cord in a high- 
frequency electrical field, it is pos- 
sible to heat them evenly throughout 
in 10 minutes, compared with hours 
by other methods, and equipment 
and operating costs are substantially 
lower. Moisture content may be 
controlled by wrapping each cone 
in moisture-proof paper before 
processing. In effect, each spool is 
steamed within its individual paper 
wrapper, and the twist is set. 

A significant aspect of this new 
application of electronics in indus- 
try, aside from the solution it pro- 
vides for an urgent wartime prob- 
lem, is the belief that it will hel» 
to produce a superior tire fabric for 
postwar tires when natural rubber is 
again available for civilian produc- 
tion. 
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percent or more of total amount of stock. If 
not owned by a corporation, the names and 
addresses of the individual owners must be 
given. If owned by a firm, company, or other 
unincorporated concern, its name and address, 
as well as those of each individual member, 
must be given.) 

Slocum Publishing Co., 
troit 2, Mich. 

Mabel H. Slocum, 
Pointe Shores, Mich. 

George M. Slocum, 5229 Cass Ave., Detroit 2, 
Mich. 

Howell VanAuken, 
Mich. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 
1 percent or more of total amount of bonds, 
mortgages, or other securities are: (If there 
are none, so state.) 

None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and 
security holders, if any, contain not only the 
list of stockholders and security holders as they 
appear upon the books of the company but 
also, in cases where the stockholder or security 
holder appears upon the books of the company 
as trustee or in any other fiduciary relation. 
the name of the person or corporation for whom 
such trustee is acting, is given; also that the 
said two paragraphs contain statements embrac- 
ing affiant’s full knowledge and belief as to the 
circumstances and conditions under which stock- 
holders and security holders who do not appear 
upon the books of the company as_ trustees, 
hold stock and securities in a capacity other 
than that of a bona fide owner; and this affiant 
has no reason to believe that any other person, 
association, or corporation has any interest 
direct or indirect in the said stock, bonds, or 
other securities than as so stated by her. 

B. B. Crighton 
(Signature of business manager) 

Sworn to and subscribed before me this 6th 
day of October, 1944. 
[SEAL] 


Wemhoff, 5229 Cass Arve.. 


5229 Cass 


5229 Cass Ave., De 


29 Roslyn Rd., Grosse 


1603 Ford Bldg., Detroit, 


Eleanore L. Williams 
(My commission expires May 28, 1948.) 





Poll Shows 110,000 


MINNEAPOLIS. — More __—itthan 
110,000 families in Minnesota want 


a to buy a new car before anything 
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Autos Head the List 


Minnesota Families 


Will Buy Cars First 


tant geographic, political and 
socio-economic factor in Minnesota. 


The polling is done by means of 


Distribution Parley Set 


For Oct. 16-17 in Boston 
BOSTON. — With “Government 
Surpluses and the Market,” “Com- 
ing Changes in Distribution” and 
“Foreign Trade Relations Affecting 
Our Future” as its main themes, 
the 16th annual Boston Conference 
on Distribution will be held here 
Oct. 16-17 at the Hotel Statler. 


trator, Surplus War Property Ad- 
ministration, “Disposal of Govern- 
ment Surpluses of Capital Goods;” 
Dr. Amos E. Taylor, director, U. S. 
Bureau of Foreign & Domestic 
Commerce, “Foreign Markets and 
Postwar Business,” and William L. 
Batt, vice-chairman, War Produc- 
ticn Board, “National Policy.” 
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|GM Dealers in N. H. 


‘Hold Luncheon Meeting 

| MANCHESTER, N. H.—(UTPS> 
—General Motors dealers from 
Manchester, Concord, Nashua and 
Derry were given a preview of 
future events in the automotive 
field at a luncheon meeting of the 
General Motors Club of Manchester 


and vicinity at the Carpenter Hotel. 

Claude Courteol, branch man- 
ager Of the General Motors Ac- 
ceptance Corp., Boston, presided 
and was the principal speaker. A 
talk was also given by Charles 
Kane, zone manager for Pontiac in 
Boston. 


else after the war, it was indicated 
recently by the results of a Minne- 
sota survey conducted by the 

™Minneapolis Star Journal and 
Tribune. 

Answers to another question 
revealed that 24,000 Minnesota 
families would like to purchase 
@ new car within 30 days after 
they are available, 90,000 will 
wait six months and 83,500 will 
wait a year, giving a total of 
198,500 who want new automo- 
biles the first year they are 

=a available. 

The remainder of those who 


stated they would purchase new 
cars said they would wait two or 
three years. 

Comparative figures on new 
automobiles sold in Minnesota in 
prewar years are: 

1940 
Minnesotans in cities, small 


Bostic Firm Formed 


BOSTIC, N. C.—Farmers Equipment 
& Truck Co., of Bostic, has been 
formed with authorized capital of 

,000 to generally deal in automo- 
iles. The principals include Kee R. 
Robbins and Clarence M. Robbins, 
both of Bostic, and J. S. Dockery, of 
Rutherfordton. 


600 to 1,000 personal interviews. 
Those interviews are conducted 
throughout Minnesota in large and 
small cities, hamlets, cross-roads 
and farms in proportion to the 
entire state, by approximately 65 
field reporters. 


Speakers and the subjects will 
include: Ernest L. Olrich, head, 
Consumer Commodity Disposal 
Division, U. S. Treasury Depart- 
ment, “Disposal of Government 
Surpluses of Consumer Goods;” 
Mason Briton, assistant adminis- 
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towns and on farms are fairly 

equal in wanting a new car al- 

though farmers are slightly more 
anxious. 

Minnesotans in the top economic 
level prefer buying new automo- 
biles to new tires by a majority of 
3 to 1 while those in the above 

Waverage and the large middle class 
are equally divided as to those 
who would buy a new automobile 
vs. those who would buy new tires 
for their present car. 

Those in the lowest economic 
bracket are more interested in 
tires for their present car. Two 
would buy tires to every one who 
would purchase a new car in this 
lowest economic level. 

A final question was asked those 
who were planning to buy a car: 
“How much do you intend to 

pay a. 

30% 
33% 
12% 

2% 


e 
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Poon FEEDLOTS AND PASTURES live- 
stock moves to market in endless 
volume. At the four basic markets— 
Chicago, Kansas City, Omaha and 
St. Louis—where prices are estab- 
lished for all livestock wherever sold, 
livestock farmers are paid an average 
of 5 million dollars in cash every day 
for their cattle, hogs and sheep. * The 
Corn Belt Farm Dailies, one at each 
of the four basic markets, gather, 
interpret and publish each day the 
vital statistics of this tremendous trade 
and cover every phase of the produc- 
tion, feeding, care and marketing of 
the nation’s livestock. * The com- 
plete agricultural campaign provides 
for effective coverage of America’s 
important producers of beef, pork and 
lamb. + There is no substitute for 
The Corn Belt Farm Dailies, for more 
than seventy years the publications of 
the livestock industry. 


i] 
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expect to pay $ 800 

expect to pay $1,000 

expect to pay $1,250 

expect to pay $1,500 

1% expect to pay more 

22% haven’t decided 

Farmers are willing to spend 
more for new cars than urban 
Minnesotans. (Minnesota farm- 
ers had an income of $792,000,000 
> in 1948 from 19 principal agricul- 
tural products—the highest in 
Minnesota’s history. This com- 
pares with $167,000,000 in 1932; 


and $660,- 

000,000 in 1942.) 

A specific question regarding 
car or tire purchases revealed that 
251,000 families are planning to 
buy tires for their present auto- 
mobiles. Analyzing this question 
by projecting the percentages 
shows that 117,000 families in 
cities (over 2,500 population) will 

>buy new tires, 46,000 families in 
small towns (less than 2,500) will 
buy new tires, and 88,000 farm 

& families will buy new tires for 
present car. 

To determine the amount of 

Y wear left in tires, an earlier Min- 
nesota Poll 
cross-section 
question: 

“If you cannot get new tires, 
how much longer do you think 
you can drive your pee i 
0 


\ 
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$332,000,000 in 1936, 


ask-d a_ scientific 
in Minnesota this 


Less than six months .. 

6 to 12 months 

1 to 2 years 

More than 2 years 

Undecided 

This poll, taken in March, 1944, 
shows that about 9 in every 10 

» persons in Minnesota believe their 

tires will be gone within two years. 

The basic steps in conducting 
the Minnesota Poll are as follows: 

Questions are prepared by a 
staff and approved by an advisory 
board of 18 outstanding Minne- 
sOtans. These questions are then 
pre-tested in Minneapolis to make 
sure that they are understandable pits: x i ; st oe 
to people in all walks of life . Peas = Ee ee . J —_— 

With the aid of the University Leet oe  Paaahe ; Sy ; et 


= “THE CORN BELT FARM DAILIES — 


a “Minnesota in Miniature” has 
GENERAL OFFICE: UNION STOCK YARDS, CHICAGO 9, (LLINDIS 


been established which propor- 

tionately represents every impor- 
CHICAGO DAILY DROVERS JOURNAL © KANSAS CITY DAILY DROVERS TELEGRAM 
OMAHA DAILY JOURNAL-STOCKMAN @ ST. LOUIS DAILY LIVESTOCK REPORTER 


THE ~- PUBLICATIONS - OF - THE - - LIVESTOCK - INDUSTRY 


in ncn eaten nell ie a i al ini encanta cee ite 
_ 


en 


Pate-Dawson Chartered 

GOLDSBORO, N. C.—Pate-Dawson 
Motor Co. has been chartered with 
authorized capital of $50,000 to deal in 
aegneniie ane 7 principals in- 
clude Vv"? S. Pate and 
We Me Siesta: Pail ‘of Piiisane 


a ec alae 
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Travelin’ 
0.C.0’ed 


Smorgasbord 


By 
Jack Weed 


| ie a little at a loss as to where 
to start this week’s travelogue— 
whether to take last things first or 
leave you in Kalamazoo when I 
finish. But then the song writers 
claim that some of you have a 
“girl in Kalamazoo,” so that should 
be “oke” for part of my loyal 
readers at least. 

So I'll start off with my rocking 
chair travelling first, which hap- 
pens to be a few comments on a 
new booklet just mailed by the 
MEWA to its jobber members ex- 
ploiting the increased postwar 
market potentialities for automo- 
tive replacement parts, equipment 
and supplies. 

According to figures quoted in 
this book, the independent service 
station ranks have thinned by 
some 13,731 shops, or 22.3 percent, 
and the franchised dealers have 
shrunk some 9,068 shops, Or 22.7 
percent. Wholesalers are advised, 
as a first precaution, to watch for 
the shops that come back to re- 
place these which have folded for 
the duration. 

* * *# 

WE IN THE car and truck mer- 
chandising end of the business 
look for the franchised dealer 
ranks to fill back to an early pre- 
war basis of some 44,000 dealers— 
which would more than take up 
the slack brought on by wartime 
reasons. 

We know that hundreds if not 
thousands of dealers were “ex- 
cused” from operating under “un- 
known conditions” shortly follow- 
ing Pearl Harbor. We know of at 
least one factory that frankly told 
its dealers that they couldn’t 
crystal-gaze the business under 
war conditions and, if the dealers 
wanted to drop out for the dura- 
tion, it was perfectly all right with 
the factory. Most of these dealers 
will no doubt be back. 

We feel certain that thousands 
of men now in the armed service 
will take a fling at least at open- 
ing their own automotive service 
stops just as soon as Uncle Sam 
gives them their walking papers— 
and already many ex-sales and 
service managers are getting back- 
ing to take on dealerships. 


SO AT THE very offset we are 
quite certain that there is going 
to be a merry scramble for service 
business, unless there is consider- 
ably more business to take care of 
than there is now. That means 
greater competition for the shops 
now in business and points up that 
franchised dealers should follow 
the advice of MEWA and start 
cultivating their present market 
as well as the various “cousin” 
fields which MEWA mentions to its 
jobber members. 


These are the diesel field, the 
stationary gasoline engines used by 
railroads in very large quantities, 
airplane service and the large 
farm and rural service market 
that is represented by tractors and 


(See BACKSHOP, Page 43, Col. 1) 
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Dealer Shops 
Losing Ground 
To Independents 


Drop from 54 to 51% 
During War as Rivals 
Move Up 40 to 45 


NEW YORK.—About half 
of the car owners interviewed 
in a Crowell-Collier automo- 
bile survey said that they go 


to the auto dealer for repairs, 
and 91 percent of those who go to 
the dealer say the _ service is 
satisfactory. 

Conducted in representative cities 
across the nation, the survey was 
based on interviews with 3,078 car 
owners, 2,343 of them men and 
735 women. 

However, the survey shows 
that the car dealer has lost some 
ground on repairs to the inde- 
pendent garage during the war. 
Before the war, 54 percent said 
they took their cars to dealers 
while only 51 percent said they 
do now. The independent garage 
moved from 40 percent before 
the war to 45 percent now. 

Most of the loss to dealers was 
recorded under the heading “dealer 
who sold the car,” and may be 
attributed to the fact that he is 
no longer selling new cars. Of 
the 51 percent who now patronize 
dealers for repairs, 36 percent go 
to the dealer who sold the car, 12 
to another dealer handling the 
same make and 3 to other dealers. 
The 54 percent before the war is 
made up of 43 percent dealer who 
sold car, 9 percent another dealer 
of same make and 2 percent other 
dealers. 

Of the 61 percent who reported 
higher repair costs, only 4 percent 
said the shops were taking advan- 
tage of the war, while 60 percent 
blamed higher labor costs, 19 per- 
cent labor inefficiency and 19 per- 
cent higher material costs. 

As for minor adjustments, 45 
percent said they go to the dealer 
now while 48 percent went to 

(See SURVEY, Page 45, Col. 1) 


Dates for Lifting 


Parts Controls 


Studied by WPB 


DETROIT.—Proposed relaxation 
of distributive controls in the 
automotive supply field was dis- 
cussed last week by the automo- 
tive wholesale industry advisory 
committee in Washington, accord- 
ing to the Detroit Regional WPB 
office. 

It is expected, a WPB official 
said, that regulations on the pro- 
duction of most replacement parts 
can be lifted shortly after victory 
in Europe but that the “lead time” 
—or period necessary for normal 
production to be fully _—re- 
establi:hed—will be several months. 
Industry advisory committee mem- 
bers expressed their views as to 
the need for continued distribution 
controls during that period. 

L-63, the suppliers inventory 
limitation order, is now less im- 
portant, the members unanimously 
held, and could be eliminated at 
any time. Most of them thought, 
however, that the distributors ap- 
plication for preference rating 
(WPB Form 547) should be re- 
tained beyond V-E Day, and fall 
into gradual disuse as one item, 
and then another, can be readily 
obtained by distributors without 
priority rating. 

The greatest difference of opin- 
ion, among industry representa- 
tives, took place over Order L-270, 
which controls the distribution, as 
well as production, of automo- 


(See CONTROLS, Page 41, Col. 1) 


the 


Dealers, Jobbers 


30,000,000 


{merica’s 


Hitler’s Fall May Bring 


Better Refinish Material 

DETROIT.—Dealer’s paint de- 

partments will have to continue 
working with unsatisfactory re- 
finish materials at least until 
Germany has been beaten, ac- 
cording to refinish manufac- 
turers. While some lacquer is 
now available for touch up jobs, 
most of the material now 
offered has very slow drying 
characteristics and in many 
colors does not come up 
uniformly. 
Synthetic enamels, as_ the 
trade knows them, will be out, 
possibly until the end of the 
war, perhaps until Japan is de- 
feated. Substitute enamels that 
have been produced have in the 
main been so unsatisfactory that 
the more reputable paint manu- 
facturers refuse to produce them 
except in black, and then only 
with no guarantee as to their 
workability. 

Once the basic materials for 
@ prewar standard of synthetic 
enamel and lacquer are avail- 
able, however, dealers can look 
to a profitable refinish depart- 
ment business of considerable 
duration. This will include not 
only customer order work but 
considerable used-car recondi- 
tioning work, as used cars in 
postwar will need appearance 
reconditioning in order to move 
them at anywhere near the 
price they will bear. 


OPA Suits Name 
101 Auto Shops. 
In Philadelphia 


PHILADELPHIA. — Injunction 
suits against 101 Philadelphia auto- 
mobile repair shop Operators have 
been filed by the Office of Price 
Administration in what is believed 
to be the first of such actions in 
the country. They will be heard 
late this month and-early next. 


Entered in Federal court here, 
the suits are aimed at halting 
business operations of the repair 
shops named until proprietors have 
filed ceiling prices with local ra- 
tioning boards. OPA charges vio- 
lation of the regulations which re- 
quire that base rates for all types 
of automobile repair work be reg- 
istered with local boards. 

Nathan Kessler, chief enforce- 
ment attorney for OPA’s service 

(See SUITS, Page 44, Col. 1) 
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and Mitte 
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Servicing 


Dealers Face Demand | 


For Higher Efficiency 


Drop in Average Repair Order After V-E Day Mean 
Planning Now for Mechanic Refresher Courses, é 
Greater Customer Convenience 


DETROIT.—Practically every car and truck tactorsal 
busy right now on postwar plans as suggestions fer th 
dealers—plans for new buildings, floor layout plans 
plans that aim at getting more repair jobs through a giv 
space in less time and at less cost. But there is some plat 


ning that the dealer must do 


now. 

These include snerenting his me- 
chanic force and making provi- 
sions for caring for more cus- 
tomers. 

Some one very aptly said recently 
that postwar is now, as far as 
getting set for the problems that 
most dealers will suddenly face 
on V-E day. 

It is quite generally recog- 
nized that the very day Ger- 
many is defeated, repair order 
tickets will start to become less 
and less per customer; more and 
more car and truck owners will 
begin to think in terms of a 
new vehicle and spend less 
money on the maintenance of 
their present car or truck. 

This will mean that the dealer 
will suddenly be faced with not 
omy a declining number of cus- 
tomers per day, but considerably 
less service revenue per customer. 
It will also mean that the dealer 
will suddenly be confronted with 
the problem of not only increasing 
the number of service customers 
coming to his shop, but of increas- 
ing his mechanic force. 

While shortly after the defeat 
of Germany we can look forward 
to the start of thousands of Army 
trained mechanics coming back 
into civilian life, this does not 
necessarily mean that they will be 
flocking to the dealers looking for 
jobs any more than the dealer can 
expect a flood of requests for jobs 
from former war production shop 
workers who will also be on the 
open labor market in considerable 
numbers. 

There will be, of course, quite a 
goodly number of war-trained me- 
chanics who have been thinking in 
terms of coming back to the home 
town and getting a job in an auto- 
motive service shop, but indica- 

(Continued on Page 41, Col. 1) 


L. Knecht as vice-president and general m 
a Chicago division of Borg-Warner, & anager 


is announced by 


Here Knecht (left) is receiving the congratulati 
Branit, who succeeds Knecht as factory saanaaee of Bors & ~ 4 


Beck. 


Seen Blacklisted” 
After the War 


By Maynard Gordon 3 
Staff Writer 
DETROIT.—Dirty, old-fashionet 
shops after the war will “fin 
themselves operating with 
efficient mechanics and at ld 
profits,” according to Ruel Log 
field engineer of the Weav 
Mfg. Co. 
“High class mechanics, as 


Me 


for himself and should do Old- -T ype Sh ops | i. 


a 


as the returning Army-trained mgs 


chanics, will not come back to 
automobile shop unless that sh 
offers clean, light and comfortahk 
working conditions,” Logan ss 
in a speech before the Pennsylvan 
Automotive Assn. 

Asserting that the “gre 
monkey” era is out, Logan liste 
“labor saving equipment” and 
“clean, decent washroom facil 
ties” as the postwar demands «c 
the returning mechanics. H y 

urged garages to install showe 
7; possible, so the mechanics c: 
clean up before they go home. 

“Your service building is one ¢ 
your salesmen, and it either work 
for or against you every hour ¢ e 
the day,” Logan declared in offer 
ing postwar suggestions to deale 
“If your present building requi 
remodeling or if you require 
new location, now is certainly th 
time to work out the necesss 
plans and arrangements.” 

Please Customers, Too 


Both customers and mechanica@ 


should be attracted by servic 
shops, Logan stated. To please th 
client, Logan advised prompt 
clean service, spacious customer 
rest rooms, easy-to-enter shops and 
sufficient space for the customer’s! 
private needs. 

“Your service building layout , 
must be such as to give the ~ 
greatest dollar return with the 
least handling of vehicles,” % 
Logan added. “The shop that © 
does not provide these sanitary, 
modern facilities will find itself { 
operating with inefficient me- 
chanics and at low profits.” 


As a service planning “must,” @& 


(See SHOPS, Page 46, Col. 5) 


Dealer in Ala. 
Forms Separate 
Paris Company 


MONTGOMERY, Ala. — The 
rapid growth of the parts de- 
partment of the Harrison Motor 
Co., has led to the formation of 
a new firm, the Harrison Motor 
Supply Co. In its stock of auto- 
motive parts, this company now 
has a complete line of replace- 
ment parts for all types of 
motor-driven vehicles. 

The management of the Harri- 
son Motor Supply Co. states that 
a staff of salesmen is kept on the 
road continually for the con- 
venience of its customers. An 
important part of this company 
is the machine shop which com- 
pletely rebuilds all types of 
automotive motors. 
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Gales Expan s Facilities, , , | 41 
—_- . nm ‘Used Local Buses = 
. nto 
—.M. Dealer Opens : Freed of OPA = 
e * « 
: d ° Sale Restrictions —_ 
— y an | aint Sho WASHINGTON.—A free market rs is 
P in the sale of second-hand school 1con- 
BUQ QUE, N.M or buses and other local passenger tron- 
Au UER » N. M.—(UTPS) | are transportation equipment will be a he 
_Tse Galles Motor Co. (Cadillac, | recent inctagcy pet = os ee a oo oe 
Old: nobile and Chevrolet), has|complete body for a o> os Ge me sunpenmion OF 8 part of high 
taken over &@ 100 x 120 foot brick | using discarded equip oa die ee a ae ear 
and steel building for its body and|30 paint and u aes About of Defense Transportation an- ervice 
pair’ shop and is employing almost | handled in a month ee oe nounced last week. sually 
as r.any men in the expanded de- Th i : The order originally froze al! ' con- 
par:ent as in the company’s] » a te workshop is heated buses, streetcars, trolley coaches * pro- 
mai: repair shop. A eaters and overhead trucks converted for passenger nable 
The building, formerly used by al », pe ae is provided use, ferryboats and other vessels : and 
Chrvsler-Plymouth dealer, was re- lights. s in the factory-type sky- except combat equipment of the angle 
cently released by the Army engi- & armed forces in the service in 
neers, whose regional offices are in H. L. Galles, president of the which they were engaged on 7 far- 
Albuquerque. The location is one|SO™P@ny, was one of the first March 17, 1943. One immediate their 
block from the Galles main plant. dealers in New Mexico to prepare effect was to stop a developing iding 
Giass and steel work and buffing for war. He re-equipped his serv- “black market” in the sale of t for 
are done in the larger part of the ice department, advertised repair school buses, which was then ch a 
new department, which was the|2"4 Paint work and built up an| ADOLPH LOHLER, blind body worker, performs his task expertly and| threatening to deprive children of ables 
rrait #0p originally. "Polishing [°"anization of | factory-trained | Sey Signe test cher was sar bert Sede mene eine lng | Ta DareauON between thelr homes andie 
is done in the former display room mechanics early in 1941. When | his aid skill in essential war worh-—-heeping, ‘America’s transportation ayetem ae ial id rush 
at ae ts ae tees aden ° a pt Sas ae ae came laa te wl ae shown with his Seeing Eye dog in the Brown Gauing ier Demeened “aa pond h of 
repa ices o o 
the building. cars dwindled. the ‘Calin seebes i ec ag A ne gn Mell ‘they 
For years the Galles agency | department det eek Gee teak volume of earnings up to a satis- | shop is doing nearly as much total | passenger equipment makes pos- shop 
has stressed “doll up” work. |and kept th e 10ad | factory level. ; business as the main repair shop, | sible the present suspension of re- also 
When repair work of all kinds P e€ company’s dollar; The expanded body and paint! Galles reported. strictions. : his 
increased from $5,000 and $6,000 - or it 


per month to twice those figures 
because of wartime conditions, 
the small space allotted to body 
and trim work became inade- 
quate. 

Fifteen men, five of them polish- 
ers, are employed in the new body 
and paint shop, under the super- 
vision of B. L. Ward, former sales- 
man for Galles. The shop has a 
heavy body and door machine, a 
heavy jack unit, a large portable 
acetylene welding outfit, two air 
hammers, four sanders, five spray 
guns and two _ polisher-buffers. 
A bear frame machine is still 
maintained at the old location in 
the service department. 

Six or seven wrecked cars are 
in the body shop at all times. 
From five to eight small spot jobs 


Shops Get Aid 
On Fractional 
Rebuilt Motors 


WASHINGTON. — Repair shops 
needing standard model, rebuilt 
fractional horsepower motors for 
replacement purposes may obtain 
information from the War Produc- 
tion Board regarding the acquisi- 
tion of such motors, it was stated 
last week by the WPB’s electrical 
and mechanical repair section. 
Information regarding the ac- 
quisition of rebuilt motors for re- 
airing domestic refrigerators, 
washing machines, oil burners, 
ccal stokers, commercial refrigera- 
tion systems, pumps or any other 
motor-driven appliances can _ be 
Ovtained by writing to W. T. 
Wessels, Used Motor Section, 
oe Temporary “E” Building, 
r 
c 
0 
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ashington 25, D. C. That office 
ceives reports on used motor 
les and deliveries and maintains 

urrent records of the availability 
rebuilt motors. 

The supply of new motors for 
vilian repair needs is still in- 
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Sufficient, d deliveries of those lf : : . s 
ak ae eee’ ae ale Gee tr backward to 1910 for the beginning of accessories has kept pace with automotive design 
Sierably delayed, officials ex- ; ; ; 
ained. Demands from the armed E. A. Laboratories’ consistent record of leader- and performance . . . and during the war years its 
rvices for small fractional horse- ee ; ; entire production facilities have been geared to 
;ower motors are responsible for ship in designing and manufacturing safety appli- : 2 ; 
ie shortage, WPB said. manufacture of similar safety accessories for land, 
am Vichita Deal iailee ances that reduce motoring hazards and—at the sec and cir equipinent. 
pi ita same time —increase motorists’ comforts. The electric Be Pre a 
a - ° assure at the coming peace will mean the 
ets New Line horn, almost thirty-five years ago, was E. A.’s first 
WICHITA, Kan.—Belford Motors —s sie return of a complete line of E. A. automotive products 
oe Delete etymouth. o the contribution to safer an iter motoring. —as always, designed for motorists’ safety and 
=~ ee be Since then, E. A.’s progression of safety and comfort convenience. 


ford, general 
manager, an- 
nounces. 

Belford Motors 
also distributes U. 
Ss. Rubber tires, 
batteries and ac- 
cessories, besides 
operating three 
used-car outlets 





?< in Wichita. The AUTOMOBILE HEATERS WINDSHIELD WIPERS 
Belford outlets handle ; : , 
both retail and 
“@ wholesale used cars. E. A. LABORATORIES, INC., BROOKLYN, a 
_ The used-car and servicing ex- 
Pansions all have occurred in the MAKERS OF AUTOMOTIVE, AVIATION, BICYCLE AND MARINE APPLIANCES 





= last two years, Belford said. 





ARCATA, Calif.—Log operations 
of the California Barrel Co. are 
unusual due to timber being scat- 
tered over a wide area in small 
patches, with a number of small 
landings. The latter are known 
as “Poles.” 

With a fleet of 26 trucks and 
trailers in constant service, it is 
necessary to watch operations. 
This is done by keeping an ac- 
curate check on all such equip- 
ment and its movements. 

William E. Dunning, chief of 
the system, dispatches and over- 
sees work of the maintenanée de- 
partment headed by G. S. Geiger. 
Dunning previously was with Fred 
Lunblade in the trucking business 
at Eureka, Calif. 

In Dunning’s office loose-leaf 
binders keep accurate records of 
all trucks, repairs and running 
time. Each mimeographed sheet 
has two columns, one headed 
“schedule,” and the other “opera- 
tions.” Under each is the name 
of the driver, time number, leav- 
ing time, destination and number 
of trips. Adjacent is a column 
headed “remarks,” and at the 
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Records Guide Truck Use 


California Lumber Company Controls Fleet By 
Accurate Daily Operation Information 


ordered the truck. All landings are 
numbered. Drivers are rotated on 
the hauls so that the hours each 
put in are balanced. The company 
hauls logs usually from a distance 
of 25 to 30 miles. 

Nightly the foreman at each 
landing is supposed to telephone 
Dunning and inform him what 
trucks he wants the next day. 
When a new Ianding is added, 
Dunning goes over the route and 
checks the mileage and also its 
safety. Then studies are made 
to show how much time the trip 
should take. 

On another loose mimeographed 
sheet is kept a cost record of each 
truck. Space is provided for the 
date, miles, gross log scale hauled, 
gallons of gas and oil used, greas- 
ing, inspection, man hours, repairs 
and repair records, and cost of re- 
pair parts. Each truck also has 
a time card giving the date, the 
driver’s name and truck number. 
Space also is provided for listing 
the trip, pole number and hours 
allowed. Then under lost time is 
listed woods, yards, tires, engine 
and road. Space also is listed for 


bottom is space to show who | time out, time in, elapsed time, 


LOTS OF CREPE. Plenty of crepe and 
flexibility in the backing gives Permacel tape 
lots of “stretch,” makes it curve quickly, 
easily, without tearing. And once down, 
Permacel stays down—won't creep back. 
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WON’T SAG. A special coating process 
protects the backing on Permacel against 
paint solvents— prevents curling, sagging. 
Permacel sticks tight till the job is finished. 


. 
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lunch time, pay time, lost time and 
running time. Finally at bottom 
of sheet is space for remarks. By 
keeping forms up to date, the 
management can at once get a 
complete picture of all its trucking 
operations. 

The maintenance and repair 
department under Geiger are 
housed in a 100 by 60 frame 
building. When Dunning gives 
the word that a truck should be 
overhauled, it is taken to the 
shop, the motor pulled, steering 
gear and the rear are taken 
down, the cab gone over and 
the trailer checked. 

Great effort is made to repair 
trucks before the breakdown and 
about every 750 miles the pre- 
ventive service man, working with 
the grease man, checks the truck 
again with the factory chart for 
any needed repairs. All the items 
on the preventive maintenance 
work sheet are checked and Geiger 
states that this saves a great deal 
of time running out to make road 
repairs. 

Four trucks may be repaired at 
one time in the shop, which is 
equipped with a portable electric 
and an acetylene’ welder-valve 
facing machines and other tools. 
A long pit is provided in the shop 
so that mechanics can get under 
a truck and trailer under-going 
repairs. 


NOT TOO THICK. The thickness of |Per- 
macel is scientifically controlled—to prevent 
paint “‘build-up.” Permacel is plenty tough 
to stand the gaff, yet thin enough to leave 
a fine, sharp edge. 


DOESN’T “TRANSFER.” Because the ad- 
hesive compound on Permacel is bonded on, 
this masking tape strips off clean—doesn’t 
“transfer” on the roll or on the job. 


Permacel masking tape 


Industrial Tape Corporation, New Brunswick, New Jersey 


MAKERS OF Texcel Tape 


**PERMACEL"’ REG 
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IN THIS CORNER of Weaver-Paps Co. (Ford) service department, Oakland, 
overhead 


Calif., is equipment to do a complete motor rebuilding job. 


eranes for handling blocks. 


Note 


LUBRICATION BACK at Weaver-Paps Co. has three hoists, two islands, 


tile floor and wall. 


A Dealer Gets Ready 


Weaver-Paps Moves to New Location; 
Modernizes Service Shop 


OAKLAND, Calif.—Weaver-Paps 
Co., Ford dealer and Lincoln- 
Mercury distributor here, have 
moved to a new location and have 
completely modernized the service 
department. 

In spite of Oakland being in the 
middle of one of the country’s 
“critical” manpower areas, and the 
difficulty of getting priorities, 
Weaver-Paps was given the green 
light on its. service-improvement 
program because of the great im- 
portance of keeping civilian trans- 
portation rolling. 

Jim Paps, who started in the 
Weaver organization 25 years ago 
and has come up through various 
departments and into a partner- 
ship, is convinced that shop opera- 
tions will be a more important 
part of a dealer’s business than 
was ever the case before the war 
demonstrated that service and 
parts business alone could keep 
an organization alive. 

In preparation for the postwar 
period, as well as to take care of 
the current flow of upkeep service, 
Paps began diagramming an 
“ideal” service department some 
months ago. 

A corner location provided the 
opportunity of a “one-way street” 
through the service department, 
with entrance On One side and exit 
at the rear. Good light is pro- 


Cadillac Service 


Makes Dunn and 


Dixon Managers 


DETROIT.—Strengthening of the 
service organization of the Cadil- 
lac Motor Car Division in prepar- 
ing for expanded postwar activities 
is announced by G. W. Otto, gen- 
eral parts and service manager, in 
the appointment of John A. Dunn 
as service promotion manager and 
George W. Dixon as parts and 
accessory merchandising manager. 

Additional departmental ap- 
pointments have also been made, 
all effective immediately, Otto 
said. 

Both new department heads have 
been with Cadillac more than 15 
years. Dunn has served with the 
factory service department for 
most of that time, and Dixon with 
the Detroit branch for 14 years. 


vided at work benches which line 
the rear wall. 

There is a complete brake serv- 
ice with the very latest equipment 
in one corner, and a motor re- 
building department in another. 
The three-hoist lube rack is as 
spic and span as a soda fountain, 
with tile floor and back-wall, and 
lube oils drawn from faucets in a 
recessed “back bar,” while two 
white-tiled lube islands hold grease 
guns handy for the operator. 

Adjacent to the salesroom, with 
an entrance from the main 
thoroughfare on which the build- 
ing faces, is a parts department 
with a $50,000 stock. 
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National manufacturers and distrib- 
utors of quality printing to complete- 
ly cover the needs of Automotive 
Dealers, Garages and Service Shops. 
Over two thousand Standard items, 
including Systems, Forms and Sup- 
plies for Accounting, Parts, Sales and 
Service departments, Complete serv- 
ice for designing and producing spe- 
cial Checks, Stationery and Forms. 


MANUFACTURERS OF THE | 
STANDARD FORMS: AND 
\* SUPPLIES FOR ALL 
‘AUTOMOBILE DEALER 
ACCOUNTING: SYSTEMS 


* 
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SERVICE SECTION 


Must Do Planning Now... 


AUTOMOTIVE NEWS, OCTOBER 16, 1944 


| 


Dealers Face Demands 
or Higher Efficiency 


(Continued from Page 38) 


tions are that by far the majority 
of these boys from Uncle Sam’s 
uniformed forces are going to 
"Wthink in terms of getting some 

of the easy money that the war 
workers have been getting and of 

orking in light, clean and warm 
shops. 

The same will be true of most 
of the former automotive service 
men who have two to three 
years’ experience working in 
new modern shops under the 
most ideal of working conditions. 
Neither of these mechanic 

sources are going to jump at the 
chance to work in a poorly venti- 
lated, cold, dirty shop where they 
will be forced to do much of their 
work lying on their back on 
creepers or on the floor. 

These boys, especially the war 
workers, have learned that it is 
possible to earn a good living 
working under much more pleasant 
conditions than they formerly ex- 
perienced in the shops many of 
them were employed in before they 
went into war work. They are go- 
ing to look for a job in a service 
shop that offers them the closest 
approximation to the war produc- 
tion shop they have just left. 

One of the quickest methods of 

Pbuilding up a consistent service 
customer following is to be able to 
do quality work, quickly and effi- 
ciently. This means that the dealer, 
who faces a sudden need for more 
service customers, must be able to 
attract the best of the returning 
mechanics to his shop. 


To do this he must get his 
shop in shape to attract the 
highest type of mechanic now. 
If he waits until the war ends 
and the boys start coming back 
from industry and the armed 
forces, some other dealer that 
has done this part of his postwar 
job will be able to get the cream 
of the crop. 

Just cleaning up his shop will 
not be enough, say those service 
experts who have been giving this 
phase of the postwar service plan- 
ning considerable thought and 
study. The dealer must also equip 
his shop with the modern tools 
and shop equipment that will en- 
able these mechanics to make good 
wages and must be prepared to 
furnish both returned war workers 
and servicemen with refresher 
courses in mechanic training. 

| 


Although many of these new 
mechanics the dealers will be 
able to hire are good mechanics 
and have had considerable school- 
ing in the mechanics of the auto- 
motive vehicle, they will not be 
conversant with the procedures 
that make for efficient service on 
the vehicle the dealer represents. 


A number of factories are plan- 
ning to operate these mechanic- 
training courses, but it will be up 
to the dealer to provide the pupils 
and in many cases finance their 
part of the expense. In many 
cases, with large dealers, it will 
pay them to institute the school 
in their own shops and in this 
way familiarize the new men not 
only with the proper procedures of 
doing the various types of service 
work on the vehicles they repre- 
sent, but also by having the school 
in their own shop, more thoroughly 


Controls 


(Continued from Page 38) 


,tive maintenance equipment. Some 

members felt that, as a precaution 
against pessible confusion, some 
measure of L-270 distribution regu- 
lation would remain for an interval 
following V-E Day. The majority 
view, however, favored revocation 
at that time. 


No revocation of the directive, 
by which anti-freeze is channeled 
to states in proportion to automo- 
bile registration and population 
pshifts, can be considered at pres- 
ent, WPB officials told industry 
men. Shortage of permanent anti- 
freeze is expected to continue after 
victory in Europe, WPB said, be- | 
cause critical ingredients will still | 
be in competition with high octane | 
gas for the Pacific. 


ground the men in their equipment 
and methods of handling the work 
orders. 


Several of the things that the 
experts feel must be stressed in 
postwar schooling are engine 
tuneup, combining both electri- 
cal and carburetion, body work, 
brake work and front end align- 
ing and wheel balancing. 
Wartime driving has educated 
many thousands of car drivers to 

the necessity and advantages of 
these services. Owners have had 
it proven to them that they can 
get economy of operation and 
smooth operation in an automobile 
that has run for two or three 
years, if they keep the engine 
tuned and in efficient operating 
condition. They have been sur- 
prised and pleased with the long 
life they have got from tires when 
they keep the front end in proper 


SINCE EDDIE MEYER, Detroit used-car dealer, added this used Aeronca 
airplane to his main used-car lot in Detroit, he has placed used planes for 


sale on two other used-car lots in Detroit. 
reports used-car dealers are enthusiastic 


lot is the first in the country, 


Meyer, who believes his used-plane 


about the new business and have bought a lot of used planes at the two 


auctions already held at La 


business since 1922, is auctioneer at the 


alignment and the wheels in dy- 
namic balance. 

It is expected that these owners 
will continue to want to get these 
results, especially when the fuel 
rationing is lifted and they can 
again drive their car on those trips 


r, Mich. Meyer, who has been in the used-car 


peer sales. 
that have been denied them for 
so many years. 

Another postwar planning move 
that the dealer can well take care 
of now, is the matter of preparing 
for the service customers’ greater 
convenience. 
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Every survey that delves into 
the reasons why a customer 
leaves a dealer and goes some 
place else for his service work, 
invariably indicates that most of 
the loss of service custémers is 
due to the fact that it is incon- 
venient for the owner te patron- 
ize the dealer from whom he 
bought his car. 


Dealers who have had a high 
average of their vehicle customers 
stay with them for their service 
work in the past, have usually 
accomplished this building of con- 
sistent customers by not only pro- 
viding quality service at reasonable 
rates but have gone further and 
provided for the convenience angle 
of their customers. 

One of the moves that many far- 
sighted dealers are making in their 
postwar planning is the providing 
of a special parking lot just for 
their service customers. Such a 
lot does two things. It first enables 
the dealer’s greeters to handle 
more cars faster during the rush 
hours, thus eliminating much of 
the waiting that service customers 
object to, especially when they 
bring their cars in to the shop 
on their way to work. It also 
permits the customer to get his 
car quicker, when he calls for it 

(See PLANS, Page 44. Col. 5) 


WADSWORTH SKILLS © 


WADSWOR 


FACILITIES 


Die Making 


Jigs & Fixtures 


Gage Makin 


Model Building 


Milling 

Drilling 

Turning 
Stamping" 


Screw Machining 
Hard Soldering 


Heat Treatin 

Line Assembl 
Polishing 

Lacquering 


Photo Etching 
Silk Screening 


Product Decora 


Metals Laboratory 
Engineering Design 
Product Design 


CURRENTLY 
SERVING THESE 
INDUSTRIES 


Aircraft 
Automotive 
Bearing 
Electronics 
Instruments 


Machine Tool 


Small Arms 


Refrigeration 
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- « « built up through half a 
century of leadership in the ex- 
acting Watch Case Industry will 
be available soon to many man- 
ufacturers who will require large 
quantities of small precision 
parts for their post war assemblies. 

Work of this character is now 
being supplied to many leading 
companies which normally pro- 
duce radio equipment, refrigera- 
tors, automotive parts, precision 


instruments. 


Illustrated are nine small com- 
ponents of an Ordnance assembly 
which Wadsworth furnishes in 
great numbers. The production 
of these pieces, which are held to 
very close tolerances, brings a 
score of special Wadsworth 


facilities into play. 


Wadsworth workers’ feeling 
for precision and their ability 
to get work out on time will 
ease postwar headaches for many 


producers. 


SMALL PARTS DIVISION 


Mads UW orth WATCH CASE CO., Inc. 


DAYTON, KENTUCKY, SUBURB OF CINCINNATI, OHIO 
PHONE COLONIAL 8194 © (CINCINNATI EXCHANGE) 
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Output of Lamps 
For Cars Up 
25 Percent 


WASHINGTON. — Production of 
electric lamps and bulbs for illumi- 
nation purposes in the _ second 
quarter of 1944 totaled $38,572,000. 
an increase of 3.8 percent over the 


$37,268,000 volume in the preceding’ 


quarter and 21.1 percent over the 
$31,846,000 total for the second 
quarter of 1943, the War Produc: 
tion Board reported last week. 


Production of each type of in- 
candescent and glow discharge 
lamp and bulb, increased in the 
second quarter as compared with 
the first quarter of 1944. 

Sealed beam lamps, specially de- 
signed units, containing bulb, re- 
flector and lens, for use on auto- 
mobiles, increased 25 percent from 
$1,170,000 to $1,463,000. 


Second-quarter shipments of 
miniature incandescent lamps 
totaled $4,986,000, of which 53 per- 
cent went to commercial outlets. 

Sealed beam lamp shipments in 
the second quarter totaled $1,423,- 
000, of which 75 percent reached 
commercial channels. 
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MRS THOMAS J. 
not onl 


DROMGOOLE, wife of the owner who’s 
is holding the line while her husband is away but 


‘one to war, 
6 expanding 


the facilities and ~ = and service revenue for the Pan-American 


Motor Co. (Chrysler), La: Tex. 
mad Co., and the Somplete ’ staff. 
oor. 
far right of the picture. 
conditions. 


Booklet About Goodyear 


Produced for designers of industrial 
equipment as well as consumer prod- 
ucts, the B. F. Goodrich Co., Akron, O., 
has recently issued a a feneral booklet 
on its industrial ber products, 
available on _ request. Included are 
discussions of the company’s line of 


a7 Ye 


if 


Mrs. Dromgoole is stand'u 
The service manager, a young man of 
He has done an outstanding job under very trying 


Here is the home of the Pan-American 


nearest the 
panish extraction, is on the 


vibro-insulators; devices of rubber and 
metal which reduce vibration; molded, 
extruded, lathe cut and sponge rubber 
— and rubber lined tanks and 
valves. 


It costs you about a penny-a-day to 
keep abreast of ne automotive news— 
better renew NOW 


Woman Dealer ‘Helpmate’ 
She Keeps Home Fires Bright in Shop 


While Husband 


LAREDO, Tex.— Pan-American 
Motor Co. here demonstrates in 
no uncertain language that the 
term “Helpmate” is no mere figure 
of speech. 

When Mrs. Thomas J. ~~ Drom- 
goole took over after her husband 
left to join the armed forces some 
time after out- 
break of the war, 
the entire man- 
agement of the 
business dropped 
into her lap. 
However, her 
husband had 
been away a good 
deal looking after 
lumber and min- 
ing interests in 
the interior of 
Mexico, and it 
was not a novel 
experience for her to make deci- 
sions and perform other duties 
that fall to the lot of a business 
executive. 

Even then she demonstrated her 
ability as a leader in the dealer 


Mrs. Dromgoole 


/ in the Antenna Field... 


[ conditions. For finest as . 
home applications, look to WARD! 


BUY WAR BONDS 


THE WARD PRODUCTS CORPORATION 
1323 E. 45TH STREET - CLEVELAND 3, OHIO 


SERVICE SECTIO 


Serves in Army 


business. At the start: when he 

husband took her in as a business 
partner, Mrs. Dromgoole soon de- 
cided that she should speak Span 
ish fluently in order to equip her- 
self for more efficient contact with 
the Mexican population in the 
border areas. She had studied the 
language previously at the Uni- 
versity of Chicago and in a com 

paratively short time was in a 
position to use the language for 
all practical purposes. 


The business prospered through 
1942 and 1943. It was not long 
however, before the building land* 
lord began to 
need more space 
for his own ef- 
forts and the 
Pan - American 
was forced to 
look for a new 
location. She took 
the problem 
right in stride 
and finally found 
a location that 
could be made Le oe 
serviceable after T, J. Dromgoole 
considerable 
changes and repairs. While in the 
process of moving, Mrs. Dromgoole 
decided to build a real parts de- 
partment and also to install new 
equipment. All through the change- 
over and moving period, this 
woman did not allow the parts 
and service business to lag, but 
actually increased it. 

Then she landed a contract 
with one of the railroad compa- 
nies for the repair of all auto- 
mobiles damaged in transit so 
that they would meet the re- 
quirements for shipment into 
Mexico. This contract now is 
helping to keep busy the paint 
and body shop recently estab- 
lished. 

Not the least of the obstacles 
that Mrs. Dromgoole has overcome 
is the fact that her staff is com- 
posed almost entirely of Mexicans, 
some of them with little or no 
knowledge of English. She accom- 
plished this by winning their con- 
fidence and loyalty and thus has 
been able to get an amazing 
amount of work from them and 
their full cooperation. 

It might be well to state that 
before leaving to join the armed 
forces Tom Dromgoole conferred 
on his wife full authority to carry 
on all the financial angles of the 
business so that she could conduct 
contractual operations. Thus she 
has been able to increase the net 
worth of the business by better 
than 50 percent. 

The company holds a lease on 
the structure that it now occu- 
pies and after the war, when it 
finally erects a building of its 
own for sales and service, prob- 
ably will retain the present 
premises for storage or other 
purposes. ; 

Mrs. Dromgoole holds an option 
on one of the best located buildings 
in Laredo for retail automobile 
purposes. 


BBB Deflates 
‘Above Ceiling’ 
Ads of Dealer 


CHICAGO. — Advertisements by 
“Jocke” Joughin, a dealer here, 
that he would pay “33% percent 
above ceiling’ and “ceiling prices 
plus if your car is clean and has 
accessories such as radio, heater,” 
drew fire from the Chicago Better 
Business Bureau. 

Joughin stood his ground for a 
time, contending that the price 
upping of 33% percent meant, for 
instance, that he would give $1,200 
“in war bonds” for a $900 car and 
the recipient would get the $1,200 
if he held the bonds until maturity. 

The bureau pointed out that 
since the present market value of 
such bonds would be only $900, 
the advertising was misleading, 
inaccurate and untrue. Even if 
accurate, the bureau further stated, 
Joughin would be offering to vio- 
late price controls. Other compli- 
cations from the offer were out- 
lined to him. 

Joughin published a “correction.” 
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SERVICE SECTION 


Backshop __...,.. 


(Continued from Page 38) 


industrial engines. Another large 
source of service business in many 
medium-sized cities seldom tapped 
is the city and county-owned ve- 
hicles, including buses. There are 
388,526 such vehicles in the United 
States, including 59,007 owned by 
the federal government. 


As Ray Shaw, of Chek-Chart, 
so aptly puts it: “Post War is 
Now”—and if dealers are figuring 
to do something about increasing 
their postwar service volume, now 
is the time to get busy. 

* * * 


S. Tire & Rubber threw a 

- party in Detroit for newsmen 

as a sort of an adjunct to a display 

and engineering talk by Dr. Sydney 

Cadwell before the Engineering 
Society of Detroit. 


I managed to get myself one 
extra package of my _ favorite 
cigarettes (from the luncheon 
table) as well as learn that the 
rubber manufacturers have de- 
veloped a butyl synthetic tube that 
will not leak air unless it is 
punctured. Thus we can look for- 
ward some day, says Dr. Cadwell, 
to being able to drive for weeks 
on end with constant pressures in 
all four tires—no more swaying 
and tramping when under load, 
because of uneven tire pressures. 

Happy Day—both for the chance 
to pilfer the smokes which are as 
scarce as hen’s teeth around here 
and for the information that one 
of my pet peeves of automobile 
driving is well on its way toward 
correction. 

* ¢ # 
RIG. Gen. Walter P. Boatwright 
and his gang of “official brass” 
down at the Office of Chief of 
Ordnance in Detroit gave the OCO 
employes a chance to see in action 


~» the firepower and mobile artillery 


that they have been helping to 
build and disperse to the fighting 
fronts. And I was one of the 
newsmen who saw the show. 

And boys, was it a show! 

They put on a fake battle be- 
tween tanks of different make and 
size, a tank race, a demonstration 
of tanks leaping over obstacles and 
plowing through a long “bath tub” 
filled with water—all out at the 
General Motors Proving Grounds 
in Milford, Mich. 

To start the show off right they 
fed everybody hot dogs, ham- 
burgers, coffee and ice cream, 
Army style. Line up in queues and 
shuffle a block or more if you 
happen to get in the right line. 
There were sO many lines and they 
wound around so many buildings 
and through so many tents you 
might meet yourself ccming back, 
if you didn’t get into each line at 
the proper spot. 

The most interesting demonstra- 
tion of all to me was to see the 
“Duck,” made by General Motors 


@ Truck, come down a road at 45 


miles per hour and turn sharply 
off the road and plunge head-on 


fF into the lake without slackening 


speed one iota. It was really in- 
teresting to see how bouyant that 


“modern Noah’s Ark is under such 


conditions and how quickly the 
driver can shift from land power 
to the propeller once they are in 
the water. The truck didn’t even 


, seem to lose headway while the 


shift was being made. Also swim- 
ming around in the lake were the 
and the newest type 
“Alligator.” 

Charles L. McCuen, vice-presi- 


¥- dent of General Motors, did the 


honors of the day for General 
Motors and proved to all and 


- sundry that he has a very good 


“mike” voice. 
= * 


E Friday before this demon- 
stration we scribes of this area 


. journeyed over to Kalamazoo as 


the guests of the Ingersoll Steel & 
Dise division of Borg-Warner Corp., 
to see the Navy unveil a new 
amphibious tank. While for se- 
curity reasons, we weren’t per- 


*, mitted to say anything about the 


new vehicle—LVT—and T is for 
track not tank—we are able to tell 


. the industry that Bob Ingersoll 


and his daddy do know how to put 


- on a dandy party for their sup- 


pliers and the press. 

It was an all-day affair with 
lunch at the Kalamazoo Country 
Club’ at noon, with a _ grand 
smorgasbord feed, cocktails and a 


A , dinner at the Columbia hotel in 
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ee 


the evening. About 150 suppliers 
were there to see how the vehicle 
they help build operates and 
enough Navy gold lace to make 
you think you were attending 
graduation exercises at Annapolis. 
And of course the usual coterie of 
typewriter pounders from the vari- 
ous Chicago and Detroit papers. 
* * * 

IN THE MORNING we were 
taken on one of those “enviable” 
plant tours around and under ma- 
chines and cranes loaded with 
great bundles of steel and stuff, 
dodging factory trucks piloted by 
demon-female “Barney Oldfields” 
who seem to take a perverse de- 
light in seeing how close they can 
come to a pair of pressed pants in 
a shop without opening a seam or 
making the pants wearer hors de 


combat, stumbling over piles of | 


castings because just as one ap- 
proaches such a pile that spreads 
out into the alley-way your con- 
ductor takes that instant to call 


MEET DIXON who 


ELECTRICAL SCHOOLS are one of a series of Pontiac Service Craftsmen 
Training Courses now ootes held across the country. This section is meeting 
a 


at Davis Auto Co., Fort 


yne, Ind. 
shows how it’s done. 


your attention to some detail of 
manufacture up above your head. 
Well, we got around, under and 
in and out without doing any more 
than collect a few splotches of 


| grease here and there. 
| After lunch from the finest 


smorgasbord it has ever been my 


Pontiac Zone Instructor J. N. Hinton 


privilege to pilfer during war- 
time, we were taken out to the 
proving ground where the LVTrack 
was put through its land paces and 
then to the lake where we were 
taken for a ride—and were we 
taken for a ride! I've ridden about 
every amphibious vehicle’ that 


43 


Uncle Sam’s engineers have de- 
vised for the discomforture of the 
enemy, but this one takes the cake 
for hard riding. 


Maybe it was partly the driver 
though, as I noted Frank Hagan 
of J. Walter Thompson Co., who 
had us newsmen in tow, told the 
inspector that we were all news- 
papermen and to give us a good 
ride. 

He did. 

He hit chuck holes in high gear 
—and did funny things out on the 
lake that I am not privileged. to 
tell you about. But we all know 
now just how a GI Joe feels when 
he has to stand a half-hours’ trip 
in one of those mangrove-swamp 
jitneys. No wonder the boys want 
to lie down behind cover as soon 
as they disembark. I would have 
liked to, too, but there wasn’t any 
place for a guy dressed in his 
visiting clothes to lie down. 

* ¢ 6 

ONE OF THE features of this 
amphibious demonstration was to 
see Rear Admiral G. L. Brand don 
an engineer’s coverall suit, take 
the driver’s seat and do his stuff 
from land, out on the water and 
back—with Bob Ingersoll sr., in a 
white coverall as deck-hand and a 

(See BACKSHOP, Page 46, Col. 1) 


Make Tire and Vehicle Conservation 


Ani qfe TUR TT RE 


$60, 


Six years ago Dixon invested just 
$1,500 in Bear Equipment! 


Today, in San Bernardino, California, 
a small city of 45,000 population and 
no industries, his sales are now 
$60,000 per year. Purchases of Bear 
Wheel Balancing Weights from his 
Bear Jobber alone average over $200 


per month! 


Today, his all-Bear equipped shop 
contains 3 Frame Straighteners, 1 
passenger car and 1 truck Front End 
Services, 2 passenger car and 1 truck 
Dy-Namic Wheel Balancers, 1 truck 
and 1 passenger Drive Over Aline- 
ment Gauges, 1 Welder, 1 Wheel and 
HubStraightener, 1 Housing Straight- 


ener... all paid for many times over 


out of profits! 


sont 


Dixon’s Machine and 


Shop records of Wheel Balancing 


Department show average of 810 
wheels balanced per month. 


Heavy-Duty Bear Balancer is 
located in the Truck Service 


Department. 


a fie 
Blacksmith Shop. 


What Dixon is Doing 
YOU CAN DO! 


War accentuated use of and appreciation for Bear Wheel 
Alinement, Wheel Balancing and Frame Straightening 
services spells an increasing boom in Bear Service .. . 
a demand that means simply and definitely this... 


You Haven’t Seen Anything Yet! 


The time to get started is Now. Write or MAIL THE 
COUPON TODAY, Bear Mfg. 


Island, Illiniois. 


T of Tire and Vehicle Conservation is 


EA WT 


WHEEL ALINEMENT AND DY-NAMIC BALANCING 
FRAME AND AXLE STRAIGHTENING 


Co., Dept. AN, Rock 


oS SS SS SS NS NS SD CS 


Bear Mfg. Co. 
Dept. AN, Rock Island, Ill. 


Please send without cost or obligation a copy of the “DIXON” 
booklet giving details of Dixon's operations which bring him 
an annual $60,000 sales volume. Also bulletin on Bear Equip- 
ment and name of my nearest Bear distributor. 


FIRM wcccccccccceccccccccccccccccccs 


ADDRESS..... 


CITY... wees Cccccccccccccccccces 0 STATE pec cccccccccece 


shows the way with sales of 
PER 


YEAR 


cencthieneeicmniiiinmln 





Suits 


(Continued from Page 38) 


division here, asserted last week 
that more than half the service 
shops in the city have failed to 
register their base rates. He said 
that the suits will be followed by 
many others and that OPA agents 
“will start immediately to check 
the records of the concerns 
involved.” 

“Those found 
overcharges,” he 
prosecuted both 
criminally.” 


“With new car production not in 
sight for possibly a year,” he said, 
the urgency of protecting car 
owners against exorbitant charges 
for repairs cannot be under- 
estimated. The drive must and 
will be a success.” 


Revealing that the OPA drive 
was initiated because of many 
complaints to local rationing 
boards, Kessler made it clear that 
OPA appreciates the difficulties in 
the auto repair business which is 
plagued by a Shortage of skilled 
mechanics and often parts.” Still, 
he warned, “OPA will take every 
step necessary to make March, 


to have made 
said, “will be 
civilly and 
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CONSISTENT USE of advertising space has been instrumental in increasing 
arts and service volume for Berger Motor Sales, Ionia, Mich., says Owner 


Nea C. Berger. 


day, Berger believes in advertising for business. 
his able staff outside the dealership building. 


phosperapee with 


reading 
manager; V. G. Piper, bod 
Meredith Laper, mechanic; 


1942, repair rates available to car 
owners. 

“It is one of the most vital 
means of keeping traffic rolling in 
behalf of the war effort, since 
private automobiles carry 87 per- 
cent of all traffic,” he said. 


sasnsiinertesiemiicscinsiasninciateiatiniaiemiaantiaiatiini ee ietae 


Basic and Simple as 
the Fall of Night! 


Underlying the operation of the Bendix Starter Drive is 
a principle so basic, simple, and fundamental that it is 
readily adapted to the requirements of virtually any type 
of vehicle. Used on automobiles, tractors, tanks, trucks, 
jeeps, PT boats, and even helicopters, the total Bendix 
installations exceed 60,000,000. 

Behind the widespread acceptance of Bendix Starter 
Drives are such important advantages as these: impos- 
sibility of damage by accidental engagement of the starter 
pinion; higher break-away torque which gives increased 
cranking power; rugged, durable construction; low-cost, 
highly efficient operation. 


Bendix Drive— 


ECLIPSE DIVISION 


AVIATION 


BENDIX 


eft to right, are: Marjorie Hague, 
department; 
rving Avery, mechanic; Barton Fuller, mechanic. 


MACHINE 


CORPORATION, 


Even though the shop is filled with cars and trucks every 


Here Berger (far left) is 
Others, 
e, service 


= manager; Percy 
department; 


ale Anderson, bod 


For Welding Shops 


A new pamphlet entitled “Cut Costs 
With Haynes Stellite Hard-Facing 
Rods” is available from Haynes 
Stellite Co., a unit of Union Carbide 
& Carbon Corp., Kokomo, Ind., 
single copies for interested individuals, 
or in quantity for distribution by 
welding shops to their customers. 


ELMIRA, 


From_83 to 110% --. 


SERVICE SECTION 


Service Control Boosts 
Jaeger Productivity 


MILWAUKEE. — Installation of 
service-control equipment in Jaeger 
Motor Co. (Oldsmobile) has boosted 
average monthly shop productivity 
from 83.2 percent to almost 110 
percent, W. A. Jaeger reveals. 

During the first thirty-day period 
that service control was in opera- 
tion at Jaeger Motors, the gross 
profit on additional business alone 
paid for the entire installation— 
and left extra profit for the 
dealership. 

“‘Efficiency’ is the by-word 
around here nowadays,” Jaeger 
said. “The new installation has 
made it possible to handle cars 
smoothly and systematically, from 
the moment the repair order is 
written until the customer’s car is 
finally checked out. And efficiency 
means saving the customer’s time 


n| as well as our Own, means keeping 


our service promises. 
“Keeping the customer happy is 


\ 


NEW YORK 


our passport to profitable service 
volume today and to the new-car 
volume we’re going to build up in 
the not too distant future. “f 

“Another advantage of service 
control—one which many dealers 
don’t realize in advance—is the 
‘lift’ it gives to the shop personnel. 
More work per man means, of 
course, a bigger pay check per 
man at the end of the week. And 
a great many employes now realize 
that unless the dealership as aw 
whole makes a profit, the indi- 
vidual employe can’t expect to 
come out ahead, either. This reali 
zation makes service control a 
genuinely co-operative enterprise. 
And there—if you want my honest 
opinion—is the basis of the in- 
creased profits we’ve been rolling 


up!” —_—_——___— 
Plans 


(Continued from Page 41) 
in the evening, as the customer 
often will prefer to go out to the 
lot and get his own car after he 
has paid his bill. 

A separate service customer 
parking lot also has another de- 
cided advantage for the vehicle 
dealer, in that it enables him to 
handle many more cars with the 
same amount of shop floor space 
as every foot of shop space can 
thus be devoted to work stalls. 
This is especially true if the serv- 
ice entrance leads right out into 
the lot so that the minute the work 
order is written up the car with 
its work ticket is placed in the 
lot in proper order so that it will 
take its rightful place in sequence 
of jobs scheduled. 

By thus eliminating the park- 
ing of service customers’ cars in 
the shop, the dealer not only in- 
creases the amount of available 
work space and by so doing in- 
creases the gross potential serv- 
ice revenue, but also eliminates 
the internal expense that is many 
times caused by having to shuttle 
these finished cars around the 
shop in order to take care of 
work that is being done. 

The service customer parking 
lot should have either a cement 
surface or at least a hard surface 
for the cars to stand on, be well 
marked so that each car will have 
ample room around it so that 
customers can get in and out, be 
protected with a fence or some 
enclosure that will protect the cus- 
tomers’ cars from vandalism or 
injury. The lot should be kept 
clean and, in the North, free from 
snow and ice and in some cases 
provided with canopy roofs over 
the parking spaces for the cars, 

One factory has brought out a 
design for such a lot, where all 
service customers come in a gate 
and through a corner of the cus- 
tomer parking lot to the service 
entrance to the building. The cars 
come in the building entrance 
from the lot, tickets are made out 
and the cars driven out through 
another door into the lot and 
parked awaiting their turn in the 
work stall. 

When the customer comes for 
| his car, he goes in the building 
through the showroom to the 
cashier’s window and past the serv- 
ice manager’s desk to the lot. 
This gives the service manager 
or greeter an opportunity to speak 
to the customer or to get the car 
for him if this is advisable. The 
customer sees that his car is 
amply protected by high fences in 
the lot on each visit and also is 
able to note the amount of cars 
awaiting work that are ahead of 
him. 

In this planning, many dealers 
are devoting the space that was 
formerly employed as a used-car 
lot to their service customers, or 
if the lot is large enough they 
are devoting half of the used-car 
lot for service customer parking 
and retaining the other half for 
the display of the better type 
of used cars. 

The setting up of the procedure 


|}and scheduling of the refresher 


mechanic schools, and the laying 
out of the service customer park- 
ing lots, can be done now and so 





be ready for instant promotion the 
minute the need is felt. 





— 
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P rices in P ostwar = = oct an aes es pe Automotive Advertisers 


Bowles Indicates They Will Be Held wee || Council Holds Session 

’ . : ees : es a . CLEVELAND. — Attended by 

As Close to ’42 as Possible 7 fn mee a || the largest number of members 

—. WASHINGTON.—In discussin Encourage maximum produc-| Wee ee Meth in its history, the fall meeting 

OPA price policies on orodusts l tion. It aan not cecal ax mm 1688. 5008 B88 ———— ee . / of the Automobile Advertisers 

which have been off the market| way of the manufacturer’s desire ioe } || Council was held here with 

Syiuring wartime, Administrator|to produce to the limit of his oe ee Me 
hester Bowles says in a memo-| capacity. CENTRAL TRAA Thermoid Co., presiding. 

randum that the costs of some Be easy to apply. Decisions The three-day session was de- 

-yompanies, and perhaps industries, 2 must be made rapidly : _. voted to roundtable discussions 

ave risen so high that prices Encourage the continued pay-| # : = of market research, advertising 

—higher than those of 1942 will be 3 ment of high wage rates.| = — ™ || trends, practices in the distribu- 

ecessary after reconversion. When wages are Saeane urchas- | faa 4 tion of advertising material, the 

»P Be ie recent council-sponsored survey 


“They will need them (new/ing power begins to dry u : , 
prices) quickly,” ae said, “and we 4 Continue to protect the public = "Geauuicindasel ace oon 
— = see that they get them. against general increases in ’ nm > alnediive Wholesalers 
rices for @k°Walor fields can be| O° Ser nce: Can’ Advertise.” 
— ee Maj elds can be Not contribute to any repeti- ° 4 
arri ‘ . THIS WHITE SUPER POWER tract ith i-trail 1 r 
rrived at through industrywide tion of the farm collapse which | restored, as shown, following an accident. in. whieh the vehicle dropped 4 Fan Wk ot Gilee “Mate. 


conferences in Washington. We| followed th : ; : 
e inflation a 30-foot bank. Modern repairi and rebuildi faciliti bled th 
gre now planning meetings with| after the last war | Peterson Sales Co., White dealer in Shreveport, La., to render fast and|| Co.; Herb Wertz of Toledo Steel 


members of the automobile, elec- Call for the elimination of | me Products Co.; Gene Robers of 


tric refrigerator, washing machine : Weatherhead Co., and W. A. 
: ice control as rapidly as pos- . . Caillouet imi- , 

adio and a few other industries. DF a nargalnace I ouet on 13 counts of a crimi kpatrick of Wilkeni fg. 

While > aihematiee tn der sible. Ceilings should be removed llegal Tire Deals Bring nal information charging black- on errr a om 


have aneserted that inereased from each product or industry Five-Year Term market tire operations. NSPA was represented at the 


hen there is no longer any dan- i Millard f - 
costs will make it necessary for | : e oe NEW ORLEANS.—Sam Millard,|, Millard was found guilty of sell man- 
price boosts of 20 percent or =. . daedae tale price rises in’ operator of the Circle Tire Co., 751|ing new tires without certificates ao at dhe ‘Washinton’ cllies 
more over 1942 figures, Bowles, P _— St. Charles St., was sentenced to|@nd at higher than ceiling prices and MEWA by Bill Boney, man- 


while giving no percentages, said SS cuits Sen sede & eee serve five years in prison and pay| by 4 federal jury. = er of the Catalog department. 
that “we know from the wartime | keep abreast af the anthonoe ve sen a fine of $2,600 last week by| ‘here are profit-making opportunities - . 
experience that increased wage | better renew NOW! Federal District Judge Adrian J.\in AN Want Ads. See inside back-cover. 
rates and material prices need = 
not be fully reflected in price in- 
creases for the finished product.” Selo _ 
He cited the cases of industries i ae Me oy 
under price control such as textiles, o — 2 
t@neat packing, paper and pulp teenie, 
which have had substantial in- 
creases in costs, but for which it 
as not been found necessary to 
allow price increases anywhere 
near equivalent to the cost in- 
“Screases. And in most of these 
cases, he said, profits have moved 
gup sharply—‘“so sharply, in fact, 
to suggest that the cost in- 
creases should often have been 
mentirely absorbed without unfair- 
ess to the industry.” 
As for prices in general, Bowles 
™ said that controls would be con- 
tinued only as long as necessary 
after V-E Day. He cited the 
~@ price disaster which followed the 
last war as evidence that con- 
tinuation of controls for a period 
8 was necessary. 
Bowles asserted that unit pro- 
duction costs should decrease after 
he war because overtime pay- 
ments will probably decrease and 
ore efficient labor will become 
available. 
OPA’s general pricing policy fol- 
Blowing victory in Europe must, 
“Bowles said: 


Survey 


(Continued from Page 38) 
the dealer before the war. The 
. figures for independent garages 
Ware 42 percent now; 39 percent 
before the war. Filling stations 
» were even, with 5 percent now 


, poh oven on lubrica- ' “4 r L ‘ G i T * ed vyweig ht 
a 


suger 6 


— 


etion, with 22 percent before the 
war and 22 percent now, and so 
was the independent garage, with a 
4a6 and 16. Filling stations get 60 a. e 
now and had 59 before the war. rd am ion 
Owners doing their own lubrica- <A eee 
“ion dropped from 3 to 2 percent. . 
By individual makes, those in- 
terviewed were asked: Do you go 
swo the dealer who sold you your 
car for repairs, or to another deal- 
er selling the same make? Where 
@Wust before the war? 
Chevrolet, 45 percent now, 40 
sbefore war; Ford, 40 and 47; 
‘-lymouth, 35 and 47; Willys, 42 
and 45; De Soto, 41 and 45; Dodge, 
we and 47; Hudson, 46 and 49; The B29 is more than just big. This aluminum in starter cable has cut the 
sash, 58 and 0; Oldsmobile, Si newest bomber ranges farther . . . hits cable weight in half on our heavy bomber 


and 50; Pontiac, 49 and 56; Stude- poe ¢ 
qpaker, 55 and 57; Buick, 54 and 64; new speeds... reaches new ceilings... and fighter planes. Such aluminum 


a 51 lugs bigger bomb loads than any plane starter cable is manufactured by the 
2 On minor adjustments and lub- ever carried before. Reduction of weight Wire and Cable Division of Auto-Lite. 
ricsines z gee oe ‘did in the construction of this new super- This new type cable is one of many con 

“Since the war started, did you | : : ~ 
;0 to the dealer who sold you your rortrees prays Om MEpertent pars i tributions Auto-Lite is making to help 
car or another dealer selling the | making such performances possible. improve the mechanized weapons of 
same make?” : : a 
Here are the findings: For example, the revolutionary use of America’s Armed Forces. 


Chevrolet, 35 percent on minor 
adjustments, 15 percent on lubri- eS 
ation: Ford, 82 and 12; Plymouth, THE ELECTRIC AUTO-LITE COMPANY 
28 and 10; Willys, 33 and 13; | TOLEDO 1 OHIO 
Me Soto, 44 and 21; Dodge, 38 and | : 
«1; Hudson, 46 and 27; Nash, 42} 
and 20; Oldsmobile, 50 and 25; | 
pontiac, 41 and 17; Studebaker, 50 
and 26; Buick, 46 and 23; Chrysler, 
49 and 25; Packard, 47 and 25; | 
‘adillac, 67 and 48. 


TE Wn ered making opportunities “ K HAYMES—EVERY TUESDAY NIGHT—N BC NETWORK 
n AN Want Ads. Gon ineide back-cover. TUNE IN “EVERYTHING FOR THE BOYS‘ STARRING DIC 
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Backshop 


(Continued from Page 43) 
whole vehicle load of Navy gold lace 
aboard. Having the head of the 
shipbuilding division of the Navy 
Bureau of Ships as their skipper, 
that bunch of gold lace had to 
smile and like it even though the 
Admiral gave his passengers a 
ride just about as rough as the one 
we newsmen fell heirs to. 


Ingersoll Steel & Disc have been 
producing this type of vehicle 
since last May and built a similar 
vehicle before that, which has won 
its spurs—or fins it might be better 
to say—in the landings of Tarawa 
and the Solomons. This original 
vehicle has been in production at 
Ingersoll since 1941. 

Among the suppliers who had 
representatives at the demonstra- 
tion were the J. N. Fauver Co., 
Burgess Norton, Graham Paige 
Motors, American Rolling Mills, 
Cadillac Motor Car, Palmer Bee, 
Great Lakes Steel, E. W. Burford 
Machine, Apex Electric, Bryant 
Heater, Kelsey Hayes Wheel, Att- 
wood Brass, Shakespeare Mfg., 
Jones & Laughlin, Marvel-Schebler 
Carburetor, American Seating, 
Carnegie Illinois Steel, Hayes Mfg., 
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CHRYSLER PITTSBURGH CO. 
program that is producing excellent results, it is re 


is using a cooperative vocational training 
rted. This is a group 


of boys and men being trained by the company under a plan whereby they 


work two weeks alternately in the sho 
Pittsburgh Board of Education Vocationa 


trainees shown, 


two were missing when this picture was 


and in the classroom of the 


school. In the - the 10 
R. E. 


(Whitey) Everitt, the supervisor of this training (in white coat) "sande at 


the left of the group. 


lite Electric, Calumet Steel, U. S.| trial Products, Goodyear Tire & 


Tire & Rubber, 
Sinclair Refining, 


Hose, and Young Radiator. 


A. C. Spark Plug, Firestone Indus- 


’ * 
ee aided hn | ie 
Bd 


B. F. Goodrich, | Rubber, Massey-Harris, Inc., Ray- 
Chicago Metal | course, 


all of the other Borg 
Of Warner divisions were represented 
as well. 
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Dividends of Hard Work... 


Mechanic Training Aids 
Chrysler Pittsburgh 


PITTSBURGH.—Plans for train- 
ing mechanics, devised and put in 
force by Charles L. Nutter, presi- 
dent of the Chrysler Pittsburgh 
Co., are reported paying good divi- 
dends since the Pearl Harbor 
attack. 


This plan it is stated, is an ar- 
rangement whereby the factory 
branch and the Pittsburgh Board 
of Education Vocational School 
co-operate in giving mechanics a 
well-rounded education so_ that 
their knowledge can be more thor- 
oughly advanced and put to the 
most practical use. 


According to the arrangement, 
the student alternates two weeks 
of class work with two weeks of 
actual training in the Chrysler 
Pittsburgh shop. The periods are 
supervised by R. E. Everitt, a 
highly skilled mechanic with the 
branch over a long period. 


Scratch a tires face to give it extra miles 


ng mpeaagaaaae 


=e So it’s just as important that this “ 


new” 


| Life begins at 40,000 miles for many tires that 
might once haye gone to the scrap pile. — 


HE MASKED man (above) is scratch- 
‘Te the tread off a tire. He wears the 
mask so it won't scratch him back. 

When he gets through this scratching, 
or buffing, the tire’s face will look like the 
next picture (2), frazzled and treadless. 

But 
means years of new life for the patient. 
And these B. F. Goodrich recapping op- 
erations are successful, often giving a tire 


like any successful operation—it 


as many thousands of new miles as it had 


run before. 
Good- 


rich recapping is supervised from the 


One of the reasons is that B. F. 


factory. Traveling experts make sure that 


cmt 


recappers know every single step per- 
fectly and use only approved materials. 
Among other things, the recapper must 
be expert at repairs—such as the one 
being made in the third picture. The re- 
pairs are made before the tire is recapped. 

When the new tread is on, the tire goes 
into the mold for “‘baking.”” When it 
comes out (picture 4), the recapper knows 
that it will give mileage and service worthy 
of the name B. F. Goodrich. 

If you are an “A”’ driver, recapping is 
the only way you may be able to get a 
“new’’ tire for many months. This is true 


for many “B’’ and “‘C”’ drivers, too. 


tire be right as it ever was. That's why 
B. F. Goodrich uses the same synthetic 
rubber in recapping that has already rolled 
up 4 billion miles for the all-synthetic 
B. F. Goodrich Silvertowns. 

Help your country and help yourself, 
by getting your tires recapped in time. If 
a tire is too worn it cannot be recapped. 
Have your B. F.Goodrich man check your 
tiresnow. TheB.F.GoodrichCo.,Akron,O. 


YE ee 


B.E Goodrich 


FIRST IN RUBBER, 


| 


Ever since the war started, the 
plan has met with extraordinary 
success and has enabled the com- 
pany always to have available a 
considerable number of capable 
operatives during a period when 
there has been such a_ serious 
shortage of trained mechanics. 
At the same time it is furnishing 
the company with men who are 
trained in its own methods and 
who thus do not have to unlearn 
things acquired elsewhere. 

These trainees, of course, are 
subject to the usual rules of the 
Selective Service authorities afi 
several have entered the military 
service. Through the past su 
mer a number put in full time 
the shop while on their vacations. 
At present 12 men and boys are 
enrolled, ranging in ages from 16 
to 52 years. There is one man, it 
is stated, after serving two year 
as an apprentice mechanic while in 
his teens, later had spent 25 years 
in the hotel business, only to take 
up his tools again when the war 
emergency created the great de- 
mand for mechanics. 


Shops 


(Continued from Page 38) 
Logan strongly urged that an ims 
mediate inventory be taken of 
present shop equipment with re- 
placement of obsolete tools and 
machines the motive. 


Four factors upon which “profit- 
able” shop equipment must be 
selected were mentioned by Logan. 
They are: 

Merchandising and Selling. The 

most profitable guarantee for 
a successful dealer is good equip- 
ment, Logan said, which provides 
superior service and instant cus- 
tomer’ satisfaction—“a constant, 
silent salesman.” 

Labor Saving. Installation of. 

modern equipment adapted to 
mechanical service was held essen- 
tial. 
equipment can put $50 per week in 
your cash register, that same man 
with new equipment will make you 
$75 per week.” 

Ability to Raise Service Qual- 

ity Standards. Equipment must 
either provide easier working con- 
ditions, make possible more accu- 
rate adjustments or both, accord- 
ing to Logan. The service man- 
ager should be able to understand 
and operate all equipment in the 
shop, he added. 

Attract Better Mechanics. Lo- 

gan said that mechanics would 
be drawn automatically by a work- 
able combination of the first three 
factors, producing sufficient work, 
increased paychecks and improved 
working conditions, respectively. 

Logan said that complete har- 
mony should exist between the 
service manager and the jobber 
salesman. Citing the inferior posi- 
tion parts salesmen have held in 
the past, he said: 

“In past sales the business 
owner seldom realized the full 
benefit from his investment be- 
cause he never knew all the 
things that equipment could be 
made to do for him. I hope that 
in the future dealers will not be 
too busy to discuss their equip- 
ment problems with the men 
who are sent out by equipment 
manufacturers and jobbers. 

“I believe you can, with the 
benefit of the good war lessons, 
and by forgetting the bad ones, 
profitably meet all anticipated 
competition and get your full 
share of this business. But to do 
so, you must become the best pos 
sible service salesman. 

“This requires a service building 
that automatically says to you 
customers, ‘This is the best place 
in town to buy service. It re- 
quires that that building be prop- 
erly laid out for efficient operation 
and customer impression. Fur-@ 
ther, it requires that you properly 
equip your shop to merchandise; 
to save labor; to raise the service 
quality standard, and to attract 
the best mechanics and supervision 
your community affords. 

“These things, I believe, add up 
to profitable postwar dealer service 
business.” 





“If a mechanic with ordinarye« 
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CHICAGO.—In urging the neces- 

sity of avoiding the wrecking of 

irreplaceable cars, trucks and 

~@buses this winter, Prof. Ralph A. 
Moyer, of the National Safety 
Council, points out that any ab- 

“gnormal increase in winter traffic 
accidents will contribute heavily to 

.- the highway transport crisis facing 
the nation in 1945. 


Moyer, who is chairman of the 
——council’s committee on winter 
driving hazards and also research 
associate professor of highway en- 
~zineering, Iowa State College, said 
that the traffic death rate for the 
past winter was 53 percent higher 
~wthan the 1943 summer rate for the 
Northern half of the United States 
and 24 percent higher for the 
Southern states, according to coun- 
cil statistics. 


- This represents a marked in- 
crease in winter accident rates 
when compared with the corre- 
sponding rates for the previous 
year for which the winter rate 
was 24 percent higher than the 
summer rate in the Northern 
states and only 5 percent higher 
in the Southern states. 


The importance of winter acci- 
dents during war period is indi- 
cated by the fact that the greatest 
number of traffic fatalities now 
occur during the winter months 
Mepinstead of during the late summer 
~ and fall months as was the case in 
the prewar period. 
m=. A general reduction in the acci- 
' @ent rate during the war was at- 
tributed to less travel and reduced 
Mespeed. The reduction in travel 
last year was greatest in the sum- 
mer months and was an important 
Msfactor contributing to the reduc- 
tion of the summer accident rate. 

Cut Speed in Winter 

The speed reduction during 1943- 
44 was fairly uniform during the 
# year and while it may have con- 
~ tributed to a reduction in the ac- 

cident rates, the committee’s study 
of winter accidents indicates that 
with last year’s average speed of 
36 to 40 m.p.h., the reduction was 
=wnot great enough during the win- 
j ter months to reduce winter acci- 
dents, especially in the Northern 
states on the slippery snow and 
ice-covered roads which require a 
much greater reduction in speed 
for safe driving. 

Previous studies of the com- 
~~ mittee have revealed that the prin- 
cipal causes of high winter acci- 
dent rates are slippery, wet or 
 mud-covered or snow-covered or 

ice-covered road surfaces and poor 

visibility due to long hours of 
@ darkness, fogged windshields, snow- 
storms, etc. Accidents on slippery 
. road surfaces are usually reported 
as skidding accidents and the 
number of skidding accidents re- 
» ported for each month provides an 
index of the influence of skidding 
accidents on the winter accident 
@ rate. 
“This suggests,” Moyer said, 

“that the most effective method 
of reducing skidding accidents 
during the winter months is to 
remove the snow and ice from 
pavements as promptly as pos- 
sible and provide good drainage 
so that the pavements can be 
clean and dry and thus provide 
the same safe driving surface for 
the winter months as for the 
summer months.” 

The Committee recommends the 
following program of action to re- 
duce accidents during the winter 
months of 1944-45: 

1. An adequate road and street 
winter maintenance program to 


’Chrysler-Canada 
»Promotes Hickey 


MONTREAL.—John H. Hickey, 
.general parts and service manager 
of the Chrysler Corp. of Canada, 
Ltd., has been elected to the board 
aof directors of the company, ac- 
cording to an announcement by 
the company’s president, C. W. 
Churchill. 
Hickey’s connection with Chrys- 
ler began in 1928, when he took 
charge of the parts and service 
division. Included now in his super- 
vision duties is the sale and serv: 
ing of Chrysler industrial engines 
which were first made available 
six years ago. 
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Winter’s Peril 


Added Threat to Highway Transport 
Cited by Safety Council 





keep all essential war traffic mov- | 
ing quickly and safely to its 
destination. 

2. The conditioning of all stand- 
ard and special motor vehicle 
equipment for winter use to pre- 
vent unnecessary delays and 
accidents. 

3. An educational program to in- 
form drivers in regard to safe 
driving practices to prevent win- | 


ter traffic accidents. ATTRACTIVE AND EFFICIENT parts department of the Orrin Fox Pontiac 
Preventive Maintenance | Co., Pasadena, Calif., where business is nearly 100 percent ahead of last year. 
Space for this department recently was doubled, as was equipment and 


Moyer added that with the pres- 
ent critical shortage of labor, ona Donald Bri — eee 
skilled mechanics and spare parts, 
preventive maintenance of equip- 
ment is an absolute necessity to 
keep vehicles rolling. The most 
important items which require 
checking are brakes, windshield 
wipers, heaters, heater-defrosters, 
windshield fans, the electrical sys- 
tem, including the generator and 
battery, the exhaust system for 
deadly carbon monoxide leaks in 
the line or in the muffler, anti- 


freeze and radiator leaks, head- 
lights, fog lights, tail ‘lights, and 
stop-lights, tires and tire chains. 
While replacement parts are still 
available for practically all of 
these items, they are difficult to 
obtain and the supply may be ex- 
hausted before the end of this 
winter unless the items in each 
essential motor vehicle are care- 
fully inspected, serviced and re- 
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Rock Salt 


in’ Winter 


caused by rationing. 
Fehd (left), parts manager, and his 


paired where necessary to extend 
their useful life. 

“Tires should be recapped as 
soon as the smooth tread condi- 
tion develops,” Moyer said. “This 
will not only prolong the life of 
the tire but will reduce the hazard 
of skidding,- especially on wet, 
muddy or snow-covered surfaces.” 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


been cleaned. Since 


Over 21 million gallons of gasoline a day to put the 


ALLIES UBER 


HE American fighting forces aren’t the only 

users of ‘‘made in U.S.A.” high-octane gaso- 
line. Millions of gallons are going to the British, 
Russians, Australians, Canadians and our other 
allies. What’s more, this gasoline is all high 
quality—and practically every gallon is im- 
proved with Ethyl] fluid. 


You can see that as long as the war is on 
there isn’t much hope that civilians will be able 
to get gasoline unlimited as to quantity and 
quality. But it won’t be long after the fighting 
is over that gasoline of far higher quality than 
you’ve ever had before will be available for 
running your automobile, truck or bus. 


DEUTSCHLAND 


Ultimately, post-war engines will be designed 
to get more power and economy from this 
greatly improved post-war gasoline. We of Ethyl 
look forward to working with the automotive, 
petroleum and aviation industries in making 
these hopes come true as quickly as possible . . . 
but with us, as with you, the winning of the 
war comes first. 


+ + + 


ETHYL CORPORATION 


Manufacturer of Ethyl fluid, used by oil com- 
panies to improve the antiknock quality of 
aviation and motor gasoline. 





won 
GASOLINE POWERS THE ATTACK—DON’T WASTE A DROP} 


crystals act as an abrasive, 
car or truck can pull out of short 
pitches or holes without spinning 
tires and wasting rubber. 

The experience of service station 
operators proved last year that a 
simple product display with a sign 
featuring ten-pound bags of rock 
salt readily increased their profits. 
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=| | Held Profitable 


NEW YORK. — Service stations 
on the lookout for a plus profit 
are now displaying ten-pound bags 
of rock salt for sale during the 
winter months to car owners and 
truck operators. Last year many 
stations greatly increased 
turnover of this profitable item and 
made a substantial profit, enabling 
them to make up lost business 


their 


Drivers buy rock salt to throw 
underneath their tires when they 
can’t get traction on snow or ice, 
or for emergency use when they 
travel over roads that have not 


salt 
the 
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Synkrete Concentrate 


Treats Cement Floors 
A new highly concentrated : 
treatment for cement floors is 
said to provide coverage for 
at least 1,000 square feet per 
gallon. Thus, cost of a treatment 
is reduced to a small fraction of 
a cent per square feet. 
This material, known as 
Synkrete Concentrate, is diluted 
with three parts water before 
use. Thus, one gallon of concen- 
trate gives four gallons of ready- 
to-use Synkrete. Literature about 
Synkrete Concentrate can be 
obtained upon request from 
Synthex Products Co., 2 West 
45th St., New York 19, N. Y. 


Zinctone Both Polishes 


And Seals Die Casts 


Zinctone, a quick chemical 
process for brightening and im- 
proving the corrosion resistance 
of zinc alloy die castings is a 
new development announced by 
Turco Products, Inc., of Los An- 
geles and Chicago.. 


The Zinctone process seals the 
outer “skin” of the _ casting, 
helping to protect it from me- 
chanical penetration and corro- 
sive attack. At the same time, 
Zinctone produces a smooth 
bright surface which compares 
favorably with the finish pro- 
duced by mechanical polishing or 
buffing. 


Synthetic Rubber Saga 


Narrated in New Film 


The story of how the nation’s 
vast new synthetic rubber output 
was developed to meet one of the 
greatest crises of the war is told 
in a new film just released. 

The movie, “Freedom Rides on 
Rubber,” is one of two motion pic- 
tures the Firestone Tire & Rubber 
Co. is making ayailable to church, 
civic, educat..faae®™<*.nd = similar 


groups without cost. 
. s * 


Koroseal Catalog Out 


A new catalog section on its Koro- 
seal Tape and Korolac a 
solution of Koroseal, protective coat- 
ings for plating racks, has been issued 
by the B. F. Goodrich Co., Akron, O., 
and is now available upon request. 


EXICO CITY 


and Monterrey 


American Airlines provides swift, daily service to these impor- 
tant Mexican cities. Please make reservations well in advance. 


Call the nearest American Airlines Office 


AMERICAN AW AIRLINES 7. 


ROUTE OF THE FLAGSHIPS 


* 


NEW === 
PCA Air Terminal 


Modern, luxuriously appointed air travel center 
at the corner of Washington Boulevard 
and State Street 


Th recognition of Detroit’s importance in the 
coming air age, PCA, the great pioneer airline of 
industrial America, has now opened a spacious 
nev Air Terminal specially designed to care for 
every air travel need of Detroit travelers—not 
only those flying on essential business today, 
but the thousands who will be traveling by air’ 
after the war. 

Whether you are planning to fly today, to- 
morrow, next week, or after the war, you'll enjoy 
visiting this beautiful new addition to Detroit’s 
air travel facilities. 


FOR AIR RESERVATIONS ANYWHERE... 


a = PCA Air Terminal 


Cors Washington Blvd. 


and State Street 
PHONE 


THE capital AIRLINE Pingree 6600 


SERVICE TO READERS 


New Products 


Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 


THIS TINY MOTOR, held by a 
model, is the ‘‘man-behind-the-gun”’ in 


the new Model 50 Vacdraulix for cars| N. 


ust announced by Empire 
ewark. Booster action of 
this motor compensates for hazardous 
travel distance due to reaction lag an 
letdown in pressure on the brake 
pedal, it’s claimed. 

* * * 


SAE Cross-Index 


On Aircraft Material 

The September SAE Journal 
announced completion by the 
Society of Automotive Engineers 
for use of the air forces of the 
United Nations of a comprehensive 
cross-index of original,  inter- 
changeable, and substitute aero- 
nautical materials used in aircraft, 
engines, and accessories. 


Issued as SAE Aeronautical In- 
formation Report No. 8, the 164- 
page index presents comparable 
tables of SAE, Army-Navy, Fed- 
eral, Army Air Force, Navy, Navy 
Aeronautical, British, Canadian, 
and Australian specifications and 
numbers for original, interchange- 
able, and _ substitute materials. 
Among these are ferrous steel, 
aluminum, magnesium, copper, 
nickel, tin, zinc, bismuth, and 
lead alloys, with chemical composi- 
tions and mechancial properties, 
used by United Nations air forces. 
By using the index to ascertain 
equivalent materials, service me- 
chanics will be able to overcome 
shortages anywhere on the globe. 


* * * 


Discusses New Coatings 


‘‘New Approaches to Surface Pro- 
tection’’ is the title of a new pam- 
phlet received from Preferred tili- 
ties Mfg. Corp. It is primarily a 
technical discussion of highly desir- 
able advantages ascribed to the Pre- 
ferred preparations, White Hot and 
Pyro-Chrome. These protective coat- 
ings take advantage of properties of | 


and trucks, 
Brake Co., 





heat reflection, a hitherto overlooked | 
principle by which radiant heat energy 
is put to work, instead of being ab-| 
sorbed by heat chamber linings, it | 
was announced. . 


A NEW IDEA in truck and bus 
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New Tinning Flux 


Devised by Airco 


The Air Reduction Research 
Laboratories has developed a flux 
designed to promote uniformly suc- 
cessful tinning of cast iron prior 
to brazing. The manufacturer 
states that this flux, known as 
Airco Hi-Bond, overcomes the dif- 
ficulties encountered in tinning 
cast iron by its graphitic nature 
and makes possible highly satisfac- 
tory tinning of cast iron especially 
of high carbon and silicon content 
or low combined carbon analysis. 

Additional details may be ob- 
tained by writing to the manufac- 
turer, Air Reduction Sales Co., 
60 East 42nd St., New York 17, N. Y. 

* * & 


Grinding Booklet 


To acquaint grinding wheel users 
with the newly announced standard 
markings for _ identifyin rinding 
wheels and other bonde abrasives, 
Carborundum Co. at Niagara Falls, 
. ¥., has’ prepared GRINDING 
FACTS, a 136-page reference book, in- 
cluding a complete explanation of the 
new marking symbols, a comprehensive 


d|schedule of grading recommendations 


for general, toolroom, diamond wheel, 

and thread grinding, a description of 

each common type of grinding, safety 

rules and a table of useful speeds. 
‘2 6 , 


New Amalie Booklet 


How to safeguard upper valve stems 
and valve seats against excessive ac- 
cumulation of carbon, and prevent 
scoring due to dry cylinder walls, 
pistons and rings is_pictorially ex- 
lained in a new booklet just released 
by the Amalie Division, L. Sonneborn 
Sons, Inc., New York. | 


BEAR Model 400 balancing machine 
is the largest capacity unit in the 
line at present. Handling parts from 
approximately 100 to 4,000 pounds, in- 
cluding railroad wheels, diesel arma- 


| tures, and the like, it is also adapted 


to fans and lowers, simply by the 
addition of i srchangeable flexing 
heads. The machine is available with 
or without transmission, single or 
four-speed motor, or equipped with a 
transmission and single speed motor 
with reduced voltage Starter. 


Dolfinite Discussed 


A new catalog of Dolfinite products 
for the automotive industry is just off 
the press and will be sent free upon 
request. Requests for catalogs should 
be addressed to Dolphin Paint & Var- 
a Co., 909 Champlain St., Toledo 


heaters has beex announced by the 


Fluid Heat division of Anchor Post Fence Co., Baltimore. This combines the 
usual functions of cab heating and windshield defrosting, with the addition 


of trailer space 
crankcase as desired. 
different sizes 
BTU/Hr. 


heating and preheating of batteries, 
I Known as Model SAH this heater is made in several 
with outputs from 10,000 BTU/Hr. 
when firing at maximum rates. 


engine manifold and 


_on low rate to 40,000 
Control is remotely mounted. 


SERVICE SECTION 


Locater Signs Mark : 
Fire Extinguisher Sites 
Painting and lettering of fire ex- 
tinguisher signs on pillars, walls 
or compartments, takes time and 
labor from already over-burdened 
manufacturers. Realizing this, Ran 
dolph Laboratories, Inc., Chicago; 
has developed a new extinguisher 
locater sign, a decal water-transfe 
that can be instantly placed above 
all extinguishers in the plant area. 
This 10-inch diameter locate 
printed in large white letters on a 
bright red background, is visible 
for 75 feet in any part of th 
plant. Directions for application are 
printed on the reverse side of the 


transfer. 
+ a + 


Booklet on Aluminum 


With the prospect of aluminum _be- 
coming available in large quantities 
in the near future, many manuf 
turers are considering how this mate- 
rial of manifold uses can be applied 
to their current and postwar products 
Just off the press is a booklet pub- 
lished by the Harvey Machine Co., Inc., 
Los Angeles, entitled DURAL PARTS 
which should interest design engine 
and production men. 


THIS MACHINE is the newest addi 
tion to the line of static and Dy-Namie 
balancing machines produced by the 
Bear Mfg. Co., Rock Island, Ill. It is 
especially designed for the balancin 
of rotating parts which operate at 
higher speeds; for example airplane 
wheel assemblies. This machine is 
adapted to parts weighing from ap- 
proximately 150 to 2,000 pounds, is 
equipped with a four-speed transmis- 
sion, 5 -P. motor, and a reduced 
voltage starter. A magnetic push 
button station operates the reduced 
voltage starter. 


“Now, if we were 
only staying at 
THE ROOSEVELT” 


When you stop at The Roosevelt 
you don't risk getting marooned 
like this. For you'll be within 
walking range of Manhattan's 
Midtown activities. Direct pas- 
sageway from Grand Central 
Terminal to hotel lobby. A reser- 
vation at The Roosevelt liqui- 
dates a lot of bother. Rooms 


| with bath from $4.50. 
| THE 
IROOSEVELT 


Robert P Williford General Manager 
| MADISON AVE. AT 45th ST., NEW YORK 


A Hilton Hotel 


| OTHER HILTON HOTELS FROM COAST TO COAST: 


TEXAS, Abilene, El Paso, Longview. Lubbock, 
Plainview ; NEW MEXICO, Albuquerque; CAlL- 
IFORNIA, Long Beach, Los Angeles, The Town 
House; MEXICO, Chihuahua, The Palacio Hilton. 
Hilton Hotels, C. N. Hilton, President. 
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Metal Show Holds 
Week’s Spotlight 


By A. H. Allen 


THIS WEEK in Cleveland the 26th National Metal 
Congress holds sway and from all advance reports it will 


be the largest ever held by 
American Society for Metals. 


the sponsor organization, 
All Cleveland hotels have 


been sold out for weeks, and some visitors are being bunked 


in rooming houses far from 
the downtown area and the 
Cleveland Public Hall. To 


meet the emergency, two lake 
steamers have been spotted along- 
side the East Ninth St. piers and 
are booked solid as floating hotels 
for convention guests, double-bunk 
staterooms going for $6 and $8 a 
night. 


Six sections of the exhibit hall 
will be jampacked with displays of 
the ware of some 400 companies 

in the metal- 
working, metal 
treating and 
allied industries, 
open throughout 
the week, while 
at the same time 
technical sessions 
will be in prog- 
ress at all down- 
town Cleveland 
hotels and at the 
Public auditor- 
ium under the 
banners of five 
technical societies—American So- 
ciety for Metals, Iron and Steel 
Division and Institute of Metals 
Division of the American Institute 
of Mining and Metallurgical Engi- 
neers, American Welding Society, 
Society for Experimental Stress 
Analysis and the American Indus- 
trial Radium and X-Ray Society. 


A feature of the ASM meetings 
will be a series of panel discus- 
sions on such subjects as metal 
cutting, tool materials, surface 
finishes, refrigeration in metal- 
lurgy, induction heating, hard- 
enability of steels, magnesium, 
tin alloys, new trends in metal- 
lurgical heating, metals for rail- 
roads, products from metal 
powders, aluminum alloys for 
peacetime uses, and salt baths 
for heat treating. 


Scores of automotive metallurg- 
ists and engineers are regular at- 


Desire 20,000 
New Vehicles 


NEW YORK.—A survey con- 
ducted by the Dairymen’s League 
Cooperative Assn. reveals that its 
-28,000 members and their families 
have a postwar need of 20,000 new 
automobiles, trucks and tractors— 
representing at $21,433,000 market, 
with an additional $1,880,000 mar- 
ket for truck and automobile re- 
pair and maintenance. 


Numerous other needs were list- 
ed by the survey, which depicted 
the league’s members as represent- 
ing a $91,428,000 potential postwar 
market for the products of indus- 
try and the labor of skilled 
workers. 


In making public the survey’s 
findings, Fred H. Sexauer asserted 
that agriculture will contribute to 
a sound postwar economy by ab- 
sorbing its share of manpower. 

“It must be emphasized,” he 
added, however, “that this survey 


.does not mean that the 28,000 


Dairymen’s League farm families 
have saved up $91,000,000 and have 
it on hand, ready to rush out and 
buy all the things they need and 
want. Our survey shows what 
they are ready and eager to buy 
“if they receive adequate returns 
for their products, labor and in- 


, Vvestment.” 


Gough Chevrolet Sells 


Youngstown Salesroom 


3. YOUNGSTOWN, O.—The Gough 


Chevrolet Co. showroom at 2105 S. 


Market St. has been sold to Evan} 


J. Keener, former automobile 
agency owner, it was revealed last 
week. 


tendants and participants at these 
annual Metal shows, and this year 
is no exception. Bill Stout, for 
example, will deliver a paper be- 
fore the Welding society on weld- 
ing in aircraft construction. L. A. 
Danse, of Cadillac, will talk on the 
repair of castings. Three Chrysler 
engineers are co-authors of papers 
to be read before the Stress Analy- 
sis group, one of the newest techni- 
cal societies to be formed. 

At one time it had been hoped 
that the 1944 Metal show would be 
a Victory model, but Hitler de- 
cided otherwise. In spite of his 
refusal to give up even though we 
keep telling him he is beaten, the 
Metal show will be undimmed in 
color and splendor and unlacking 
in hundreds of new ideas for the 
forming and treatment of metals 
used in industry. 

* ¢ & 


Torsion Bar Type 


Suspension Spreads 

ADAPTATION of the _ torsion 
bar type of suspension pioneered 
on the Buick M-18 Hellcat tank 
destroyer and on the Cadillac M-24 
tank, is reported under way on 
the medium tank designs built by 
Chrysler. The M-4 General Sher- 
man tank hitherto has used volute 
spring suspension with compara- 
tively small bogey wheels. The 
change would involve using large 
bogey wheels, which give far better 
wear, incidentally, and a torsion 
bar on each wheel. 

Contract for the Buick M-18 
probably will be completed by 
the end of the year, and no con- 
tinuation orders have been issued 
as yet; some suppliers in fact 
having received termination 
notices on shipments of certain 
parts they furnish. Buick is 
modifying a number of the M-18s 
for a new tactical purpose and 
this work likely will continue ¢>r 
some time. 

* * #* 


Watch for Auto 


Firm’s Announcement 

ANNOUNCEMENT by Wright 
Aeronautical Corp., on the occa- 
sion of its 25th anniversary, that 
it is now at work on gas turbines 
in the 10,000-horsepower range for 
aircraft, partially confirms com- 
ment made here recently of accel- 
erated activity in the field of gas 
turbines. Wright engineers think 
they can build a turbine which 
will weigh only three-quarters as 
much per horsepower as the con- 
ventional radial engine, can use 
most any type fuel and will provide 
aircraft speeds of 500-600 miles an 
hour. 

Look for an automotive com- 
pany to make a significant an- 
nouncement shortly with respect 
to similar development work. 

Some parts suppliers are looking 
for actual orders this week cover- 
ing initial requirements for re- 
sumption of automobile produc- 
tion. No shipping dates are ex- 
pected, but the full details of what 
and how much will be available—at 
least a start. 

* * # 

Limitation imposed by _ the 
WMC of $25,000 per company per 
month on preparatory engineer- 
ing work is regarded as silly by 
some engineers in this field. 
As one said, “Hell, we'll spend 
$25,000 on redesigning a radiator 
ornament.” 

+ ” * 

Government has let contracts for 
several hundred large prefabricated 
and quickly-assembled steel stor- 
age sheds, presumably for erection 
around government-owned machin- 
ery moved out of reconverted 
plants. This may help to solve 
one troublesome problem of what 
to do with surplus machinery and 
will at least keep the equipment 
away from the ravages of weather. 


' mobile, 


Learning the Ropes... 


U. S. Signal Corps photos 


HERE IS A PICTURE STORY of what the 613th Ordnance Battalion, now 
stationed at Fort McClellan, Ala., has accomplished in eight weeks of training, 


Men of the 3213th Small Arms Re 


pair are shown at their work tables 


repairing and servicing M-ls and carbines. 


IN A SPECIAL machine sho 
turn out tools for the bat 


set up in a freight car, skilled mechanics 
on men. 


Soon the ordnance outfit will be 


leaving for overseas and the shops it established at the Anniston Ordnance 
Base will be used to train other battalions. 


Behind the Blitz 


Army Writer Tells How Service Shops 
Keep Equipment Rolling 


FT. McCLELLAN, Ala. — Dam- 
aged tanks are torn down and re- 
built within two days here, it was 


reported by an Army writer tell- 


Sales, Stocks Both 
Off in San Antonio 


SAN ANTONIO.—New-car sales 
for the month of September, as re- 
ported by the dealer-members of 
the San Antonio Automobile Trade 
Assn., reflected the lowering stocks 
that dealers are reported to have 
on hand, a total of only 33 cars 
and trucks being reported. 


Sales, according to makes, were 
as follows: 

Buick, 8; Chevrolet, 1 (and three 
trucks); DeSoto, 2; Dodge, 5 (and 
four commercial units and one 
truck); Ford, two trucks; GMC 
Truck, 2; IHC Truck, 1; Olds- 
3, and Plymouth, 1. 
Totals, 20 cars, 4 commercial units 
and 9 trucks. 


Oil Pipeline Planned 


For Pacific Northwest 
PORTLAND, Ore.—Construction 
of a $15,000,000 oil pipeline from | 


central Montana to Seattle, 


pri- | 


ing the maintenance and repair 
story behind mechanized warfare. 

In one of the shops of the 613th 
Ordnance Battalion Armored 
Maintenance at the Anniston Ord- 
nance Base, a tank is torn down to 
its chassis in five stages. Then the 
mechanics and armorers go to 
work, cleaning and welding the 
armor, repairing the motors, the 
bogey wheels and _— suspension 
tracks. Within two days the tank 
is assembled and given a road 
test, and returned to maneuver 
areas like new. 


The outfit is commanded by Lt. 
Col. John H. Gardner, Dodge dealer 
in Upper Darby, Pa., and many of 
the men in the original battalion 
were recruited through the ord- 
nance campaign of the National 
Automobile Dealers Assn. 


Another outstanding job is the 
reclaiming of thousands of vitally 
needed tools and parts which had 
been thrown into stockpiles un- 
marked and unidentified. These 
parts were dismantled from ve- 
hicles in all sections of the country 
and were standing idle in the stock 
sheds. 

The 3263rd Depot Company set 
up identification tables and in 
several weeks have uncovered such 
parts as crankshafts, roller bear- 


marily to develop a market for|ings and special tools of which 


Wyoming and Montana oil, 

planned for next year by the North 

Pacific Pipe Line Co. 
Announcement of plans for the 


‘S| there has been a shortage. 


Now the company has reached 


| the stage where 1,200 parts are re- 
|claimed in a day and sent off to 


1,100-mile line, a $5,000,000 refinery | stations where they are needed for 


south of Seattle and a 960,000 bar- 
rel storage farm at Renton was 
made by C. O. Risen, of Billings, 
the | 


Mont,. of 


company. 


vice-president 


| replacements. 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 
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Chicago Dealers 
Launch Huge 


Building Program 


By Mel Adams 

Staff Correspondent 
CHICAGO.—Breaking of ground 
last week for the ultra-modern 
one-story building of the Litsinger 
Motor Co. (Ford) on the near west 
side, brought to light an ambitious 
plan that will mean the construc- 
tion of other dealer establishments, 
the total value of which, including 
land, will’ amount to approximately 

$3,000,000. 


The Litsinger building is being 
erected at a cost of $200,000. One 
of its interior features will be a 
department for motor rebuilding, 
an activity in which the company, 
headed by Edward R. Litsinger, 
has been engaged for some time. 


Three other dealers at present 
unnamed are following Litsing- 
er’s lead, and construction will 
get under way as soon as pos- 
sible. 

Back of the program, which calls 
for the erection eventually of 21 
other buildings, are the Wilbur E. 
Howett Co., prominent industrial 
mortgage banker of Chicago, and 
several other interested firms in 
the same field. 

Wilbur E. Howett, president of 
the firm bearing his name, told 
Automotive News of the intensive 
study he has given to the plan and 
the surveys made under his 
direction. 

Howett said the program was 
decided upon because of the de- 
cided trend toward replacing 
distributorships with direct fac- 
tory wholesaling headquarters, 
along with the outlook for great- 
er protection to dealers, encour- 
aging them to enlarge their 
facilities. 

“We found that in all likelihood 
factories after the war will ship 
cars unpainted, with the dealers 
finishing them in the colors pre- 
ferred by buyers,” Howett added. 
“This will necessitate additional 
facilities, as will the setting up of 
departments to handle engine 
rebuilding. 

“It is no secret, we learned, that 
dealers expect to recapture the 
servicing volume they once lost. 
Facilities must be available, and 
that is why the architects we have 
employed are making new types 
of blueprints.” 

_ Locations are also admittedly 
important, Howett declared. 

“In all instances we are favor- 
ing what we call ‘big arteries,’ 
by which we mean the most 
heavily traveled city thorough- 
fares,” he said. “For many 
months we have had traffic 
counts made for us. As a re- 
sult, dealers will have their 
places of business on such streets 
and boulevards, moving from 
their present locations if neces- 
sary.” 

A checkup revealed that not all 
of the new buildings will be as 
large and complete as the Litsinger 
headquarters, but the average land 
and building investment will be 
$150,000. 


Rebuilding Vets 


Hudson Program Rated 
High by U. S. 
_DETROIT.—The program of re- 
hiring, retraining and rehabilitat- 
ing veterans of this war in opera- 
tion at the Hudson Motor Car Co. 
has been so successful that the 
U. S. Veterans Bureau has ranked 
Hudson’s activity among the top 

three in the Detroit area. 

Over 1,000 veterans of this war, 
some 155 of them battle casualties, 
are working at jobs they can do 
best in consideration of their 
physical condition, training and 
education. Of this group only 325 
are former Hudson employes. 

The company’s program for the 
rehiring and training of honorably 
discharged service men and women 
was started more than two years 
ago. News of its success has 
brought many inquiries from other 
companies throughout the United 
States. 


Ex-Ford Man Named 


SPRINGFIELD, Ill.—J. T. Eversole, 
who has been connected with the Ford 
organization for many years in St. 
Louis, has been named manager of 
Capital City Motors. He_ succeeds 
C. E. Wilson, who will shortly an- 
nounce his plans to open his own 
business. 
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AUTOMOTIVE WASHINGTON 


Major Changes Seen 


In Surplus 


Bill 


By William Ullman 
Washington Correspondent 


EVEN AS THE FINAL pieces of the legislative program 


for easing the nation back 


to peacetime pursuits were 


moved into place, serious consideration was being given to 
major changes in the surplus property statute. The expres- 
sions of dissatisfaction which congressional authorities 

re 


first voiced are now being 
translated into specific com- 


plaints. It is a prevailing 

belief here that the three-man 

board to be named as administra- 

tors of this law will have a hard 

row to hoe and that one of its 

first moves may be a plea to Con- 
gress for quick amendments. 

Fears are ex- 

pressed that there 

are too many 

overlapping pref- 

erences in the 

law — preferences 

for veterans, 

small business, 

state and local 

governments and 

buyers in local 

areas, for ex- 

ample. Too, there 

Uliman are complicated 

provisions on 

preferences to former owners and 

others in return of land to private 

ownership. 

There is less furore over the 
other reconversion patterns. The 
contract termination law appears 
to be working well. In the case of 
the reconversion statute, labor is 
still protesting a bit over omission 
of .provisions for transportation of 
war workers and for federally- 
determined unemployment compen- 
sation benefits. 

On the administrative side of 
the reconversion picture, more and 
more general information about 
the government’s plans is becom- 
ing available. The War Production 


Here’s What 
They Say in 
Washington 


WASHINGTON.—Enmployers 
should brush up on the new with- 
holding tax forms and procedure 
which will become operative at 
the year-end. There will be differ- 
ent exemptions, certificates, rates 
and so on. 

Leon Henderson, 


former OPA 


czar, is slated to be appointed eco- | 


nomic adviser to Gen. Eisenhower. 
While the appointment isn’t official 
yet, Leon is so certain of it that 
he is already gathering a staff. 

Temporary shortages in war pro- 
duction may bob up, but the word 
in high administration circles is 
that this year’s goal of $67.3 bil- 
lion in munitions will just about 
be achieved. 

Highway users can expect. an up- 
to-date postwar Uniform Vehicle 
Code next year after State legis- 
latures convene. Finishing touches 
are now being put on it by a com- 
mittee of the National Conference 
on Street and Highway Safety. 

The Petroleum Administration 
for War has reduced its staff by 
20 percent in the past two weeks 
and Deputy Administrator Ralph 
Davies estimates that $700,000 will 
be turned back to the Treasury 
at the end of the fiscal year. 

PAW now has only 1,156 em- 
ployes compared with a high of 
1,438. Cuts have been made in 
headquarters and field staffs alike. 

Let politics be adjourned while 
the American people ponder the 
latest design to express the yearn- 
ing of mankind for peace. The 
draft that has come out of Dum- 
barton Oaks will satisfy neither 
the idealists nor the realists. 
Neither did the American Consti- 
tution at its birth. 

During the first 15 months after 
reconversion, the automobile in- 
dustry will be unable to produce 
more than two and one-half mil- | 
lion cars and one million trucks; | 
only a fraction of estimated de- | 
mand. 

Gasoline rationing will be eased 
gradually after V-E day over a 
period of several months. 


is Officially 


Board’s “task committee” has 
recommended that 350 of its 500 
restrictive orders be lopped off 
on V-E day. Chairman Krug, of 
WPB, says the government can 
not now grant the request of 
auto manufacturers for priority on 
machine tools to permit a fast 


start when the German war ends. | 


The Army and Navy have lost to 
WPB authority to determine when 
any privately-owned production 
facility is no longer necessary to 
the war. 7: = = 


Move to Improve 


Congress Gains 

There is reason to believe that, 
right after the elections, the House 
will join the Senate in approving 
a resolution to set up a special 
committee to recommend improve- 
ments in organization and opera- 
tion of Congress, to propose sim- 
plifications in its operations and 
to suggest ways of bettering the 
relationship between Congress and 
other branches of government. 

The Senate passed the bill 
without objection a few months 
ago and quick action was antici- 
pated in the House. But, there 
was delay in the House Rules 
Committee—an impediment 
which seems about ready to be 
removed with the joint approval 
of both major party leaders in 
the House. 

Representative Monroney, Okla- 
homa Democrat, and co-sponsor 
of the legislation, is optimistic 
that the House will act before the 
Christmas holidays. 

Rep. Monroney expresses the 
Opinion that unless the system of 
representation is strengthened, 
“Congress will fade out as an ef- 
fective control by the people of 
their government.” Few people 
“realize how far these monumental 
problems of supervising the ad- 
ministration of our government, 
of the world’s largest organization 
has outstripped the machinery of 
Congress to do an effective job of 
control.” - 2? 2 


Deciding Ownership 
Of Seized Property 


The Committee on International 
Economic Policy, of which Win- 
throp W. Aldrich is chairman, has 
just issued a pamphlet on the dif- 
ficult problem of “unscrambling” 
Europe’s industries after the de- 
feat of Germany. After giving the 
background and the various means 
by which Germany acquired con- 
trol of the industries of the occu- 
pied countries, the author, Dr. 
Anton Basch, of the Department of 
Economics of Columbia Univer- 
sity, arrives at the following 
conclusions: 

German ownership, acquired 
during the German domination, 
will not be recognized in any of 
the countries concerned; prop- 
erty rights should be seized and 
taken in custody by the respec- 
tive national governments act- 
ing as trustees for the owners; 
theproperty should be held in 
the property should be held in 
cannot be returned to the right- 
ful owners. 

Dr. Basch says: 

“We should not begin by as- 
suming that it will be difficult to 
find the rightful owners and that, 
therefore, another solution is to be 
preferred. On the contrary, the 
basic assumption should be that 
property should be returned to its 
rightful owners and only if that 
proves impossible should other 
measures be taken.” 


McCord Corporation 


Reveals New Name 
DETROIT.—It is the McCord 
Corporation now. Announcement 
made that McCord 
Radiator & Mfg. Co. shifted to 


A PACK OF Staghounds. 


Lined up at an Ordnance depot in England 


ready for shipment to the front where they were used effectively in spear- 
heading swift ~~ thrusts at the Axis in France and Italy, is a pack of 


Staghounds, t 


latest in armored cars 


built by Chevrolet. Combination 


combat and reconnaissance cars, heavily armed and armored, the Staghounds 


have been 
eliminatin 


in patrolling captur areas. 


particularly effective as a menace to enemy 
machine a nests and light weapon emplacements as well as 


supply lines, in 


NADA to Continue Battle 
For MPR 540 Relief 


(Continued from Page 1) 


12 men to comprise the board. 
The trustees shall hold a meeting 
after each annual convention, to 
elect a president, three vice-presi- 
dents, a secretary and treasurer 
from their number, except that the 
last two offices may be combined 
and filled by one person from out- 
side the board. 

The dealers passed but one 

resolution. This urged adoption by 
the electorate of the anti-diversion 
amendment to the state constitu- 
tion at the Nov. 7 election. No 
opposition anywhere in the state 
appears to have developed to this 
amendment, but getting out a 
favorable vote was deemed neces- 
sary. 
Edward Rosling, executive secre- 
tary and counsel of the state group, 
reported on the directors’ meeting 
held in the forenoon. He revealed 
a membership of 300 in the state 
association and NADA from this 
state, a new record of 67 percent 
of the dealers thus being included. 
The financial report showed over 
$3,000 on hand. 

Approval of what the present 
officials have accomplished was 
evidenced by reelection of the 
president, M. O. Anderson, and 
two of the vice-presidents, Ernest 
Major, of Spokane, and Dean 
Howard, of Seattle. Ed Stevens of 
Tacoma was elected third vice- 
president, and John Webb, 
Yakima, treasurer. Anderson was 
also reelected NADA state direc- 
tor. 

The rapid-fire conclave got down 
to business immediately after the 
luncheon, served at the Olympic 
Hotel. The gathering, said Ander- 
son, was remindful of the good 
old days when a new model would 
be introduced. 

Kelly sketched the history and 
accomplishments of NADA from 
its organization in 1917, when it 
was formed to meet the World 
War I emergency; through NRA 
days to the present. 

NADA’s object, he declared, is 
not to fight the factories or the 
government, but to win what is 
right and proper for the dealer- 
ships throughout the country. 
“We have never asked for any- 
thing,” he continued, “that would 
in any way interfere with or re- 
tard the prosecution of the war 
to successful conclusion, but 
on the other hand, have done 
all we could to further that aim.” 

Broader base of membership in 
NADA is essential to do the “bigger 


the new cognomen effective Sept. 29. job” that still remains to be done 


at Washington, 
serted. 

Dealers are _ gradually being 
forced out of the used-car busi- 
ness by dwindling inventories, due 
to the used-car price order. 

Future plans cannot be definitely 
mapped at this time, stated Cham- 
berlain. He invited dealer sugges- 
tions so that NADA could govern 
its actions in accord with majority 
wishes. He reported the rubber 
situation improving, “even more 
than is evident now.” This is true 
except as to big tires. By March 
or April next, even A card holders 
will have all the tires they re- 
quire, he believes. 

The bottom of the barrel is being 
reached in new cars, only about 
15,000 now remaining in dealer 
stockpiles, Chamberlain said. These 
were mostly “cats and dogs” or 
those protected by OPA. Truck 
production for 1945 will be four 
times the civilian production of 
this year. 


Whether used-car _ rationing 
will come is problematical, the 
action depending upon ODT’s at- 
titude as to the need to protect 
the nation’s transportation. But 
in his personal opinion, Cham- 
berlain thought it will come be- 
fore new cars are again pro- 
duced. 


A three-month survey on truck 
and used-car ceilings is about 
ready for report, Chamberlain said. 
This will show a situation that is 
“impractical and inadequate,” in- 
ventories far reduced in dealer 
hands, so that a “dearth of 
stocks” is being approached. 


The manpower problem had also 


the speaker as- 


Surplus Motor 


Sales in August 
Total $3,343,000 


WASHINGTON.—In the month 
of August, according to Wilk 
Clayton, surplus war _ property 
administrator, dispositions of sur- 
plus war property by five disposal 
agencies amounted to $27,815,000, an 
increase of $11,360,000 over July. 

The August figures, it was 
stated, include $3,262,000 of prop- 
erty sold to other Federal agencies. 
Bulk of the dispositions was made 
by the Reconstruction Finance 
Corp—$17,954,000 and the Procure- 
ment Division of the Treasury 
Department—$9,068,000, a total of 
$27,022,000. The War Food Admin- 
istration disposed of $563,000 worth 
of merchandise and the United 
States Maritime Commission, $230,- 
000. Total disposals were 7.4 per- 
cent of the property availablew 
The property sold brought 72 per- 
cent of cost or appraised value . 


Motor vehicles and parts ap= 
praised at $3,343,000 were disposed 
of in August. This was the largest 
class of items handled during 
the month. Month-end inventories 
totaled $8,089,000, while acquisitions, 
during the month amounted to 
$4,434,000. Passenger cars, motor 
trucks and motorcycles, in reason= 
ably fair condition, it was stated, 
have found a_ ready market 
through hundreds of widely scat- 
tered dealers. Motor vehicle parts 
comprise about half the inventory, 
according to the report. 


2,347 Surplus Vehicles 


Sold Week of Oct. 7 

WASHINGTON. — Surplus Army 
vehicles sold during the week 
ended Oct. 7 totaled 2,347, accord- 
ing to Treasury Procurement’s 
surplus property disposal division. 
There remain on hand for disposi- 
tion, it was stated, 10,842 trucks. 
Of these, 6,957 have been inspected 
and are immediately available for 
purchase. 


During the same week 300 used 
cars were sold, leaving 1,510 on 
hand of which 773 have been in-= 
spected and are available for 
purchase. 


“reached bottom” with improve- 
ment expected from now on. 

Production of new cars is of 
greatest concern to everyone, he 
continued. The time for the start 
depends on termination of the war 
in Europe. Speed of getting new 
cars on dealer floors will vary. In 
his personal opinion, six months 
after V-E new cars would be on 
dealer display. 

Dealer opinion was also request- 
ed as to how long after the war 
price controls, rationing and Regu- 
lation W_ should be_ continued. 
Factory-dealer relations, a peren- 
nial subject, was being given con- 
sideration, a report to be made at 
the November board meeting. 
Postwar auto sales financing was 
a controversial question that would 
be discussed fearlessly. 

Dealers were warned to be alert 
and ready for the postwar competi- 
tive situation.. Technically-trained 
GI Joes will in many cases not be 
satisfied to work with old equip- 
ment. They can get loans up to 
$4,000 and can thus start their 
own repair shops. 

Dealers must hold their service 
business at a high volume, was 
Chamberlain’s warning, as new- 
car profits would not suffice. “You 
must keep a relatively similar 
ratio of business toward your com- 
petitors as in the past.” 


ALFRED P. SLOAN JR., chairman of General Motors Corp. (left); C. C 


Hayward, Hamilton 


(center), and E. L. 
president of the Federation of Automobile Dealer Assns. 


Hamilton, on the right, P 


Dubois, 
of Canada, chat 


at formal Federation luncheon at which Sloan addressed delegates to the 


conference. 











HELP WANTED 





a 


ODY AND FENDER MAN, permanent, 
essential. Wire or phone Ingman 
Motors, 1864 SW 8th St., Miami, Fila. 


ectim 


~as 


ited 


ani 





CLAS 


Ny 
a 


50,000 
i < Calif rnria IW rates 


ra) Sohal " 
insertions 


DIATOR REPAIRMAN. 5% days, 50 
hours, $68.75. Steady work. Modern , . 
shop. Quint Bros., Inc., Hammond, 1) 
Indiana. n 


Saean: 


_ 





WE NEED CAPABLE SERVICE MAN- 
AGER. Good-going business. Town 
30,000 in Western Pennsylvania. Good 
living and working conditions. Salary 
and profit-sharing plan. Write or call 
Greensburg Motor Company, Dodge- 
Plymouth, Greensburg, Penna. 


eas RVICE MANAGER for large Interna- 
tional truck and Nash automobile dealer. 
Only top man will be considered. Salary 
and bonus. Box 792, c/o Automotive 
a News, Detroit 2. 


WANT AD DEPT 












































POSITIONS WANTED 


Sales Manager with Chevrolet Dealer. 


WANTED — AGGRESSIVE SALESMEN. 
Sound future assured. Income possibili- 
ties well above average, selling Stand- 
ard dealer accounting systems and 
Management forms. Outlook for car 
dealers most optimistic, promising un- 
usual demand. Men wanted should be 
familiar with functions of dealerships 
and accounting procedures. With re- 
sumption of automobile production, we 
will have a number of openings. Sev- 
eral openings now. D. H. Lansing, Sales 
Manager, Reynolds & Reynolds Co., 
Dayton 7, Ohio. 


of sincerity. 
News, Detroit 2. 


Publicity Man 


Mature age, wide editorial and pub- 


a 


affiliated fields, seeks connection with 
automotive manufacturer. 
newspaperman. Box 746, c/o Automo- 
tive News, Detroit 2. 








VANTED: District Sales Man- 
DEALERSHIP WANTED 


agers for rapidly expanding auto- 
mobile manufacturer. Age 380 to 
45, high school education, 5 years 
“ar more experience in wholesale 
operations in automotive field. Dis- 
—tricts open in several parts of 
country. Salary and traveling ex- 
Factory car furnished. 
ent employees know of this ad. 
Address Box 1782, c/o Automotive 
, ews, Detroit 2. 





WANTED SMALL ESTABLISHED Truck 
or Passenger dealership with good 
potential in town 25,000-50,000. Loca- 
tion unessential. Experience 18 years 
with truck manufacturer. Age, 39. Box 
788, c/o Automotive News, Detroit 2. 





PANY will assist in the 
good dealerships, South preferred. We 
have several buyers. Replies treated in 
strict confidence. Box 762, c/o Auto- 
motive News, Detroit 2. 


POLSOS 
a 





GENERAL MANAGER of large Chevrolet 
dealership wants to buy deal from 200 
cars up. Would consider partnership. 
Replies confidential. Hugh Buster, 1151 
East 76th St., Kansas City, Missouri. 





TRUCK MAN 


One he largest new truck dealers 
in the Middle West has an Fo geen 
al rtun a roven tr - 
: ee. aos be » man or better. 


lete b ohne history. Box 
m usiness ° 
ais. c/o Automotive News, Detroit 2. 


LS 


EQUIPMENT WANTED 


~~ 








PARTS DEPARTMENT steel shelving and 
bins wanted. R & 8S Motor Co., 


Indiana, Penna. 








and 
and price. 
Pa. 


STEEL SHELVING 
wanted. Give size 
Motor Co., Allentown, 








EQUIPMENT FOR SALE 





' . U ' E mR 1—MODEL B Master Frame and Align- 
AUTO ACCESSORIES | ws “atts. ceneine wee Oe ee 


1—Speedway Wheel 
Repair Machine, complete with tools 
and jacks. 1—55-J Bean Wheel Bal- 
ancer. 2—Extra Bean Aligning Heads. 
PRITCHARD MOTOR COMPANY, 
CHARLESTON, W. VA. 


tools and jacks. 


eetxperienced man to head buying 
~ anit for large group of retail stores 
for nationally known company. 
SMApplicant must know the market 
and be able to expedite merchan- 

dise purchased. In reply state fully 
"Experience, age, salary expected. 
Box 798, c/o Automotive News, 
a Detroit 2. 





TOW CRANE, new original crate. Sold 
for $180, will sacrifice for $100. Box 
764, c/o Automotive News, Detroit 2. 


FOR SALE—One complete new Rear Axle 
Assembly for 1940 KB Chevrolet. 12 
white and blue trimmed enamel Parts 
Bin front panels in excellent condition. 
5 two post free wheel type lifts, 20,000 
lb. capacity, complete with pipe, valves, 
fittings. Placed, but never used. 16 
new two ton, two speed hand winches 
with 7 foot booms and 45 foot steel 
cable and hook. 3 1939 Dodge 1% ton 
chassis. S.W.B. dual wheel at ‘‘as is’’ 
ceiling. Full details upon request. 
DRAPER CHEVROLET COMPANY, 


Leen ee 





WANTED SERVICE MANAGER for large 
super service station. Excellent working 
conditions. Good paying steady position 
for right man. Write Goldberg Tire 
Company, 110 Franklin Street, Norwich, 
Connecticut. 


SERVICE MANAGER. Must be aggres- 





sive, experienced, capable of taking Saginaw, Michigan. 
complete charge. Only highest type 
[¥ acceptable. Set your own base salary 


with percentage of profits. Four hun- TRUCES WANTED 
dred car Ford contract, Western Pennsyl- 
vania. Box 794, c/o Automotive News, 


Detroit 2. 





— 
Se 


Will purchase any amount used 
tractors or trailers all models, sizes 
or make. 


U. S. BEST TRUCK SALES 
1689 Bedford Ave., Brooklyn, N. Y. 


DEALERS’ ACCOUNTANTS. Opportunity 
for accountants with sales personalities 
to serve as Business Management Repre- 
sentatives for large automotive manu- 
facturer. Salary and traveling expenses. 
Address Box 793, c/o Automotive News, 
Detroit 2. 


- 
3 


mWANTED EXPERIENCED, capable, serv- 
ice-minded manager. Established East- 
ern dealership, well to do Eastern 
community of 20,000 population—popular 
low priced 300 car contract. Excellent 
opportunity to share in profits and to 
obtain part interest if desired. Reply 
is confidential. Box 795, c/o Automo- 
tive News, Detroit 2. 






—— 












FORD DEALER WILL purchase any 
amount new 1944 Ford trucks on profit 
sharing basis. LASKY MOTOR CAR 
CORPORATION, 90 Montrose Ave., 
Brooklyn 6, New York. 











a 
» TUNE UP MEN—mechanics general—body 
men. Postwar security. Paid vacation. aS 


Ideal working conditions. Highest weekly 









aecinee. Overflow of — nee —-. WANTED! NEW 
e are interested only in custom 
satisfaction and you making money. 1942 TRUCKS 
ire or write SCHERMAN- ° ana 
Will Pay Full Ceiling Prices for New 
PREEMAN, Gouth Bend, Indians. 1942 Ford, Chevrolet, Dodge and 











International %%, %, 1, and 1% Ton 
Capacity Trucks. Need Pickups, Panels, 
Stakes, Cab & Chassis also Plain 
Chassis. 
FLYING CADETS AUTO EXCHANGE 
405 Broadway 
San Antonio, Texas 





BUSINESS FOR SALE 


I 
—~ AUTOMOBILE BUSINESS including Ga- 
rage and Equipment in a real prosperous 
farming town, have held G. M. franchise 
for a number of years. Location East- 
ern New York State. Box 781, c/o 
Automotive News, Detroit 2. 
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DODGE DIRECT DEALER will buy any 
quantity new 1944 Dodge trucks on 
profit sharing or bonus basis, fob fac- 
tory or your city. Write, wire or phone 
collect, ZEDER MOTOR SALES, Bay 
City, Michigan. 






HaSUILDING one hundred ft. front and six 
lots, Chevrolet, Case, Texaco, Firestone, 
Goodyear, small Colorado town. Good 
ranch and farm country, plenty of 
business with nice profits, well stocked 
and equipped. Box 797, c/o Automotive 
News, Detroit 2. 
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WANTED—CONNECTION as Manager or 


Have outstanding sales record. Would 
make reasonable investment as assurance 
Box 791, c/o Automotive 





licity experience in automotive and 
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1923 BUICK 6 CYL. SEDAN in storage 
for 12 years, like new, a real ad for a 
dealer’s showroom. U. 8. Best Truck 
Sales, 1689 Bedford Ave., Brooklyn, N. Y. 





FOR SALE—WHOLESALE—Entire_ stock 


20 used -cars. 1941 to 1937. Buicks, 
Oldsmobiles, Chryslers, Lincoln-Zephyrs, 
Packards, Plymouths, Pontiacs and 


Chevrolets. Philadelphia Motor Car Co., 
~- South Broad S8t., Philadelphia 47, 





WHOLESALING 1937—42 cars, stop in, at 
on Greenfields, 6700 Euclid, Cleveland, 
hio. 


BUY USED CARS from ‘‘Indiana’s Busiest 
Wholesaler.’’ 250 Clean Late Models and 
others, all makes at low ceiling. 
BOGDA’S Downtown Nash Sales, Inc., 
1018 N. Meridian St., Indianapolis, 
Indiana. 


1938 LINCOLN CUSTOM Convertible 
Sedan, body by Le Baron, driven only 
14,00C miles, storage 27 months. Radio, 
heater, six wheels, tires like new. 
$2,000. Car cost new $8,500. Deitz 
Motors, Inc., 250 George St., New 
Brunswick, N. J. 





WHOLESALING 1937 to 1942 cars, stop 
in at Sam Greenfields, 6700 Euclid Ave., 
Cleveland, Ohio. Telephone Henderson 
0232. 





AUTO AUCTION 
every Friday 


The best place to buy or sell, in the 
Middle West. 


DEALERS ONLY 
We will buy your complete stock, 
call or wire, 


ART WATSON 
$215 Reading Rd. Cincinnati, O. 





NEW CARS FOR SALE 


NEW CARS ready for immediate sale to 
Dealers. Stock includes Nashs and Hud- 
sons. Buy your new cars from BOGDA’S 
Downtown Nash Sales, Inc., 1018 N. 
Meridian St., Indianapolis, Indiana. 





USED CARS WANTED 





SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





WANTED LATE MODEL clean used cars. 
Will buy 10 to 100. Write or wire col- 


lect, description and price. Nashville 
Motors, Inc., Nashville 3, Tennessee. 
Phone 5-1246. , 


I WILL PURCHASE part or complete used 
car inventories anywhere. Sam Green- 
field, 6700 Euclid Ave., Auto merchan- 


diser in Cleveland for over 25 years. 





WILL BUY COMPLETE STOCKS of used 
and new cars 37-42 in Region A at 
base prices. Send us your inventory. 
William Catlin & Sons, Jacksonville, Fla. 


TRUCES FOR SALE 


TRAILER, loads four passenger cars, two 
above and two below, made by Mechani- 
cal Handling Systems, Detroit. Model 
year 1939, tandem wheels, 8.25x20 tires, 
rubber 50%, general condition of trailer 
good. Riegel Brothers, Spokane, Wash- 
ington. 


NEW FORD 1942—134” truck with cab. 
OPA ceiling price. Maywood Motor 








Company, Maywood, Ill 
HAVE 4 NEW 1944 DODGE and 2 GMC 
trucks. Have following used dump 


trucks with Wood’s hoists: 3 1942 Chev- 
rolet, cab over engine (slightly used). 
2 1941 GMC. 1 1939 Internatienal. 
1 1940 Dodge. 3 1940 Dodge Cargo 
Trucks. 6 Command Cars. YEARWOOD 
MOTOR CO., Fayetteville, Tenn. 


NEW CHEVROLET 1942 Heavy duty, 
equipped Thornton Tandem four rear 
wheel drive, eight 825x20 10 ply rear 
tires, Thornton double frame, 750x20 
8 ply front tires, maximum wheelbase 
212 inches, OPA ceiling price. Bill 
Sullivan Chev. Co., 1607 McGee S&t., 
Kansas City, Mo. 





PARTNERSHIP WANTED 


WANT TO BUY management interest or 
profit sharing basis in dealership. Gen- 
eral Motors, Chrysler or Ford. Experi- 
ence includes five years managing same 
Dodge and Plymouth Dealership. Health 
reason for making change. Prefer town 
of 7,000 or smaller in West Texas, New 
Mexico, Colorado or Arizona. Potential 
100 to 150 cars. Am 36, and married. 
For interview, write Box 780, c/o 
Automotive News, Detroit 2. 








STATION WAGONS WANTED 


1941 FORD, PLYMOUTH or CHEVROLET 
in good condition. William Catlin & 
Sons, Jacksonville, Fia. 
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MISCELLANEOUS 





CRANKSHAFT Grinding & Metallizing 
JOHN P. HUGHES MOTOR CoO., INC., 
801 Commerce, St., Lynchburg, Virginia 
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FLEXIBLE TUBING % inch to 5 inches 
in diameter. Dealer’s price 10 cents per 
foot. NOTTINGHAM AUTO PARTS 
oan 1606 West 25th St., Cleveland 13, 

oO. 


$250.00 Reward 


Offered for recovery of black 
1941 Buick convertible coupe, 
motor No. 54367051. $100.00 for 


MENT 


as One word 
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PARTS FOR SALE 


NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass, 40% to 60% off 
list. Write for free complete price list. 


information leading to its re- 
covery. 


Box 790, c/o Automotive News, 
Detroit 2. 








Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 
NEW MOTORS—Rebuilt Motors—Used| SALES DISTRIBUTORSHIP for West 


Motors for Chrysler, DeSoto, Dodge and 
Plymouth pleasure cars, taxi cabs, 
trucks. We have a tremendous stock of 


coast wanted by automotive engineer. 
Can finance and warehouse. Have ex- 
cellent fleet and commercial contacts. 











new, used and rebuilt parts for the Box 796, c/o Automotive News, Detroit 2. 
eae Cc. . om e 1640 
(+) Avenue, rooklyn » He We 
Ingersoll 2-5740. BUSES WANTED 
FOR SALE—New 1942 Chevrolet Parts 
(removed from new vehicles) Doors, WANT NEW FORD, Chevrolet or Inter- 


national school bus chassis, also 158” 
Ford C&C. Will pay ceiling price. 
KNOP-SCHAEFER SALES CO., 915 N. 
Tilinois, Indianapolis, Ind. Riley 0827. 


Trunk Lids, Upholstery, etc. for Town 
Sedans, 5-passenger Coupes, sedan de- 
liveries and half-ton panels. 50% to 
80% off list. Write for complete list 
and prices. CURRY CHEVROLET, 3300 
Broadway, New York City. 


PARTS WANTED 
WANTED—Right front door for '40 Buick 











TWO 1942 INTERNATIONAL 29 adult 
passenger, can be used as school bus 








Super Sedan 4-door, new or used. Key-| Seating 42 youngsters, Hicks bodies. 
n One 1938 International 42 passenger 
stone Garage, Port Allegany, Pa. school bus, Superior body. Buses have 
COMPLETE HOOD for 1942 Chevrolet} heaters, excellent tires. Queen City 
passenger car, also upper radiator baffle.| Chevrolet Co., 318 E. 6th St., Cincin- 
Wire collect. Hauser Chevrolet, Bethle-| ti, Ohio. 


hem, Pa. 


WANTED—CHASSIS FRAME for 1941 
Plymouth Convertible Coupe and One 
CHASSIS FRAME for 1941 Plymouth 


—_—_—_——— 


BUSES FOR SALE: Two 1942 Fords—32 
adults. One 1941 Ford—32 adults. One 
1941 Ford high head room, 32 adults. 
One 1942 Chevrolet high head room, 33 








Sedan. Dunham Motors, 283 Meeting} adults. One 1942 Chevrolet 
q chassis with 
Street, Charleston 9, South Carolina. 1936 Wayne all steel body, 36 adults. 
ne 4 Dodge, new 120 motor, 28 
WANTED RIGHT and LEFT DOORS adults. One 1934 Iternational, 36 adults. 


complete for 26-28 Pontiac sedan coupe. 
Wanted, three 1942 front floor mats. 
Jaeger Motor Car Co., 1841 N. 27th 8t., 
Milwaukee 8, Wisconsin. 


<< nsseiiiaiaeaaity 
LEFT RUNNING BOARD 8-3 DeSoto; 
Front bumper bar 1942 Plymouth; Front 
bumper bar & guards 1939 Nash; Rear 
fenders and right front fender 1940 


One 1941 G.M.C., new Chevrolet motor, 
32 adults. Two 1940 Internationals, 21 
adults. For detailed information write 
= wire N. WILLIS GARAGE, Mercer, 


____ee 


BUSES FOR SALE 1941 GMC, high head 
room, 32 adults, 48 school children. 


Chevrolet; Trunk door lock assembly New motor, perfect condition. 1942 Reo, 
1939 Chevrolet; Four fenders, radiator 32 adults, 48 school children. Like new. 
grill, and both running boards 1937 1942 Wayne bodies on both units. 
Dodge; two front fenders 1937 Chevrolet; 8 & 8S Chevrolet Co., Thompsontown, 
Right rear fender 1938 Chevrolet; Four Pa. 


fenders and running board splashers 
1937 Packard six; Left door 1940 Chev- 
rolet town sedan; Head gaskets 3710 
Nash; Six piston pins, Packard 1600 
-010 oversize. Notify Packard Motor 
eee, 335 Bedford St.,° Johnstown, 
enna. 


WANTED 2 FRONT GRILLS for 1939 
Buick Century model. Triangle Chevro- 
let, Inc., 335 Gold St., Brooklyn, N. Y. 


STATION WAGONS FOR SALE 


FOR SALE, STATION WAGONS—Just 

sixteen passenger left in stock. 
Goffe Motor Company, N. W. Corner 
7th. & Court, Pueblo, Colorado. 


1942 INTERNATIONAL STATION 
WAGON, all matched tires, refinished. 
$500 under ceiling, $1,300. Perfect con- 








AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 am. 
Every Tuesday—Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 














dition. FLYING DUTCHMAN, Toledo, FOR DEALERS ONLY 
WE BUY WE SWAP WE SELL 
POSTWAR COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, DL 


Leading automobile firm in Stockholm 
seeks agency for Sweden for acces- 
sories and new lines in car trade. 
Reply to AB Stockholms Bilcentral, 
Stockholm 18, Sweden. 





CANADA is AMERICA’S 


best customer of Automotive parts, equipment and 
accessories. Are you interested in getting your 


share of this market in the POSTWAR PERIOD? 


I can offer you experienced representation with 
excellent warehousing facilities and adequate 
finances for a nation-wide Canadian business. 


Am prepared to operate on agency basis and 
establish plant, if necessary to meet competition 
and to obtain British Empire Preference for 


export purposes. 


Can prove to principal’s satisfaction that limited 
number of lines accepted will be given suitable 


and competent representation. Will be glad to visit 
supplier for personal interview. 


Box 385, Adelaide Street Post Office, Toronto. 





WE NEVER 


FORGET 


The success which has come to the Dodge 
organization has developed from three unmistakable 


sources, working in remarkable unison and harmony, 


The Public, the Dealer and the Factory 


All of the policies which govern the conduct 
of this business clearly recognize the impor- 
tance of these sources and deliberately aim 


to foster and protect each of them. 


The great loyalty of Dodge customers, 
the enduring strength and success of Dodge 
dealers, and the good reputation of the 


Dodge cars and trucks seem to indicate that 


DODGE - PLYMOUTH - 


the details of these policies have been sound, 


sincere and consistent over the years. 


As Dodge looks to a future of peace- 
time car and truck production, the mainte- 
nance of this unity and harmony of customer, 
dealer and factory interests will continue to 
be the major objective of Dodge man- 


agement. 


DODGE Job-Rated TRUCKS 


DODGE-—-DIVISION OF CHRYSLER CORPORATION, 7900 JOS. CAMPAU, DETROIT 





